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B2B-eCommerce: kencobl n TpeHabl 2025

[aHHOEe nccnegosaHme NOAroTOBNEHO B paMKax LuKa nccnegoBaHmnii poiHka B2B-oHnamH TOproenun, KOTOPYHO
areHtcTBo Data Insight Hauano B 2025 roay. Pe3ynbraToM nccnengoBaHum ctanun: kapta skocuctemol B2B-eCommerce,

HaCTOALLMM OTYET C aHaNN30M TPeHJ,0B U KencoB B2B-pbiHKa 1 OCHOBHOMN B 9TOU CEPUU — PbIHOYHbIN OTYET, KOTOPbIW
BbingeT B Q2 2025 ropna.

3a nocneagHue NATb 1ET PbIHOK 3NEKTPOHHOM KoMMepLummn B Poccun npetepnen KapauHanbHble U3BMEHEHUS NoA,
BO34eMNCTBMEM TEXHONOIMYECKNUX MHHOBALIMN, MUBMEHEHWI B PErYNIATOPHOM Cpeae 1 ycuneHna KoOHKypeHumnmn. B cektope
B2B npounsowinu TpaHchopmMaumm B obnactu undposmaaumm 3akynoUHbiX 1 cObITOBLIX MPOLLECCOB, YTO 06yCNOBIEHO
HeobXxoAMMOCTbIO NOBbILLEHMA 3P DEKTUBHOCTU, MPO3PaUHOCTUN N BbICTPOTLI cAenok. PocT rno6anbHbIX BbI3OBOB, TaKMX
KakK CaHKUMW U NaHaeMna, CTUMyNmMpoBasn BHeapeHe aBTOMaTU3NPOBaHHbIX NiatdopM, Uto eLé 6onee yckopuno
umppoBm3aumto B2B. MHorne koMmnaHmm — Kak KpynHble Koprnopauum, Tak U Manbin U cpeaHnin BU3Hec — yxe
peannaytoT pa3Hble aTanbl LMPpPOoBbIX NpeobpasoBaHN, NPUMEHSA NOAX0Abl OT MUHMMAabHOM aBTOMaTU3aLUuMn 4o
NO/IHOro NocTpoeHuna akocnucteM. OaHa U3 OCHOBHbIX 3a4a4 UccnenoBaHMA — NokasaTbh pa3zHoobpasne KOMNaHu No
MacLuTaby 1 ypoBHIO LMdpOoBU3aLIMN, a TaKXKe UX NOAX0Abl K aBTOMATU3aLUNM N PA3BUTUIO LUPPOBbLIX PELLIEHUN.
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O6 nccnepoBaHumn

FpaHuUbl CcCcnepoBaHuA

[aHHOoe nccnepoBaHmne poKycuUpyeTcs Ha KNHOYEBbIX TPEHA0BbIX CErMEHTaxX: MapKeTrn/aencax, TeHAepHbIX NaoLaakax,

cncrteMax aBTomMmatn3daumm 3aKyrnok um Kenmcax nnmnaepos oTpac/in. 3a paMKaMn HactoAaLero OTYETa OCTAlOTCA TakKMe CErMEeHTHI

Kak 6up>xn, 60NbLLMHCTBO CEPBUCOB, yCAyrn, obpasosaTtenbHble nnatdopMbl U ap. NonHasa cTpyktypa B2B-pbiHKa
npeacrtaBneHa Ha kapTe akocucTeMol B2B-eCommerce 1 gonosiHeEHa OTYETOM, KOTOPbIV NpeaocTaBnaeT aetanbHoe

onmMcaHue Kaxk10ro CerMeHTa pbliHKa, pacLUMpPEeHHY0 CNpaBoYHyo MHGopMaLKMsa 06 yyacTHMUKAX M aHann3 NepCcneKTUBHbIX U

pa3smBakOLLIUXCA HULL.

3apayvuv uccnepoBaHud

Mpu noaroToBke oTyeTa o TPEeHAax U Kencax, onupanach Ha rMyobUHHbIE
WHTEPBbIO C PYKOBOAUTENAMU KOMAAHUN U KENC-CTaAM YCNELUHbIX
TpaHchopMauui, Mbl cTaBunm cebe Lenbo NoMoYb BM3HEcaM NOHATb
TekyLlme TEHAEHUMN N NepPCrneKTUBbI Ppa3BUTMA pPbiHKa B2B-31eKTpoHHOM
KoMMepLuun B Poccun, N03HAaKOMUTLCA C KNHOYEBbIMU UBMEHEHUAMMU,
NponCXoaALLMMU B CEKTOPE, ONPeaennTb HanpaBieHna o8 pa3Butua U
n36exxaTb BO3MOXXHbIX PUCKOB. Mbl NOCTapanuch BbISBUTb HE TO/bKO
TPEHAbl, HO N BHYTPEHHME ApanBepbl UBMEHEHWUN Ha PbIHKE.

-

MeToponorus \

MHTepBbI-O C 3KcCrnepTtamMmnm n Knro4veBbiMUA
NMrpokaMum pblHKa

KoHTeHT-aHanmn3 nybnukaymnm n KENCoB

SWOT-aHann3a TpeHaos n busHec-

peLleHnn.
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bnarogapHocCcTuH

Bnarogapvum 3KcnepToB 3a y4acTue B UCc/ie,0BaHUM:

e ®épnop BupuH, Ennsaeerta XobotnHa, Ceprem Cemko, Data Insight;
 Hatanba BonkaHunHa, Cepren MenbHunkoB, PoMmaH XaMytckunx, ®akT;
 OnuHa lepwTenH, EkatepnHa NnbBoBckasn, B2B-Center;

* Makcum lpaues, KoHTYp;

* Makcum Xykos, Kislord;

* PycnaHn NwamametoB, Compo Soft;

 ExkaTtepuHa Knnmauéna, Stocking;

Omutpun KopobuubiH, lNocTaBLUMK cHaACTbS;

 HOnwua Jleuko, AHapen CerpeHés, PocTeHaep;

* Wnbpoap MacarytoB, Rocada Med,;

 TwurpaH HanaH, Coenku.py;

[Omutpun lNetpyHeHko, Aapba KynuoBa, 3TM;

 HOnua Cnrwocapb, PTC-Tenpep;

 Enena CyxoBen, MakcmapT;

e Cepren ®anee, CTOKMaHH;

 Anekcangp ®epocos, METRO.
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BnarogapHoCTH

BnaropgapvM KoMnaHUM N KOMaHAbI, KOTOPblE NPEeA0CTaBUAIN KENCHI U aHaNNUTUYeCcKue Matepuanbl, NI0o3BoNAtoLMe
dbopMUpPOBAaTb aKTyanbHY N NPaKTUYECKYH KapTUHY PbIHKA:

* ABInBev Efes;

e B2B-Center;

* Rocada Med;

* Wildberries&Russ;

* MakcmMmapr;

« HA_MNOJIKE;

* OMK MapkerT;

e [lepBbin 6uT;

e [locTaBwmK cyacTbA;
* PTC-teHaep;

* CneuyobbeanHeHue KOro-3anag;
dakT;

e OTM;

 AHpekc Mapker.
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XpoHonorua pa3sutna B2B n B2G oHnanH-3akynok B Poccum

MosBnAtOTCA NEpBble LMPPOBbIE KaHAb
B3aMMo4enNCTBMA Mexxay komnaHmamm: B2B-

KoHew, 1990-x — Hauano 2000-x O—— ynaccudaiiabl (Allbiz, RusMarket), oTpacnesble KaTanoru
M 3aKPbITble MA0LLAAKN KPYMHbIX XONAMHIOB B

MeTannyprum, HepTexmMmm n CTPOUTENbCTBE.
dopmMumpyeTca cerMeHT KomMepyeckmnx OTI1:

noasnatoTca B2B-Center, Fabrikant, TeHaepllpo.
Cospaértca HaymoHanbHaa ToBapHana 6up>ka (HTB), O 2002-2005
yyacTByloLL,asa B TOBAapPHbIX MHTEPBEHUMAX, OCOOEHHO

Ha pbIHKe 3epHa.
BcTtynaet B cuny 94-03, B 2011 roay roc3akynkmu

CTaHOBATCA MOHOCTbIO 3/1EKTPOHHbIMU. BO3HMKaOT
2006-2011 O— knto4vesblie ITIM: C6epbaHk-ACT, PTC-teHaep, EQTI, TOK-
Topr. B 2008 roay y4ypexxaaetca C[M16MTCE — ocHoBHOM
LEeHTP BUP>KEBOM TOPrOB/IN.

MpunHAaTtne 44-O3 n nepexon K LEHTPaIN30BaHHOMN
cucTeMe rocsakynok. PopmmpyeTca nysn n3 BOCbMMU —0 2012-2014
depepanbHbix OTI, cTaHAAPTUINPYETCA MTEKTPOHHbIN
AOOKYMeHTOOO0pPOT 1 NpoLueaypbl TOPro..
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XpoHonorua pa3sntna B2B n B2G oHnanH-3akynok B Poccum

YKpennaeTcsa cerMeHT KoMMepueckux 3akynok n 3MO.

PasBuBatoTcss SRM-cucTteMbl 1 KOpNopaTUBHbIE BUTPUHDI
2015-2019 O— ’
noasnAtTca B2B-nHTepHeT-MarasnHbl — NPEenMyLLLECTBEHHO B
CTPOUTENbCTBE M OPUCHbBIX TOBaApaAXx.

3anyckatotca B2B-HanpasneHnnay Ozon,

Wildberries, AHoekc MapkeTta. KpynHble Kopnopauunu
pa3BmBaroT COOCTBEHHbIE KaTanoru. lNoebiwaeTcA — 2019-2021
MHTepec K yHubmnkaumm n asTomatmsaumm

NpoLEeccoB.
CaHKUWM 1 yxoa 3anafHblX BEHO0POB CTUMY/TUPYHOT NepPexos

Ha poccumnckme SRM/ S2P-cuctemol (Hopbut, Naumen,
2022-2024 (O—— ELMA365 1 ap.). Passusatotca BUTPMHbLI Ha AHaekc Mapkere,
Ozon B2B n WB Business. lNoaBnatoTca oTpacneBble Mara3uHbl
C Noaaep>KKou oHNanH-pac4EToB.
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XpoHonorua pa3sntna B2B n B2G oHnanH-3akynok B Poccum

I'IepBble ANNEKTPOHHbIE NMowagkun ctaam ,u,paﬁBepaMVl cnegyromnx N3MEHEHUNN:

* undppoBM3aLMA 3aKyNOYHbIX MPOLECCOB — NepeBod 6yMa>kHbIX TEHAEPOB B 3/1EKTPOHHbIN dopMarT;
* MOBbILLEHME NPO3PAUYHOCTN — A0CTYN K MHPOPMAaL MM O 3aKynKax B PpexxmMe peasibHOro BpeEMEeHMU;
* reorpaduueckas 4OCTYNHOCTb — BO3MOXXHOCTb y4acTnA B TeHAepax U3 Ntobo TOUKN CTpaHbI;

* CHUXXEeHWe Koppynumn — aBToOMaTnU3npoBaHHbIe NMpoueaypbl YMeHbLLUWUAM YenoBeYeckun ¢akrTop;

* cTaHpapTU3auma NpoLeccoB — GopMMPOBaAHME eANHbIX NOAX0A0B K MPOBEAEHUIO 3aKyMNOK.
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B2B-eCommerce cerogHsa

B HacToAawee BpeMa 6M3Hechl, npuyvacTHblie K B2B-anekTpoHHOM Toproene B Poccuun, oueHb pasHoobpa3Hbl No MacLutaby,
oTpacneBoun cneumnduke n ypoBHo LMdpoBOIMN 3penocTtm KoMnaHmm. OT KpynHENLLNX Kopnopaunn, paspadaTtbiBaroLLmMX
cob6CcTBEHHbIE MHHOBALUMOHHbIE NNaTtdopPMbl, 40 HEOONbLLUMX NPeanpPUATUNA, HAYNHAKLLMX CBOM MyTb B LM POBU3aALNN U
NOCTENEHHO HapaLwmMBarLWMX GYHKLMOHANbHOCTb — BCE OHM Hax0A4ATCA B Pa3HbIX CTaAnAX pa3BUTUA U CTaNKMBAKOTCA C

YHUKabHbIMN BbI3OBaM N BOBMO>XHOCTAMM.

TakoMy pa3HO06pa3mnto COOTBETCTBYET LUMPOKUNIA CNEKTP TPEHOO0B N cTPaTernm BHeapeHnA LNGPOBbLIX PELLEHUN: OAHMU
KOMMNaHUW AeNnaroT akUEeHT Ha Y>Ke YCTOABLLUMXCA NpaKTUKax, Apyrme — Ha nepeaoBbiX MHHOBALMAX, a TPETbU
OPUEHTUPYHOTCSH Ha OoTpac/ieBble 0COBEHHOCTUN U NoKanbHble 0COH6EeHHOCTU pbiHKA. HecMoTpA Ha 3Tu pasnnuus, ux
o6beauHAeT Lenb — noebllleHne 3G PeKTUBHOCTM N YKPEn/IeHMe KOHKYPEHTHbIX MO3nLUi yepes undpoBmnsaLuto,
MHTErpaumto HoBbIX IT-peLleHn, NpMMeHeHne MHCTPYMEHTOB 3/IEKTPOHHOMN KOMMEpPLUN.

Ka>kpasa koMnaHuma BeiIbnpaeT cBOM MyTb, UCXOAA U3 TEKYLLLEIO COCTOAHUA MHOPACTPYKTYPbI, LLe1EBON ayanTopun,
oTpacneBbix TpeboBaHM N MacluTaboB 6usHeca. VIMeHHO 3Ta MHOroob6pa3HOCTb 1 ABNAETCA 3a/10FrOM ANMHAMUYHOIO

Pa3BUTUA PbIHKA LUPPOBBIX TEXHOMTOTUN.
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TpeHabl B2B-eCommerce

CerMeHTauua TpeHaoB

MHoroo6pa3V|e pPblIHKa DAET BCe OCHOBaAHMA A1A cerMeHTaunm BblABNEHHbIX TpPEeHOOB.

fnaBHblE TPpeHAbl. K HMUM oTHecnn, BO-IMNepBblX, 6a30Bble — YCTOABLUMNECA NMPAaKTNKN, KOTOPblE CTAHOBATCA CTaHAAPTOM
MHOYCTPUUN N NCIMOJIb3YHOTCA 60NbLUMHCTBOM NIPOKOB PblHKA. BO-BTOprX, Knw4yesBble TpeHabl — 3Ha4YnMMble MHHOBaLLNN,

KOTOpble BHEAPAKOTCA TngepaMnm pbiIHKa N CTAHOBATCA KOHKYPEHTHbLIM NPENMYLLLECTBOM.

OTpacneBble TpeHAbl — crieynduUeckme peLleHns, xapakTepHble A1 onpeaeneHHbIXx CErMEHTOB, HO He ABNAKOTCA
TpeHaoM ans B2B-pbiHKka B uenoM. Hanpumep, pa3Butue MapKeTUHIOBbIX CEPBMCOB MM NPOrpamMM fI0ANbHOCTU aKTyasbHO
Ana npoaasLoB, B2B-MapkeTnnencos, HO HE UMEET OTHOLLEHUSA K BUp>KaM Unm TeHAepPHbIM MoLaaKaM.

3apo>xparuimeca TpeHabl — MHHOBALIMOHHbIE TEXHOTOTMN U NOAX0Abl, KOTOPbIE TO/IbKO HaYMHAOT NCNO/Ib30BAaTbCH
nepenoBbIMM KOMMNaAHUSAMKW M MOTYT CTaTb ApanBepaMun pasBuUTUA OTpacau B ByayLiemM.
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TpeHabl B2B-eCommerce

Bboibop HanpaBneHmna pa3smtma LMdpoBbiX peieHnn, 9o PeKTMBHOCTb UX BHEAPEHUA 3aBUCUT OT pAaga ¢akTopoB:

1. Tekywimm ypoBeHb undpoBm3aLmm KOMNaHmnm
N3HauanbHOe cocTtoaHume IT-MHOpaCTpPyKTYypbl KPUTUHECKU BaXKHO:

* KOMMaHWUW C yCcTapeBLUMMU CUCTEMAMU BbIHY>K/AEHbI MO/THOCTbIO NepecTpamnBaTb apXUTEKTYPY;
* opraHu3auumn ¢ AeNCTBYHOLLIMMM YUYETHBIMU CUCTEMAMK COCPEA0TauMBaOTCA Ha MHTErpaLum 1 ynyylleHUn AaHHbIX;
* umdpoBble NNAEPbI OTPACEN MOTYT NO3BO/INTbL cebe MHHOBALMOHHbIE QYHKLIMWN U 9KCMEPUMEHTbI C HOBbIMU BU3HEC-

MoOenaMu.

2. LleneBasa ayantopua n KNMEHTCKUE CErMEHTbI
XapakTtep kKnneHTckomn 6a3bl onpenensetr GyHKLUMOHaNbHbIE NPUOPUTETDI:

* B2B ona kpynHbIXx KOpnopaTuUBHbIX KNTMEHTOB TpebyeT nHterpaumm ¢ ERP, cnoxxHoro ueHoobpasoBaHua, oOTCpoYek
nnarexa, 4oKyMeHToo60poTa;

 B2B ana manoro n cpeaHero 6usHeca ¢okycupyeTca Ha NPoCTOTE NCMNONb30BaHUA, 6bICTPON perncrTpaumnm,
pa3Hoobpa3nm cnocoboB onnarthl;

* cMewaHHas ayauntopua B2B n B2C Hy>kpaeTca B riOKoOM cucTeMe ¢ pa3HbiMM MHTeEpdencamm ana pa3HbiX TUMNOB

KTMEHTOB.
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TpeHabl B2B-eCommerce

3. OTpacnesasa cneynoduka
KoMnaHuu n3 pasHbix oTpacnem MMerT YHUKanbHble NOTPEOHOCTU 1 BbI3OBbI:

*  NPOMBbILU/IEHHbIE MPOU3BOAUTENN GOKYCUPYHOTCA Ha CO34aHNUN CUCTEM, YUMUTbIBAOLLMX CIOXKHbIE XapaKTepUCTUKN
npoaykumm, cneumnduyHble eANHULbI N3MEPEHUS;
*  ONCTPMOBIOTOPbI KOHLUEHTPUPYHOTCA HA NTOTUCTUYECKMX PELLUEHUAX N MHTEerpaumnm ¢ y4eTHbIMU CUCTEMaMU;

*  pwuTennepsl AenaroT ynop Ha My/bTUBEHA0PHOCTb U MPOrpaMMsbl 10A/1bHOCTH.

4. PasMep koMnaHuu 1 3penocTtb bnsHeca
MacLwTtab 6usHeca cyLlecTBEHHO BUAET Ha BbI6Op cTpaTernm umdpposm3aumnu:

* KpYyMHble Kopnopauuu paspabaTtbiBatoT cCOOGCTBEHHbIE NNATGOPMbI C HYNS, UCMO/Mb3YA CNOXXHYH apXUTEKTYpPY, CTPEMSATCS
K CO34aHWNI0 9KOCUCTEM,;
* cpeaHun BU3Hec YacTo ONTUMU3NPYET CYLLLECTBYHOLLME CUCTEMbI UM BbiBMpPaeT roToBbIE PeLLEeHMNA C KacToMU3aLmnen;

* HebonbLuMe KOMMaHNKM HAaYMHaKOT ¢ 6a30BON (I)yHKLI,VIOHaI'IbHOCTVI M nocteneHHo HapawmBaroT BOSMO>XXHOCTHU.
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1. UndppoBnsauma npoueccoB 3aKynok 1 npoga>k

Mpouecc umdpoBM3aLmMM 3aKynoK 1N Npoaaxk — aTo bonee, 4YeM TpeHd. MoXXHO ckasaTb, YTO 3TO OJHOBPEMEHHO ApanBep
PbIHKa U TO OCHOBHOE, YTO BbIBOAUT B2B pbiHOK Ha COBPEMEHHYIO CTyNMeHb Pa3BUTUA. TpeHa chopMmMpoBarncs 1 B pesynbraTe
Pa3BUTUA TEXHONOTUIM 1 NoA BNUAHMEM rnobanbHbIX BHELLHUX BbI3OBOB. B ycnoBmnAx orpaHU4YeHnin NCNosb3oBaHme
LMdpPOBbLIX NNAaTPOPM N KaHaNOB KOMMYHUKALIMWN CTano BbiHY>XXAeHHOM Mepon. OT cucTeM KOPnopaTUBHbIX KOMMYHUKAaLUIN
N0 aBTOMaTM3aLMM NOTUCTUKM U LenoYek NOCTaBOK — LLIMPPOBLIE PELLIEHNA MOMOratoT COXPaHUTb HENPEepPbIBHOCTbL BM3Heca B
YCNOBUAX HECTABUNBHOCTM N 9KOHOMUYECKOW HeonpeaeneHHocTn. KoMnaHnm, KoTopble CBOEBPEMEHHO MPOBOAAT
LMpPoBU3aLUIO, HE TONTbKO MUHUMUIUPYIOT HEFAaTUBHbIE MOCNEACTBUSA KPU3MCca, HO U YBEPEHHO 3aHUMAKT KOHKYPEHTHbIE

no3numnm Ha pblHKeE.

NMpenMmywiecTtBa undpposusauum

1. MNoBblweHmne adpPeKTUBHOCTU N CKOPOCTM 06paboTKM AaHHbIX

 AsTOMatmsauyus npoueccos NMO3BOJIAET CYyLLLECTBEHHO COKpPaTUTb BpeEMA Ha OCI)OprIeHVIe 3aKa30B, NnoAroToBkKy

AOKYyMeHTaunn m nposegeHme 3akyrok.

* MrHoBeHHas CUHXPOHM3aLUKMAa MHGOpPMaLMK (OCcTaTKU, LeHbl, CTaTycbl) obecneumBaeT akTyanbHOCTb AaHHbIX U ObICTPbIN

OTK/TNK.
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1. UndppoBnsauma npoueccoB 3aKynok 1 npoga>k

2. YBenmyeHme KNMeHTckoro komdoprta n yaobcTea B3anMoaenCcTBUS
*  WVHTYUTUBHbIE NHTEPPENCHI N1 BOBMOXKHOCTb CaMOCTOATE/IbHOIo 0dopM/ieHMA 3aKka30B obecneumBatoT KIMEHTaM
yno6cteo pabotbl B Nt060€e BpeMs.

° MHOFO(I)yHKLI,VIOHaI'IbeIe NNYHbIe KAaBUHETbI C BOBMOXXHOCTbHO ynpasnAaTb 3aKa3daMu, npocMatTpmBaTtb CTaTUCTUKY U

BECTU MNMepernncky.

3. CHMXKEHME N3nep>Kek 1 onepaunoHHbIX 3aTpar

 ABTOMAaTU3aUUNA UHTETPUPOBAHHbIX BU3HEC-NPOLLECCOB CHMXXAET CTOMMOCTb PyYHOUM paboTbl, yMEHbLLUAET OLLNOKN 1
N30EeP>KKN.

* LleHTpannizoBaHHOEe xpaHeHUe N 06paboTKa AaHHbIX UCKAKOYaT Ay6nnpoBaHue 1 nyTaHuLy.

4. PacwmnpeHmne BO3MOXXHOCTEWN aHaNUTUKN N NepcoHanm3aunm

° BCTpOGHHbIe Bl-cucteMbl u MHCTPYMEHTbI aHa/1n3a No3BO/IAKOT /iydLle MNoHNMaTb I'IOTpe6HOCTl/l KITMEeHTOB, HaCcTpamBaTb
nepcoHasibHble npeagnoXXeHnAa N nNoBbilLaTb YPOBEHDb CEPBUNCA.
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6. YnyJllueHne BHYTPEHHUX NPOLEeCCoB

* [loBbliwaeTca aBToMaTU3aLunA ,CI,OKyMeHTOOGOpOTa, yrnpasneH4yeCkKmnx 1 npon3sBoacTBeHHbIX MPouUeCcCOB.

* [loBbillaeTcAa ypoBeHb LMPPOBOM rPaMOTHOCTM NepcoHana, Yto noMoraet 6bicTpee BHeAPATb MHHOBALIMOHHbIE

peLleHns.
7. KOHKYypeHTHOE NpenMyLLLECTBO

* CoBpeMEHHDbIN UMNPOBON KITMEHTCKNUI ONbIT CTAHOBUTCS KHOYEBLIM GaKTOPOM MPUBIEYEHNA U yaEP>KaHUSA KITMEHTOB.

 KoMnaHuun, nepeposLLine KOMMYHUKaALIMM B OHNaWH, NONyYatoT npenmyLecTBa B Buae 6bICTPOro pearmpoBaHus,
aBTOMaTM3aLUunn 1 ynyylLleHHOro cepBuca.
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Bbi3oBbl UMPpPOBU3aALLUN

1. Boicokue nepsoHa4yasibHbl€e 3aTpaTbl: BHEAPEHWME HOBbIX TEXHONOTUMN, o6yqume nepcoHana, obecneyeHune

kKnbepbezonacHoCTK.

2. HexBaTka KkBanuoumnuUMpoBaHHbIX KagpoBs: aepuumt cneumnmannctoB B obnactu IT, aHaNnUTUKK AaHHbIX, LUPPOBOro

MapKeTunHra.

3. COI'IpOTl/IBI'IeHl/Ie M3MEHEHUNAM: HEXXENAaHME NMepCoOHana aganTmpoeaTtbCA K HOBbIM rnpoueccam, C/1I00KHOCTb MHTErpaunnm c

yctapeswmnMMn cCMCteMaMn.
4. Pncku KI/I6ep6e3OI'IaCHOCTVII yrpo3bl yTeykum gaHHbIX, B3/1lOMa CUCTEM, HApyLLUEHWNA KOH(I)VI,EI,eHLI,VIaI'IbHOCTI/I.

5. Heo6xoanMMOCTb NOCTOSAHHOro 06HOBNEHUA: BbICTPOE YyCcTapeBaHMe TEXHONOMMI, NOTPEOHOCTb B MOCTOAHHOM

MOHUTOPUHIE N aganTaunn.
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MpumMepsl
& SBERB2B

Ot Cbep A

MapkeTtnneunc ansa 6usHeca, paspabotaHHbin CHepbaHKOM.

Mnatdopma npegnaraet o6LWNPHBbIN GYHKLMOHAN:

* aBTOMaTM3auma npouecca 3akynok 1 npogaxk Mexxay
rOpUANYECKUMU NNLLAMU;

*  unHTerpaumusa c 6aHkoBcknmm cepsmcamm Cbepa;

*  3NEeKTPOHHbIN AOKYMEHTOOH60pPOT;

e aBTOMaTmyeckuun cbop n npoeepka MHGopmMauum o
KOHTpareHTtax;

* npo3payHas cucTeMa PENTUHIOB KOMMNaHUMN.

Nnatdopma SberB2B opraHnsyet B3anmMoaencresne Mexxkay
nocTaBLMKaMM M 3akynuinKkaMmm B egUHOM LMPPOBOM
NPOCTPAaHCTBE, yrnpoLLan NnpoLecchl Noncka NnapTHEpPOB,
cornacoBaHuA yCNOBUN N NPOBEAEHNA CAEMOK.

= we Seonoums
@ 3 f ‘.I TexHonornn
> rI.IE MNepcnekTuebl

OnekTpoHHasa Toproeas nnowagka lasnpombaHka ¢
HECKONbKUMU HanpaBneHnsaMu:

* TOProBbiv NOpTan Ana Manbix 3aKyrnok;

* nnatdopma ana 3akynok [pynnbl KOMNaHWUM Ma3npom;

e cepsuc "3akynkn.bnsHec" ona kopnopaTtnUBHbIX
KAMEHTOB;

* B2B-mapketnnenc "ITI Knnk" aHoHCHpoBaH Kak
HOBbIN KaHan cbblTa C BOBMOXXHOCTbHO ObICTPOro
pa3MeLleHna ToBapoB, aBToMaTtnlaumnemn
LeHoobpa3oBaHMA N aHANTUTUYECKNMN

WHCTPYMEHTaMMN.

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research
https://sberb2b.ru/
https://new.etpgpb.ru/

B2B-eCommerce: Kercbl n TpeHAabl 2025

1. UndppoBnsauma npoueccoB 3aKynok 1 npoga>k

B ~eroaandacTn
OAaunH 13 BeayLUnx NnpnMepos umndposmlaummn B TpaHcdopMauma pbiHKa aBTO3an4yacTten yepes co3gaHne B2B-
MeTannyprmyeckoM cekKrtope: nnaTtpopmel:
* eAunHaA SN1eKTpOHHaA naowaaka anda Toprosnuv * aBTOMaTn3nMpoBaHHaA CUCTeMa rlo,u,6opa 3anyacTten c
MeTannonpokKaTtoMm, TOYHOCTbIO 40 MoaAnPpUKaLunn aBToMobuns;
* aBTOMaTM3MpPOBaAHHOE LLeHoobpa3oBaHUE C y4ETOM * MWHTerpauunAa c cmcreMamMun ydueta aBTocepBmcoB U
pernoHanbHbIXx 0CO6EHHOCTEWN; Mara3mHoB;

*  WMHTEerpauma c normctmyeckKnMm cepBmcamm gna pacyeta °* cneumanm3npoBaHHbIE VlHTepCI)eI‘/JICbI ANnAa pa3HbIX

AOCTaBKW; KaTeropum 6M3HeC-K/IMEHTOB;

* yyacTue B 3/1EKTPOHHbIX TOprax n tTeHaepax Ha B2B- * nnat¢opma Autodoc.lNlapTHep gna B2B-coTtpyaHnyecTtsa;
Center; * uungdpossbie peweHna Autodoc Tech gna astomatmnsauyum

* uumdpoBOE ynpasrieHMe cKIaackmmm sanacamm B 6unsHeca.

PEKNME peanbHoTo BpEMEHN. KoMnaHua ycnewHo unoposm3npoBana Becb NpoLecc

KoMnaHua nepesena TpaauLMOHHYH TOProB/to NOCTaBOK aBTO3an4yacTen, BKAOYaa MHTErpaumnio ¢
MeTasI/IonpoKaToM B LudppoBon popmar, co3aas yao6HYHo MnocTaBLLMKaMU, TOTMCTUYECKNMU CEPBMCAMU U KTUMEHTCKUMMU
cuctemy ana 6U3HEC-K/IMEHTOB. cncreMamMwu.
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Peknama

B2B-noptan NAO «<MMK»

Kak npopgaBaTtb TOHHbI MeTannonpoaykuum B2B n B2C KnnMeHTaM OHNanH

> 8 900 >30% Ha 160%

nonb3oBaTeneu NPUPOCT KNMEHTOB Bbipoc 06bemM npopaxk yepes
3aperncTpMpoBaHoO B cMCTeMe yepes B2B-noptan B2B-noptan 3a 2024 ropg,

JlyywWwimMii MHTEPHET-NPOEeKT B HOMUHaUUK «E-commerce» JNlyywee otpacneBoe pelwleHMe B HOMMHaLUK
«Mefannyprun}' HenpepblBHOE npousnonc‘rnof
MeTannocHa6xeHWe 1 cBbIT, KOHKYPC «/Ty4LLWA MHTEPHET-MPOEKT ropHasi NPOMbILLNEHHOCTb»
cpegv MeTannyprudeckmx v MeTannoToprosbix KoMnaHuWi Poccum
M cTpad CHM» 2021 r. 1 2022 . Global CIO, koHkypc «MpoeKkT roga-2022»
Llenn npoekTa
Qa CospgaTbh COBpPeMeHHbIM NopTan Ana NPoaaXKu NPoAYKLMUKM HaNPAMYIO KNUMeHTaM.
a YBenmunTb ON0 UHJ"IaﬁH-I'IOK}‘I'IOI-( M aBTOMaTM3IMpPOBaTb NMpouecc NpoaaxK.
7
a MoebicUTb y3HaBaeMoOCTb opraHMsaumni Npynnel NAO «MMK» uepes umndposbie KaHanbl. /j mnKT
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B2B-nopTtan NAO «<MMK»

Mpeanocbiiku

Q Heo6xoaumoctb uuppoBon TpaHchopmauum: [MTAO «MMK» Hyxpanocb B
undpoBOM peleHunn oNa oNTUMU3aumMm B3aMMoaenucTBma ¢ KnueHtamu (B2B um
B2C).

3 OTCcyTCTBUE TrOTOBbIX pemeum'i: Ha PblHKe OTCyTCTBOBanu noaxoasuiue
roTosble peweHua oNy peanmsaummn NoCTaBNeHHOW 3apavn.

a Co3paHue cob6CcTBeHHOM NNaTtPopMbl: AN COKPALLEeHUs LEenoYKM NoCTaBoK U
nosbiweHuna 3PDPeKTUBHOCTU O6blNo NPUHATO peweHue o paspabotke
COBCTBEHHOM TOProBoW NNOLaaKu.

3apauw:

Q PacwmpeHHaa npeanpoeKkTHas aHanuTUKa C y4YeToM oTpacneson cneundpukum
3aKasuyumkKa.

Q Mpopa6oTKa NoNb30BaTENbCKMUX CLUEHAPMEB HA OCHOBE aHaNIUTUYECKUX AaHHDbIX.

0 Co3pgaHue ynobHOoro Katanora € y4eToM HeCKONbKUX cLueHapueB Noucka Tosapa.

Q Co3pgaHuve nuYHoro KabuHeta ana GU3nNYeCcKUX 1 IPUANYECKMX NUL.

0 HecTaHpapTHbIe MHTEerpaumMm C HECKONIbKMMUM CUCTEMaMM 3aKa3umKa U BHELLHUMU
cepBucamMu.

Q Pa3spaboTka au3anHa ¢ NpopaboTKoM afanTUBHOCTU ONA NONYNAPHbIX NNAaTHOPM.

Peknama. Peknamogatens OOO UNT “©AKT”

TpyOut v rwyTaie NpOdunm

ToyOs Cramenie BORO-TE30NPOBOMaE
ToyGOe: npOduimiee

Mpodwm ruyTewe

Peknama

8-800-122-00-22

Ayrigonst

€ 01 NO 17 CEMTREPR

NMOKYTIATb APMATYP
OT NPOUN3BOAUTENSA
NMPOCTO!

MeTvanan npogyxXumMs
KPorex sausmioC TROVTE Mt
Kpenes senemotoposne
Nposonoxa

Cerva

CRapOease MaTEDHA N
KT CTaNbHWe

Npoxar

He Hawnu, 4yro uckanu?
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Peknama

KnioyeBble pe3ynbTaTbl 3anycKa
noprana

>78 000 > 38 900 > 1000

TOHH NPOAYKUWM Peann3oBaHo nons3osarenen nonb3osareneu B AeHb
Yyepes nopran 3aperncTpMpoBaHo 8 cucreme noceuwanwT nopran
Coprosoit w $acorsmst
npoxar
a PacwupeHue oxBaTta KNMEHTOB: nopTtan obecneynn oHnamH-s3anmogencreme ¢ B2B . XW— R (S
1 B2C KnneHTaMu, BKNOYaA TeX, C KeM paHee He 6bl/10 KOHTaKTa.
YRR royToe 12 x 11700
Aprarypa npyrox 12 x 11700/ :‘scu FOCT 34008 2096 / 1P
AS00C / FOCT 34028-2016 / MMK :
0 Ypo6¢cTBo opopMneHmns 3aka3os: KNIMEHTbI MOTyT 1erko U 6bIcTpo 0opopMNATL 3aKasbl ' ot e

or &2 300 My

n6oro o6bema — OT PO3HUYHDBIX A0 KPYMHbIX ONTOBbLIX NapTUM.

KaTanor npayviane

0 POCT Yncna KIMEHTOB: KONMUYECTBO KIMEHTOB, UCMONb3YIOLWMX NopTan, yBenmymnoch
Ha 30% 3a 2021-2022 roabl, YTO CBUAETENLCTBYET O BbICOKOW BOCTPe6OBaAHHOCTU
T npodum
cepBuca. e
o Mepexon Ha caMooBCNY)KMBaAHMUE: YacTb KNTMEHTOB NepeLuna Ha caMoobeny)xmBaHue, e i e

YTO NOBbICUNO 3P PEKTUBHOCTL PABOTbl KOMMNAHUM.

Coprosoh n Gacommmst
npoxar
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Peknama

Mo6unbHoe NpunoXeHue
«MMK-MAPKET»

% 31

120 3akasos 42% 3akas
Kon-go cospaHHbIX 3aKasos KoHBepcus oTrpyXeHHbIX Kon-Bo oTrpy»eHHbIX
yepes MOGUNbHOE MpUNoXKeHUe MOGUNbHBIX 3aKA308B K 3aKasam MO6U/IbHBIX 3aKa30B
(3a 1 nonyroaue 2024r) CO30aHHbIM Ha geKcTone (3a 1 nonyroaue 2024r,)

Llenu npoekTa

Q CrnpoeKTUpOoBaTb U 3aNyCTUTb HOBbIV KaHan MpPoAaXk ¢ HyNs.

0 Pa3BuTb OMHUKaHalNbHYIO CTpaTeruio, UHTErpupoBas Mo6unbHoOe
npunoXeHwe B NyTb NOoKynaTtesnd.

Q CokpaTuTb OucTaHuuo oo B2B-knuneHTa, NMOBbICUTb
BOB/IEYEHHOCTb MOCTOSIHHbLIX TMOKyMaTenem W perynapHoCTb
MOKYIOK.

Naypeat HoMWHauuh «CepBurc» U «<E-commerce» KOHKypca «/Ty4lWnMi UHTepHeT-NPoeKT
2024 ropa cpeav MeTannypruyYeckux M MeTan/ioToproebix KoMrnaHui Poccum u CHIM»

lpaH-Npu KOHKypca «Jlyylumnii MHTepHeT-npoeKkT 2024 roga cpeau
MeTannypruyeckmx U MeTasuyioTOproBbix KoMmnaHuii Poccum n CHIM»

Peknama. Peknamogatens OOO UNT “©AKT”
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Peknama

O Be6-uHTerparope «PakrT» % |mAKT

Be6-uHTerpatop «®akrm» crneynanmsmpyeTca B CO3gaHuUm, CONPOBOXKAEHUU U
Pa3BUTUU TEXHONOMMYHbIX e-commerce pelueHUuin 1 MoBUbHbIX NPUNOXKEHUA.

MAMHUTOrOPCKWUA
ETANNYPTUNECKWV
12 net 200+ COTPYAHUKOB Y. YPAINXUM DA Hmirmseeson
Mbl pa3pabaTbiBaeM M 3anyckaem B wrarte KOMNaHuy ¢ KOMNeTeHUUaMHU,
NpPoeKTbl, KOTOpble NMoMoraoT NOATBEePXXAEHHbIMU cepTUdUKaTamMm

6U3Hecy pacTtum

Unilever
. LAZURIT !  Food
Enterprise-ypoBeHb >1000 000 Solutions
Knoyeson naptHep 1C-BUTpUKC. Yenoeek exeaHeBHO UCNONb3YIOT
JNvpepbl No YMUcnNy aTTeCTOBaHHbIX cepBUChl, paspaboTaHHblie Hawen
paspaboTunKos KOMMaHuen

3
m=rlion A,

L

TonFlo ADVISER

FPEUTHHI PYHHETA

B perTUHrax se6-uHTerpatopos Poccuum “ Koneca
Mo BEPCUAM OTpacnesbiX PeNTUHIOB # TAGLINE A3apomMm m TEXHOHUKONb
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2. YcuneHue perynmpyroen epyHKLUMM rocygapcTBa

C Hauana 2010-x rocyaapCcTBO akTUBHO CTUMYMPYET MMNOPTO3aMeLL,EHNE B FOCYAapCTBEHHbIX 3aKynKax 1 3aKynkax Cc
9/IeMeHTaMM rocyaapCcTBEHHOrO y4acTuA. YCTaHOB/EHHbIE «<HAaLUMOHanbHbIM pexxnmMmom» npasuna (lNocrtaHoBneHue
MpaButenbctBa PO N2 1875 01 26.12.2014) TpebyroT BbiOMpaTb OTEYECTBEHHbIX MOCTABLLMKOB, €C/NIN Ha PbIHKE MPUCYTCTBYHOT
MWHMUMYM OBa POCCUNCKUX MPOU3BOANTENA aHANOTMYHON NPOAYKLMN. 3anpeLleHbl 3aKynku MHOCTPaHHbIX TOBApOB, BK/1tOYas
nporpaMMHoe obecneveHune, 6e3 npoxoxxaeHnsa ceptTudmkaumm n cneumnanbHOro gonycka. 3to NonMTrUKa HanpaeBneHa Ha
3alnTy oTedecTBeHHbIX UT-koMnaHum n cosgaHmne He3aBUCUMOM TEXHONTOTMYECKOW 3KOCUCTEMDI.

B 2022 ycnoBua caHKUMN U TeonoUTUYECKUX OFpaHNYeHUN KPaTtKoCPoYHOo yecununm tpeHa. OgHako, nepmoa CPOYHbIX,
BbIHY>)KAEHHbIX NepexoaoB Ha poccumnckoe NO MOXXHO cumTaTb NPONAEHHBIM, UBSMEHEHWUN BHOBb HOCAT CUCTEMHbIN XapakTep.

* COOTBETCTBME TpeboBaHMAM 3aKOHOAATENbCTBA U * OrpaHuYeHHbIN GYHKLMOHAN NO CpaBHEHUIO C Nnaepamu

cepTndmnkaunm; pbiHKa (UX/Ul, aHanntunka);

* CHWXEHUEe PUCKOB BNTOKMPOBOK N CAHKLIMOHHbIX *  OONTMA UMK gopaboTku 1 agantauum nog, KpynHbiin

OrpaHNYeHunwn; 6un3Hec;

* pa3BuUTUE OTeYeCTBEHHbIX T-KkoMNaHnn n peLueHunn; * 3aBMCUMOCTb OT roOCOUHAHCUPOBAHUNA MPOEKTOB;

* CTUMYNUPOBaAHME BHYTPEHHUX NMHBECTULUN B CODT. * TexHun4yeckue n onepaunoHHbIE CAOXKHOCTU NpK
MHTEerpaumn.

/
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2. YcuneHune perynupytolen pyHKUUM rocyaapcTBa

B KpaTKOCpOYHOM NepcrnekTMBe 06bEM 3aKyNnoK Ha oTevecTBeHHbIX B2B-nnatdopMax coxpaHMUTCA Ha BbICOKOM YPOBHE M3-3a
perynaTopHbiX TpeboBaHmnin. CpegHecpoYHO BO3MOXKHA KOHCONUAAaUMA PbiHKA: YacTb N1aThoOpPM BbITECHUT KOHKYPEHTOB 3a

CUET pa3BnUTNA CI)yHKLl,l/IOHaI'Ia 1 BbIFOOHbIX yCl'IOBl/Il\/’I.

MpumMep

ABInBev/ EFES

AB InBev Efes nepeLwuna Ha oTeyecTBeHHYO cuctemMy B2B Altis ona ynpasneHua 3akynkamm, NOAHOCTbIO OTKa3aBLnCb oT SAP

Ariba. NogpobHo NnpuMep npeacTaeneH B pasgene Kencel.
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3. Ycunenue nuterpaunm mexxay B2B-eCommerce n B2C-
eCommerce

B coBpeMeHHOM MUpe umnudpposon TpaHchopMaunm NPONUCXOANT 3HAUNTENbHOE NePEeOCMbICNEHNE TPaNLMOHHbIX Bn3Hec-
Mmogenen. OgHUM n3 Hanbonee 3aMeTHbIX, KNHOYEBbIX TPEHA,0B CTAHOBUTCA CTUPAHME YETKUX FPaHML, MexXXay cerMeHTamMu
B2C (business-to-consumer) n B2B (business-to-business) a51ekTpoOHHON KOMMepLUMU. BU3HEC-CTPYKTYpPbl 40Aroe BpeMaA
npMaep>XKMBannCb KOHCEPBATMBHbIX MOAX040B K OpraHn3aunm TOproebix NpoLeccos B cerMeHTe B2B, Tenepb ke, BCE
aKTMBHEeE NepeHMMatoT KIMEHTOOPUEHTUPOBAHHbIE MPAaKTUKN U3 NOTPEOUTENBLCKOro CEKTOpAa.

Lindpposasa pesontouma B B2B-cermeHTe obycnoBneHa He TO/IbKO HOBbIMW TEXHONOTMYECKNMU BO3MOXKHOCTAMU, HO U
MEHAKLLMMNCA OXKMOaHNAMN BU3HEC-KTUMEHTOB, KOTOPbIE B MOBCEAHEBHOW XXNU3HW Y>KE NPUBbLIKNN K YA0OCTBY OHMANH-
CEPBUCOB N NEPEHOCAT 3TN OXKMAaHMaA B npodpeccmoHanbHyro cpepy. CoBpeMeHHbIe 3aKynLiMK1 1 nuua, npuHmnMatome
peLueHuns, TpebyroT TOro >Xe YPpOBHSA NPOCTOTbl UCNONb30BaHUA, NepCoOHann3aunm n Nnpo3padvyHocTn B B2B-TpaH3akuusax,
KOoTopbIn cTan ctaHgapToM ana B2C-pbliHKa.
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3. Ycunenue nuterpaunm mexxay B2B-eCommerce n B2C-
eCommerce

MNMpeanocbinikun

* uyumoposaa TpaHchopMauma B2B-cerMmeHTa yckopAaeTcH * cTupaHue rpaHuny Mexay B2C n B2B, nnatpopmbl
noAa BNMAHUEM ycneLuHbIx NpakTuk B2C; 06beaAnHAT PYHKLMM AN KOHEYHbIX M KOPNOPaTUBHbIX
* CHWMXeHue bapbepoB Bxoaa ana nokynatenen énarogapa K/IMEHTOB,;
OHNAWH-UHCTPYMEHTaM; * 3aBUCKMMOCTb OT ONEPATUBHbIX AAHHbIX N aHANUTUKWN;
* POCT OXXMAaHMI Mo YPOBHIO yaobcTBa 1 CKOPOCTH * HeobxogmmocTb MacwwiTabmupyemoctn 6mMsHec-
obcny>xmeaHus. NpOLECCOB.
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3. YcuneHune nHterpaunm mexxay B2B-eCommerce n B2C-
eCommerce

OcHoOBHble aneMeHTbl HTerpauuv B2C-npuHuunos B B2B

1. IHTYUTUBHBLIN UHTEpdenc n UX 4. ABTOMaTM3auUmMA 3aKynoOYHbIX MPOLECCOB

* npwuBblYHaA HaBurauma n opopmMaeHmne KaTanora; e aBTO3aMno/IHEHWME MOBTOPHbIX 3aKa30B;

*  MOBWNbHbIE NPUAOXKEHUA C MOAHOW * yBeOOMJ/IEHMA O CPpOKaX AOCTaBKU U COCTOAHUM 3aKa3a.
OYHKLMOHANbHOCTbHO.

2. NepcoHanunsauyma n pekoMeHgaunm 5. Mpo3payvHocTb U goBepUue

* aHann3 NCTOpPUK 3aKynok 1 NnoBeaeHus; * OLEHKM M OT3bIBbl HA TOBApbl M NPOAABLOB;

* anroputMbl nogbopa ToBapos «no MmotTmeam» B2C. * nonHaa nHopMauma o HanMuMmM, Cpokax n yCnoBmax

NnocTaBKMW.

3. [mbkne Mmoagenu onnarbl

* OHNaWH-NnaTeXu, pacyeT Nno CYETY, OTCPOUKa nnaTexa;
* MHTerpaumua c kopnopaTtmeHbiMn ERP 1 1C.
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3. YcuneHue nHrerpaunmn mexxay B2B-eCommerce n B2C-
eCommerce

MpumMepbl n PyHKLMOHAN

OZON 6usHec wbpartners

*  NpuBbIYHbLIN B2C-nHTEpPEnc ana kKopnopaTUBHbLIX * crneumnanbHbIK NOpTan ¢ aganTMpoBaHHbIM UX;
nonb3oBaTenemn; * 3NEeKTPOHHbIN AOoKyMeHToob6opoT 1 API-

* Al-pekoMeHOaunn 1 aHannUTUKa 3aKynok; NHTErpauuna;

e OTCpOuYKa naaTexa n MHTerpaLma co cyeTaMm. * aBToMatMsalnA MoBTOPHbIX 3aABOK.

\ J onr

* CUCTeMa PEUTUHIOB M OT3bIBOB Kak B B2C; * nNporpamMma noAanbHOCTU M 6annbHble HAYNCEHUA;
* npoaBuHyTaa punbTpauna n MobmnnbHOE NPUNOXKEHUE; * petasibHaA aHaNUTMKa 3aKyrnok no Kateropmnam,

* repcoHanbHble odpdepbl N «<yMHbIE KOP3UHbI». * rmbkme BapunaHTbl NOCTaBOK 1 ONaaThbl.
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3. Ycunenue nuterpaunm mexxay B2B-eCommerce n B2C-
eCommerce

OHJIAUH|
TPEUAI

® 6bICprIe 3aKa3bl /14 NOBTOPAOLLNXCA no3nuunm;

* pacwmnpeHHblie CeEPBUNCDHI TapaHTN N yyeTa,
* MHTYUTUBHAA HaBUraumAa rno ToOBapHbIM rpynram.

[MoasnAaroTCA NPpUMEPbI 3aMMCTBOBaAHNA TEXHONOIrMYecKkux peweHmnin B2C gna aktTMBHO pa3BuBatrowmxca B2B-nnowagok.
Hanpumep, B ycnoBusax pocta Harpy3kum n notpebHocTr B 6bICTPOMN A0CTaBKe HOBbIX GYHKLMM KPYNHbIE KOMMaHUM BCE
aKTUBHEe 0TKa3bIBAlOTCA OT MOHO/IUTHbLIX MPUMOXEHNX B NONTIb3Y MUKPOCEPBMUCOB. TakoM Noaxoa NO3BONAET pa3gennTtb
60/MbLUYHO CUCTEMY HA HE3ABNUCUMbIE, ME/TKME CEPBUCHI, pa3BMBaTb M MacLUTabmnpoBaTb X aBTOHOMHO.
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3. YcuneHune nHterpaunm mexxay B2B-eCommerce n B2C-
eCommerce

NMpenMyLLeCTBa MUKPOCEPBMCOB

* MacwwTabupyemMocTb;

* ropusoHTanbHoe MaclTabmnpoBaHme OoTAeNbHbIX CEPBUCOB;

* rnMbkocTb B BbiI6OpE TEXHONOMNI;

* KaXkabl cepBuC MOXET BbITb HaNMCcaH Ha ONTUManbHOM A/1a Hero A3bike / PpenMBOpKe;
*  ObICTPbIV UMNKN PENN3OB;

* He3aBuUcuMble gennou 6e3 ocTaHOBKWM BCEN CUCTEMBbI;

* YCTOWMYMBOCTb K cH0OAM;

* OTKa3 04HOro cepBmca He B/IEYET NageHna BCcero NMPMNO>XXEHNA.

Bcnen 3a B2C-nnatdpopmamum, B2B-urpoku B HOBbIX NPOEKTax nepexoaat Ha MUKPOCEPBUCHI paan MmaclutabmnpyeMocTn m
CKOpOCTU 0BHOBNEHUMN:

* Rocada Med oTkasanachb oT Bitrix B nonb3y MUKpOCEPBUCHOM apxmnTekTypbl ansa Rocada Box;
* OMKwncnonb3yeT KOMNOHEHTbI HA TWig 1 MHTerpaumm ana obnerdyeHnsa pasBUTUA BCEN SKOCUCTEMBI.
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3. YcuneHune nHterpaunm mexxay B2B-eCommerce n B2C-
eCommerce

NHuTerpauma npuHumnos B2C B B2B-eCommerce npeactaBnset cobon He NPOCTO TEXHONOIMMYECKNI TpeH, a
dyHOaMeHTanbHoe NnepeocMbiCIeHUE KOPrnopaTUBHbIX 3aKynoK 1 npoaaxk. Kntouesble BbIBOAbI U3 9TOMN TEHAEHLMNN:

TpaHcpopMauma PbIHOUHBIX OTHOLLUEHUN

° I'Iepexo,u, oT TpaH3aKLl,l/lIZ K OTHOLLEHNAM! 6VI3HeC-I'IOKyI'IaTeI'II/1 MLLYT HE MNMPOCTO NoctaBLLMKOB, a NapTHeEpOB C
6e3yr|pequ|M KITMEHTCKWM OlbITOM.
° ,ﬂeMOKpaTM3aLI,VIFI BZB-prHKaI OOCTYNMHOCTb MHCTPYMEHTOB KOPMOpPaTMBHbLIX 3aKyrnok As4a Masoro n cpegHero

On3Heca.
*  KnMeHTOUEHTPUYHOCTb CTAHOBUTCA HOPMOW: B2B-3akyniimKkm oXkmuaatoT Takoro >e YpoBHA cepBuca, 4Yto U B

NMNYHbIX NMNOKYMNKax.
TexHonoruueckue n 6u3Hec-nocnencTeuA
® YcunneHue ponn gaHHbIX U aHANNTUKN: MNPOrHo3nNpoBaHMeE I'IOTpG6HOCT€I7I n rnepcoHansaumna BbiIXoaAaT Ha I'IGpBbII?I

nnaH.
* ABTOMaTM3aUMA PYTUHHbIX NPOLLECCOB: BbICBOOOXXAEHME PECYPCOB A/15 CTpaTermyeckmnx peLieHnm BMecTo

onepaLnoHHbIX 3a4au.
* PocT ckopocTn 6U3HEC-LUMKNOB: COKpaLlleHne BPEMEHM Ha MOUCK, CPaBHEHWE U 3aKyrnKy TOBapoB / yCnyr.
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3. YcuneHune nHterpaunm mexxay B2B-eCommerce n B2C-
eCommerce

HoBas 6M3Hec-peaan00Tb

* OKOCUCTEMHbIM Noaxon: dopMmpoBaHMe KOMMNAEKCHbIX peLleHnn, 06 beamnmHAoLWKMX 3aKynKn, GUHAHCHI,
NOTNCTUKY N aHaNUTUKY.

* KoHeepreHuuna B2B n B2C: B nepcrnekTnBe CTUpaHMe YETKNX FPaHnL, Mexay 9TUMMN CErMeHTaMu.

* [loBblLLEHNE KOHKYPEHTOCNOCOOHOCTN: KOMMNAHUW, HE BHEAPAKOLLME COBPEMEHHbIe B2B-npakTnkn, puckyroT
NOTEPATb 400 PbIHKA.

OT1a TeHaeHUMA curHannampyet o dyHaaMeHTanbHOM casure B 6Bu3Hec-kynbeType, rae umdpoBmsanma n opmeHTauma Ha
NONb30BaTE/NbCKUM OMbIT CTAHOBATCA onpeaenarwmMmn pakTopaMm ycnexa gaxxke B KoHcepBaTMBHbIX B2B-cermeHTax.
KoMnaHumn, KoTopbie NepBbIMK OCBOAT 3TOT NMNoAxX04, NonyYaT KOHKYPEHTHOE NPEeNMYLLLECTBO B MPUBNEYEHUN U YA EP>)KAHNM

KopnopaTnBHbIX KITMEHTOB.
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4. Bbixoa, Ha PbIHOK HOBbIX KATeropmii TOBapoB U YCYr

B2B-oHNanH-TOproBnsa BbIXOAUT 3a paMKM NPUBbIYHbIX KATEIOPUI «KaHLLeNApusa» U «cTponMaTepuanbl». KoMnaHuUM cTtpeMsTca
aBTOMAaTM3NpPOBaTb 3aKyMNKW CNOXXHOro 060pyaoBaHMNA, XMMUYECKOW NPOAYKLMN, MEAULMHCKUX N3OENMNIA N NHXKEHEPHbIX
ycnyr, co3gasas crneumann3npoBaHHble UndpoBbie NnaTtdopMbl.

YTo NnpoaaloT n nokynarT oHNnauH nuaepbl B2B-eCommerce?

° MaTepmanbl 7 Cblpbé. YacTto 3aKyrnaroTcAa CTponuTes/ibHble MaTtepunasnbl, XMMN4YeCKne KOMMNOHEHTbI, MeTa/l/1bl, MN1aCTUKHA, a
Tak>Ke ToBapbl 414 NpoMbILLITIEHHOTO NMPon3BoaAcCTBa.

« (O6opynoBaHue. lNokynatenun MmoryT npunobpertaTb Kak npoctoe obopynoBaHue (Hanpmmep, odbUCHbIE YCTPOMCTBA), Tak U
CMOXXHYH TEXHUKY (CTaHKW, MPOMbILLMIEHHbIE MaLLUWHbI, cNeunann3npoBaHHoe obopyanoBaHmne ana nabopatopumn).

 Ycnyrnn 0. BaxkHown yacTbto B2B oHManH-TOProBnu ABMAAKOTCA YCAYrn, B TOM YUMC/ie KOHCANTUHI, NOTNCTUKA, a Takke
NUNLLEH3MPOBAHHbIE MPOrpaMMHbIe NPOAYKTbl U PELLUEeHNsA A8 aBToMaTn3aumm 6M3Hec-nNpoL.EeCCoB.

e 3anacHble YacTu 1 KoMnaekTyrwme. [na MHOrMx npegnpuatnin perynsapHbIMu ABMAKOTCA 3aKyNKM 3anacHbIX YacTen,
pacxo4HbIX MaTepmanoB UM KOMMNIEKTYHOLLMX ANA NPON3BOACTBA.
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4. Bbixoa, Ha pbIHOK HOBbIX KaTeropui ToBapoB U YCyr

MpenaTcTBMAMU K YCNELLHOM peann3aumm TpeHaa MoryT ctaThb:

* CNOXHOCTb HOPMAaTUBHO-CMNPaBOYHOWN MHGOPMaLK 1 * HeaoCcTaTOK CTaHAAPTU3UPOBAHHbLIX LMPPOBLIX aHHbIX Y

nmueH3npoBaHME; MOCTaBLLIMKOB.
® BbICOKHE Tpe6OBaH|/|F| K/TOr’MCTnke h otBeTCTBEHHOMY

XpPaHeHUIo;
MpumMepbl

as ROCADA BOX

UNHTEPAKTWBHBI CEPBWC A3 CTOMATOMNOroe

B2B-eCommerce nnatdpopMa gna ctoMaToiormyeckom oTpacsim, KOTopbiv NO3BONAET UHAMBUAYANbHBIM CTOMATO/I0raM U
npeacTtaBUTENAM KJIMHUK CaMOCTOATENbHO 0POPMIATL 3aKalbl B t060e BpeMa CyTOK, MoayyaTtb ObICTpble OTBETbI HA 3aNPOChI M

aBTOMaTU3NpPOBAaTb BHYTPEHHUI cHop 3aaBoK Ha MaTepuansl. lMoapobHO NpuMep NpeacTaB/eH B

B® PYCKAUMAT

KoMnnekcHoe peweHne and KOMMaHU1, 3aHUMaKLLMXCH I'IpO,EI,G)KGVI n yCTaHOBKOVI KIMNMMatTn4yeckoro 060py,D,OBaHI/IF|.
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4. Bbixoa, Ha PbIHOK HOBbIX KATEropmii TOBapoB U YCYr

B® PYCKAMMAT
PyHKUMOHanN

e Kartasor ToBapoB C OOLLUMPHbIM aCCOPTUMEHTOM
KnmMmaTtuyeckoro obopyaoBaHus;

* CUCTEeMa 3aKa30B C BO3MO>XXHOCTb OTCNEXMNBAHUSA
cTatyca u nctopuu;

*  JINYHbIA KaBUHET C AOCTYNOM K AOKYMEHTAM U
aHanunTuKe;

* 3/IEKTPOHHbIN AOKYMEHTOOH0POT;

* TEexXHU4YecKkume Katanorm n ooKymeHtauma Ha
npencraBneHHoe obopynoBaHuUE;

* CMUCTEMa pacyeToB 1 onsaTbl 419 NapTHEPOB.

NapTHepckasa nporpaMMma

* [OWNEpPCKMe NporpamMmsbl C pasHbIMU YPOBHAMM AoCTyna K
aCCOPTUMEHTY;

e ocobble yCnoBunA AnAa KPYrnHbIX NapTHEPOB U CETEBDLIX
KTNMEHTOB;

CneuunanbHble MHCTPYMEHTbI ANnAa 6usHeca

nporpamma "MHTtepHet NapTtHep" ana paboTsl yepes
MHTEPHET-KaHanbl;

CRM gna MOHTa>XHMKOB — cMneLmanbHbIN
MHCTPYMEHT A1A NapTHEPOB, BbIMOAHAOLLMX
MOHTa>kHble paboThl;

MObBuMIbHOE NpunoXkeHune ana yaobHoro gocrtyna K
nnatdopmMe ¢ MOBUNbHbBIX YCTPOMCTB;
aHaNUTUYECKNE NMHCTPYMEHTbI A9 OTCNEXNBaAHUSA
3P PEeKTMBHOCTU Npoaax.

obyyatoLme NnporpamMmbl A9 NapTHEPOB U UX
COTPYOHUKOB;
MapKeTUHrosasa noaaepykka and pa3smntma busHeca
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4. Bbixo Ha pbIHOK HOBbIX KATErOPUA TOBApPOB U YCITYT

) Be6

PyHKUMOHanN

*  JINYHbIN KaOBUHET K/INEHTA;

* MOJIHOE ynpaBneHune NpoL.eccamMmm NOKynkn 1 A0CTaBkM HePpTENnPoayKTOB C KOHKpeTHoM HedTebasbl;
* (popMUpoOBaHME COMPOBOANTENbHbIX JOKYMEHTOB;

* CcoO34aHue aHaNUTUYECKUX OTYETOB B PEXXMME OHMNANH;

* 3ak/oyYeHne JoroBopa Ha NocTaBKy Tonnmea 6e3 nocelleHnsa opuca;

* OHMaMH-NoKynkKa Tonmea 6e3 npeaBapuTenbHbIX 3aABOK U C OTFPY3KOWM cpasy nocse onnaTbl;

* HEeTON/NIMBHbIE CEPBUCHI;

* (dUHaAHCOBbIE CEPBUCDI - NEPCOHasbHble YCNoBUA 0T 6aHKOB-NapTHEPOB.

TpeHAa pacwimnpeHnsa B2B-oHNanH-TOProBnn Ha CIoXHbIE KAaTErOPUN FOBOPUT O 3PEN0CTU PbiHKA M BbICOKOM CMNpoCce Ha
KOMMAeKCcHble undpoBble pewieHnsa. OH BEAET K CO34aHUI0 YHUBEPCanbHbIX 9KOCUCTEM, rae ToBap, CEPBUC M aHaNUTUKa
o6beauHeHbl Nog oaHon nnatdopMoi. YenewHasa peanm3aums TpebyeT kKauecTBa AaHHbIX, HAOEXKHOW TEXHUUYECKOMN
apXnTeKTypbl U Noaaep>XKku nonb3oartenen. NpeogoneHne perynaTopHbIX, OPraHU3aLMOHHbIX U TEXHUYECKUX 6apbepoB
CTaHeT KN0YOoM K NMAepcTBY Ha HOBOM aTane undppoBon TpaHchopmaumm B2B-cermeHra.
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5. Pa3BuTtme aKocmncTteM BOKPYr OCHOBHOIO NPOAYKTA.
oKkocucteMbl nnaepos B2B-eCommerce B Poccun

OkocuncTteMbl 06bEAVHAIOT NpoAa>ky ToBapoB, 06pa3oBaTefnbHbIE M CEPBUCHbLIE YC/YTK, a Tako)ke aHannTnyeckmne
MHCTPYMEHTbI B eanHON nnatdopme. SKocmncTeMbl obecrneumBatoT NoAHbIN LMK B2B-3akynok: oT noncka BO3MOXXHOCTEN A0
MCMOMTHEHUA KOHTPAKTOB U caa4vun OTYETHOCTU. [MnatdopMbl MoaxoaAT ANA KPYMHbIX KOPNOPaTUBHbBIX UTPOKOB 1 Masnoro
6usHeca, CTpeMALLeroca aBToMaTu3npoBaTb NPOLLECCHI TEHAEPHbIX 3aKYMOK 1 KOMMEPYECKUX MPOoAaXx.

TeHaep

PTC

YHuBepcanbHasa ¢penepanbHas 31eKTPOHHAas nnowjaaka ona npoBeaeHMA BCEX COBPEMEHHbIX BUAOB 3aKyrNMoOK B 3/1EKTPOHHOM
dopMe: roczakynkm no 44-O3, 3akynkm rockoMmnaHum no 223-O3, KoMMepUeckne 3akynkm, 3akynkm Mmanoro ob6bvema,
MMYLLLIECTBEHHbIE TOPrK, 3akynku no 615-IIN. Bxognt B rpynny kKoMnaHnun Hapaay ¢ nnowaakon B2B-Center n nnatpopmon
ana é6mnsHeca OTC.

Mo paHHbIM PocTenpep MNpynn, B 2024 roay nnatpopma obecnyxxmna 6onee 50 000 TeHaepoB Ha cyMMy 1,2 TpAH p.
OTC obecneumnBaet anctpmbyumto 3a cuet cetm n3 120 naptHepoB 1 obpabaTbiBaeT cBbiLLe 2000 3aKka30B eXXEMECAYHO.

Mo paHHbIM B2B-Center, B 2024 rogy nnowiaaka nposena 6onee 80 000 Topros Ha cyMMy cBbliLle 1,5 TpAH p.
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5. PazButmne akocncteM BOKpPYr oCHOBHOIMO NpoayKTa.
2kocucTeMsbl nnaepos B2B-eCommerce B Poccum

TeHnep

PTC

PyHKUMOHaN

e Knaccudukatop EgmnHbin cnpasouHuk (PegepanoHasa aBToMmatnampoBaHHana cuctema «EACY3») ana
rocy4apCTBEHHbIX 3aKYMOK;

* MoAaynb obyyeHwus;

* BebuHapbl N OHNANH-KYPCbl NO y4aCTUIO B 3aKynKax;

 6as3a 3HaHWK C NoLaroBbIMM MHCTPYKLUMAMU U cyaebHOMN NpakTUKon;

* CepBUCHOEe 0b6cny>XmBaHue;

*  UWHTEerpauusa c Kypbepcknmu cny>kbamm n normcTM4yecKnMm onepaTtopamu;

* MoAynb AOKYyMeHToo6opoTa Ana cornacoBaHua U nognucaHna KOHTPaKkToB;

* aHanuUTUKa U MOHUTOPWHT;

 Bl-Moaynu: oTUY€Tbl N0 TeHAEPAM, KOHKYPEHTHbIN aHanm3, NPorHo3mpoBaHme 06 bEMOB 3aKynokK;

* CuUCTeMa ONoBeLLEHNN O HOBbIX BOBMOXXHOCTAX M UBMEHEHUAX 3aKOHOA4ATEeNbCTBRA.
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5. Pa3BuTtme aKocmncTteM BOKPYr OCHOBHOIO NPOAYKTA.
oKkocucteMbl nnaepos B2B-eCommerce B Poccun

TeHnep

PTC

NMpeunMyLiecTBa

* KOMM/IEKCHOCTb: BCE 3Tarbl 3aKyrnok Ha 0AHOM nnatdopme;

* topuaunyeckas 6e3onacHoOCTb: BCTPOEHHAaA NPOBEpPKa KOHTPareHToB 1 aBToMaTtnyeckana noarotoeka
KOMM/IEKTOB LOKYMEHTOB;

e o06yuyeHune n nogaep kka: NOCTOAHHbIE BEOMHapPbI, KOHCYNbTaLUWUKM 3KCMEPTOB;

* LMPOKMIN OXBaT: Kak roczakasbl (44-03, 223-P3), Tak U KOMMepPUYeCKMEe TOPru.
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5. PazButmne akocncteM BOKpPYr oCHOBHOIMO NpoayKTa.
2kocucTeMsbl nnaepos B2B-eCommerce B Poccum

o
02%..

B2B-Center KoMbUHMpPYET MapKkeTnienc, y4ebHbln nopTan, CEPBUCHI AOKYMEHToob6opoTa, NOFUCTUKY U aHANUTUKY.

DyHKUMOHanN

* MapkeTnnenc n TeHaepsbl; e cepBuc obcny>kKnBaHus;

* pa3MelleHne KOMMEPYECKUX N rocynapCTBEHHbIX * Q/IeKTPOHHaA noanuck, undpposasa ceptndumnkayma un
TeHAepoB Ha oaHOWM naoLwlaake; OOKYMeHTOO060pOoT;

* unHTerpaumna c 1C n gpyrumm ERP uepes API/EDI; *  JIOTUCTUYECKMUE peLleHNA: AOroBOPbl C TPAHCNOPTHLIMU
obpazoBaTenbHbIN NopTan; KOMMaHMAMM, pacyeT CPOKOB 1 CTOMMOCTMU;

* OHNaWNH-Kypcbl, BebMHapbl, CTaTbh NO 3aKyrnkam n * aHanUTUKa M MOHUTOPUHT,;
TeHaepawm; *  Bl-HCTpYMEHTbI 419 OLEHKMN KOHKYPEHTOB, aHann3a LeH U

*  6ubnnorteka TMNOBbLIX AOKYMEHTOB N GOPM; NPOrHO3MpPOBaHMA 3aKyrok;

* CcucTeMa yBeAOoM/IEHUI O peneBaHTHbIX TeHaepax u
N3MEHEHUAX B 3aKOHOAaTeNbCTRE.
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5. Pa3BuTtme aKocmncTteM BOKPYr OCHOBHOIO NPOAYKTA.
oKkocucteMbl nnaepos B2B-eCommerce B Poccun

o
02%..

NMpeuMyLecTBa

* wmnpokasa nurterpauma: 6onee 30 ERP-cuctem n 1C-moaynen;

e pabotaeT no 44-93, 223-O3 n KOMMEPUYECKNM KOHTPaKTaMm;

e cobcTBeHHbIM 06pa3oBaTenbHbIV LEHTP C cepTudumnkaumnen;

* ©GaHKoBCKaA rapaHTua 1 gep>kaHue cpeacTs Ha YC/IOBHOM Aeno3unTe.

Ocoboe MecTOo, 04eEBUAHO, HA PbIHKE 3aHMMAOT MapKkeTnaencol —nuaepsl B2C-pbiHKa, KOTOpbIe NpegaaratoT peLleHus
nona B2B nokynok: Ozon, AHaekc MapkeT, Wildberries. 3aecb MOXXHO rOBOPUTb O CUHEPTUN:

* BCEeX NpenMyLLLEeCTB N/10LLAA0K B YaCTU KNIMEHTCKOTO NyTW, CEPBUCOB, CPOKOB U YC/TOBUIN AOCTaBKW;

* Tpadwuka, ynpaBneHnsa kabmHeToM cennepa, MHCTPYMEHTOB NPOABUXKEHUSA, TOTUCTUYECKON MHOPACTPYKTYpPbl,
NNaTEXHbIX CEPBUCOB,;

 cobnoaeHne TpeboBaHMM MO AOKYMEHTOOBOPOTY, NnaTexxam, nocTaBkam.
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5. Pa3Butme aKOCMCTEM BOKPYr OCHOBHOTIO NPOAYKTA.
oKkocucteMbl nnaepos B2B-eCommerce B Poccun

OZON OnsHec — cneynanmn3npoBaHHan nnachopMa A4 ONTOBbIX N KOPMOpaTUBHbLIX MpoAa>k Ha MapKeTHﬂeVICG Ozon,
B MOMEHT I'Iy6I'IMKaLI,VIVI ncecnenoBaHMA HaxoguTcAa B cTagnum obHoBNEHUS, nepesartycka.

DyHKUMOHanN

* ONTOBbIN MapkeTnneunc: pasgen Ozon Business c * aHanuTuKa M OTYETLI: CTaTUCTMKA NpoaaXk, AMHaAMKMKa
acCoOpTMMEHTOM TOBapoB A1Aa busHeca; 3aKkasoB, ABC/XYZ-ananus;

* pUHaHCOBbIE CEPBUCHI: paccpouka 1 KpeauTbl ons 3akynok * B2B APIl: unctpyMeHTbl anAa nHterpaunm ¢ ERP n CRM-
yepes napTtHEpoB Ozon; cucrteMamu;

* norunctuka: cknaabl FBO / FBS, kypbepckaa aocTtaBka, * CepBUCHbIe pelleHna: 6enasa aTMKeTKa,

CaMOBbIBO3; OpeHanpoBaHHble BUTPUHBI, MHAMBMAYyanbHble KPI.

* MHTerpauma c 1C: aBToMaTnyeckas Bbirpy3ka 3aka3oB 1
NPUXOAHbIX AOKYMEHTOB;
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5. PazButmne akocncteM BOKpPYr oCHOBHOIMO NpoayKTa.
2kocucTeMsbl nnaepos B2B-eCommerce B Poccum

NMpeuMyLecTBa

e 6o0nbluaa ayanTopua: AOCTYMN K MUITMOHAM aKTUBHbIX * yno6CTBO MHTErpaLuunin: rotoBble MoAyNnn ANA NONynAapHbIX
nokynartenen Ha Ozon; CUCTEM YYETa;

*  rnbkume norucTmyeckme peLleHua: co6cTBeHHbIe * nopaep>kka B2B-¢opmaToB: onTOBbIE LIEHDI,

cknagbl U Kypbepbl; cneunpeanoXXeHna n CKUOKu.

Ozon Business — npuMep poccnmckom akocmcteMsol B cpepe B2B-eCommerce, npegocrtaBnAaroL,en NOMHbIA CTEK peELUEHUN:

OoT npoaBm>XeHna n aHannTmkKm go NormcTnkKn n (I)VIHaHCOBbIX cepBUCOB.
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6. OntuMmnsauma HCU n sBHeaperHmne PIM

HCU (HopmaTnBHO-cnpaBouHasa MHPopMauuA)

HCU cny>xkmt eagnHbiM MCTOYHNKOM IEI,OCTOBepHOl\/JI VIH(I)OpMaLI,VIIA ON1A BCEX CUCTEM NpeanpumnAaTtma, BblMOJ/THAA
cnegyrouine KpuTn4eCkM Ba>KHble (])yHKLl,l/II/IZ

EnvHoe MHpopMaLUOHHOE NPOCTPAHCTBO MoBblLeHMe KauecTBa AaHHbIX

* obecneumBaer CTaHgapTmn3aunto n yHVI(I)VIKaLI,MI-O OaHHbIX BO ¢ BHeOpAEeT NpPpoLeCChl BepVI(I)IAKaLI,VIVI N aKkTyanm3auumnu

BCEX CUCTEMAX; nHbopmMaunm,

* yCTpaHAeT NPOTUBOPEUMBOCTb, AyGInMpoBaHNE U * yCcTaHaB/NMBAET pernaMeHTbl Mo KOHTPO/IH LLETOCTHOCTH
HecornacoBaHHOCTb MHpOpMaLUK; OaHHbIX;

* co3aaeT eAnHbIN A3bIK KOMMYHUKaLUN MeXay Pa3HbiMU * MUHUMMINpPYET oLNOKM B BU3HEeC-NnpoLieccax n3-3a
noapasaeneHnaMn U cUCTeMaMu. HEKOPPEKTHbIX AaHHbIX.

ba3uc gna uHterpauumn

* CNY>XUT PYyHAAMEHTOM ANA MHTErpaLmnm pasnindHbiX MHPOPMaLIMOHHBIX CUCTEM,;
» obecneymBaeT KOPPEKTHYHO Nepeaayy AaHHbIX MeXay cucTteMamu;
* YNpOLLAeT BHeAPEHNE HOBbIX LMOPOBbLIX PELLUEHUN.

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eCommerce: kencbl U TpeHAabl 2025

6. OntnuMmnsauma HCU n sBHeaperHune PIM

PIM (Product Information Management)

PIM-cuctema obecneuynBaeT LEeHTPaNInM30BaHHOE ynpaB/ieHe MHpopMaLmen o NpoaykTax, UTo 0COH6EeHHO BaXkHO
B COBPEMEHHbIX YC/TOBUAX:

OMHUKaHaNbHOCTb U 6bICprll7'l BblBO4 TOBApOB Ha PbIHOK CooTBeTcTBME TpGGOBaHMHM PblHKa N perynatopos

* ynpouiaeTt nybnmKaumo 1 CUHXPOHM3aUMO MHGOPMaLMN ¢  KOHTPOJIb COOTBETCTBUA ONMUCAHUM NPOaYKL U

O TOBapax Nno BCeM KaHasnaMm rnpogax; TpeboBaHMAM 3aKOHOAATENbCTBA;
* COKpaLlyaeT BpeMsd BbiBOAA HOBbIX MPOAYKTOB Ha PbIHOK e ObIiCcTpaa aganTauma K U3MeHeHUto TpeboBaHMI
(time-to-market); MapKeTn/1encos;

« obecneynBaeT COrnacoBaHHOCTb npeacrtaBneHMA ToBapa  obecneyeHne NONHOTbI U COOTBETCTBUA AaHHbIX
BO BCEX KaHanax. CTaHAapTaM oTpacsin.

YnpaBneHue KOHTEHTOM O NpoAyKTax

* LEeHTpann3oBaHHOE XpaHeHME U ynpaBrieHne Mmegmadamnamu;
* co3faHue U noaaep>kKka pasnnyHbIX BapMaHTOB ONMcaHmna ana pasHbix ayanTopun;
e aBTOMaTM3auma oboralleHna gaHHbIX O TOBapax.
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6. OntnuMmnsauma HCU n sBHeaperHune PIM

CuHeprua HCU u PIM B undposou tpaHchopmaumm B2B-eCommerce
OpdekTMBHOCTL LMPpoBM3aL MM bBU3Heca CyLLL,eCTBEHHO BO3pacTaeT Npm COBMeCcTHOM ucnonb3osaHnm HCU n PIM:
KoMnnekcHoe ynpaBneHue gaHHbIMU OKOHOMMYECKME NpenmMyLLecTBa

* HCW/ obecneunBaeT pyHOAaAMEHT A9 BCeX MacTep-A4aHHbIX * CHMKEHMe 3aTpaT Ha NoAnep KKy AaHHbIX bnarogapsa

opraHmsauunu; yCTpaHeHuto aybnmposaHus;
* PIM ¢dokycupyetca Ha cneumndpmnyHon nHdopmaumm o * roBbllLEHME Npogaxk 3a cyeT 6bonee Ka4yeCTBEHHOW
npoayKTax; MHPoOpMaunm o ToBapax;

e BMECTe CO34atoT NO/IHOLLEHHYIO 3KOCUCTEMY yrpaBieHMa * YMEeHbLUeHMe KonnyecTsa ownbok B GU3Hec-npoLleccax.

OaHHbIMN.
YckopeHue umndpposon TpaHchopmMauum

* COKpallaloT BpeMa MHTerpaumnm HoBbiXx CUCTEM Bnarogapa roToBOM CTPYKTypPe AaHHbIX;
* CHWXXaKT PUCKW MPUN BHELQPEHUN HOBbIX LMGPOBLIX PELLEHU;
* no3BonArT 6bicTpee peanniosaTb UMbpoBbIE BU3HEC-MOOENMN.
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6. OntuMmnsauma HCU n sBHeaperHmne PIM

MpumMepbl

C
@ new,

odbenuHeHue

Komnanus CneyobbeanHenne KOro-3anag cokpatmna KoIMYecTBO TOBaPHbIX MO3ULIKIA B 2,5 pa3a 1 CHM3WNa

agMUHNCTpPaTUBHbIE N3aep>XKn Ha 10% 3a cuét ontummldaumm HCU. NMogpobHo npmumMep npeactaBneH B pazaene Kencel.

Q

CeBepcranb

B pamMkax mMacwTtabHOro npoekra No co3fgaHuo MapkeTnaenca Mmertannonpokarta, koMmnaHma CesepcTtanb pa3paborana

cobcTtBeHHoe PIM-pewieHne ana cnocoba opraHunsaumm v ynpasneHmnsa aaHHbiMU. [NapannenbHo ¢ paspabotkon PIM 6bin
COCTaB/EH 3TaNOHHbIN KaTanor ana naeHtndumnkaTtopos ToBapHom no3mumm (SKU, aptukyneol).
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7. Nuterpauma c ERP, CRM u yyeTHbIMKM cnucteMamm

NHuTerpauna B2B-nnatdopmM ¢ KopnopaTUBHbLIMU YUETHBIMU CUCTEMAMU NTAHOMEPHO CTAHOBUTCA HE MPOCTO TEXHO/IOTMYECKUM
TPEeHAO0M, a HE06X0ANUMbIM YCTOBNUEM KOHKYPEHTOCMOCOOHOCTM POCCUNCKUX NPeanpuatuin — 6a3oBbiM TPEHA0M.

CoBpeMeHHbIN Noaxoa K noctpoeHuto B2B-Toproenn npeanonaraet co3gaHne egmHoro MHGopMaLmMoHHOro NpocTpaHCcTea, rae
AaHHble cBO6OOHO NepeMeLLatoTca Mexay oHnanH-nnatpopMon n kopnopatneHbeiMu cuctemamu: ERP, CRM, WMS, yueTHbIMU
nporpaMmamu. Takasa nHTerpauma ycTpaHaetT 4BOMHOM BBOA MHPOpPMaLMN, MUHUMUN3UNPYET OLLMOKK, NOBbILLAET CKOPOCTb
06paboTkn 3aKa30B 1, B KOHEYHOM UTOore, ynydluaeT KAMEHTCKUIA OMbIT.

BZB-nnachopMa nepecrtaet ObITb NMpPoCTO AOMO/THUTE/IbHbIM KaHa/10M npoaa> n CTaHOBUTCA LeHTpa/ibHbIM 3/TIEMEHTOM
B3aMMOAENCTBUA C KIMEHTAMUN M MOCTaBLLUNKaAMMN.
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7. Nuterpauma c ERP, CRM u yyeTHbIMKM cnucteMamm

B poccumnckom busHec-cpeae cnoxmnacb yHMKanbHasa, agantTMpoBaHHasa cCMCTeEMa peLleHnin ansa aBtoMmatmsaunm B2B-
9NEKTPOHHOW TOProB/u:

* nokanbHble ERP-cuctemsbl (1C:ERP, 1C:KoMnnekcHaa aBToMatnsaumna) AOMUHUPYIOT Ha pblHKE 1 obnaaatoT
pa3BuTbiMn APl ona nHterpaunuy;

* oTpacnesble B2B-MapkeTnnencol popMUPYHOTCA B KNKOYEBbBIX MHOYCTPUAX: pUTeEnne, MeTannyprum, XuMmn,
arponpoMms.ILLI/IEHHOM KOMMNeKkce, CTPOUTENBbCTBE;

*  MMNopTO3aMelleHne CTUMYTUPYET Pa3BUTUE POCCUNCKNX MHTETPALLMOHHbIX NNaTtdopM 1 peLleHnin ana
3NeKTPOHHOW KOMMepLUUWU;

* 6e30nacHOCTb AaHHbIX U cobnroaeHne perynaTopHbiX TpeboBaHUM CTAHOBATCA NPUOPUTETOM MpU
NPOEKTUPOBAHUWN apXUTEKTYPbl MHTErpaLunn.
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/. Nnuterpayma c ERP, CRM u yyeTHbIMKM cnucteMamm

B ycnoBuax caHKLMOHHbIX OTPaHNYEHUNIN U TEXHONOTNYECKOM TpaHchopMaL M KOMMNaHMU BCe Yalle BblbnparoT He NPOCTO
aBTOMaTU3aLUUMIO OTAE/bHbIX MPOLLECCOB, 8 KOMM/IEKCHbIN noaxon, K nocTpoeHuto B2B-akocmnctemMol. 310 Tpebyet rnybokon
MHTEerpaumm Bcex MHPOpPMaLMOHHbIX CUCTEM NMPeanpuaTmnaA, eANHOro noaxoaa K yrnpaBieHuno gaHHbIMU U NEePECTPONKM BU3HecC-
NMpPOLECCOB.

MpumMepbl

ﬂ Hﬂe KC Anpexkc B2B- eCommerce — MHTErpaumAa ¢ MHO>XXeCTBOM YYETHbLIX CUCTEM

Anpekc paspabortan B2B-nnatdpopMy AnAa aneKTpoHHOWM KOMMepLUUK, KOTopasa nogaep>XmMBaeT MHTErpaumo ¢ pas3nimMyHbIMun
ERP n CRM-cuctemamu, skntouasa 1C, SAP, Oracle n gpyrue. Nnatdopma no3BonaeT KoMnaHmaM BbICTPO pa3BepHyTb B2B-
MarasuH C NoAHOW MHTerpaunen ¢ KoprnopaTtueBHbIMM CUCTEMAMN.

KnroueBble 0cO6EHHOCTU:

*  unHTerpaumnoHHblie APl ona nogkntoueHna K NrobbIM * aHanUTUYECKNE MHCTPYMEHTbI 419 OLLEHKN
Y4YeTHbIM CUCTEMAM; 9P PEKTUBHOCTU Npoaax;

* KOHCTpYKTOp B2B-nHTEpPpdENCOB C y4ETOM OTPAC/IEBOM * cucTeMaynpasneHua npaBamMmu gocTtyna gns
cneunpukm; KOpnopaTUBHbIX KITMEHTOB.
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7. Nuterpauma c ERP, CRM u yyeTHbIMKM cnucteMamm

nnl\e- pm X BMTPMKCZAI'(9 MpoekT nHterpaumm mapketnnenca [NOJIE.P® ¢ butpukc24.

B2B-mapkeTnnenc, opueHTUpPOBaHHbIN Ha arponpoOMbILL/IEHHbIN KOMMNEKC, peann3oBan NosHYy NMHTErpaumio ¢
cuctemMom butpumkc24, 4to NO3BOANMIO aBTOMATUM3MPOBAaTb BCe NPOLLEeCCbl B3aUMOAENCTBUA C NOCTaBLLMKAMU A

nokynaTtenamu.
KntoueBble 0cobeHHOCTU:

* aBTOMaTU4yeckoe co3gaHue caenok B butpnkc24 Ha ocHOBe 3aKa30B C MapKeTnnenca;
* CUMHXpPOHM3auusa KaTanora ToBapoB U CK1agCkMx OCTaTKoB;

* ynpasneHne AoKyMeHTO060pOTOM U NTIOFTMCTUKOMN;

* eanHaAa cncrteMa oT4eTHOCTU U aHaNTNTUKW.

O

OMIK Maprer Cepsuc no npogaxxe metannonpokata gna B2B - nHtepHeT-marasmH OMK Mapker.

YHMKanbHOCTb npoekTa B TOM, YTO OH CTa/1 4HaCTbiO 601bLLIOro CeEMeENCTBA 3KOCUCTEMBI LI,VI(I)pOBbIX MPOAYKTOB Irpyrinbl OMK ¢

nepcneKkTMBOMN CoO34aHNA HOBbIX MHTErPUPOBaHHbIX cnucTeM. MoapobHo NnpuMep NpeacTaBneH B pasnerne Kenchl.

[/
© 000 «[leiita UHcaiiT», 2025 /// ookt D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research
https://поле.рф/
https://поле.рф/
https://market.omk.ru/
https://market.omk.ru/

OTpacnesble TpeHAbI

O PasBuTne B2B-mapkeTtnnencos O PasBuTmMe MapKeTUHIoBbIX CEPBMNCOB A/14

O YcuneHune ponu noctaswmkos IT-peweHnn gna B2B- NPOABMXKEHWNA TOBApPOB BHYTpK B2B-nnatpopm
eCommerce O TllepcoHannsauma u crneymanbHblie yCNOBUA

O Onopa Ha punandeckyro MHGpacTpPyKTypy O [HOponwmnnnuHr n paboTta yepes3 MapKeTn/Ienchbl Kak

HoBada Moaenb AnAa B2B
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8. Pa3sButne B2B-MapkeTnniencos

C Hauana 2020-x rogoB HabgaeTca akTUBM3aLUMA KPYMHbIX KOMNAHUA B co3aaHnu cobcTBeHHbIX B2B-nnatdopMm, KoTopble
4YacCTo BbIXOAAT 3@ PaMKM NPOCTOro MHTEPHET-Mara3mHa U pa3BMBalOTCA B MOTHOLLEHHbIE MYNbLTUBEHAOPHbIE MapKeTNeNChl
NN 3KOCUCTEMbI. DTOT TPpeHA 06yCNOBNEH CTPEMNEHNUEM KOMMAHUIM YKPENUTb CBOU NMO3ULIMM Ha PbIHKE, ONTUMN3UPOBAaTb
LLeNoYKM NoCTaBoOK, PaCLUUPUTb KNMEHTCKY 6a3y 1 NONyUnUTb HOBblE MCTOYHUKM A0Xoaa.

KnioueBble xapaKTepucTnku nnatpopm:
*  MYNbTUBEHOOPHOCTb: BO3MOXHOCTb /19 CTOPOHHMX KOMMNaHMM NpoaaBaTh CBOW TOBapPbl U YCNYTK;

* 3KOCUCTEMHbIV NOAX04, KOraa UHTErPUPYHOTCA C APYrMMy cepBUcaMun: NormcTmyecknmm, GUHaHCOBbBIMMU,
MapKeTUHIOBbIMU, aHaNTMTUUYECKNMU, CO34aBas NO/HOLEHHYIO cpeay AnA BeaeHus busHeca;

¢ cneunann3mpoBsaHHble peleHnAa, ydntbiBakoLLLNe ocobeHHOCTH 6I/I3H€C-38KyI'IOK (OI'ITOBbIe LLeHbl, C/TO>KHbIE COl/1lacoBaHUA,

OOKYMEHTOO060pOT, MHAMBUAYAlbHbIE YCIOBUA);

* aKTMBHOE NPUMEHeHne CoBpeMEeHHbIX IT-peLueHu ans aBToMaTM3aLUnm NpoL,eccoB, aHanmsa gaHHbIX, NepcoHanns3aumm

npeaao>XXeHUn.
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8. Passuntne B2B-mapketnnencos

MpumMmepsbl

oT AB InBev Efes

Mnatdpopma, 3anyLieHHaa OAHUM U3 KPYNMHENLLMNX MMBOBAPEHHbIX KOHL,EPHOB, M3HaYabHO NpeaHa3Havanach Ans
ynpoLLeHns 3aKka3oB A4 cBonx B2B-knneHToB (Mara3nHoB, pecTtopaHoB, 6apoB). [ocTeneHHO cTana pa3BnMBaTbCs B CTOPOHY
NOAKMOYUYEHMA APYIMX NOCTaABLLMUKOB M CONYTCTBYHOLLMX TOBapoB. [MoapobHO npuMep npeacTaBneH B

OrpaHuuyeHus:

* Mo>keT BoCcnpMHMMaTbCA Kak KaHan NpoaBuMKeHUA, B NepByto ovepenb, npoaykumu AB InBev Efes.
* Cno>XXHOCTb NMpuBeYeHNA CTOPOHHUX BEHA0POB, EC/IM OHU ABNAKOTCA KOHKYPEHTaAMM UMW NpegnaratoT ToBapbl, HE
KOMMN/IeMeHTapHble OCHOBHOM NPOAYKLUN.
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8. Passuntne B2B-mapkeTtnnencos

MMK
/vM\ MMK Market ot MarHUTOropckoro MeTannyprmyeckoro kombuHara

Lindpoeasa nnatdopma ana npoaakm metannonpoaykumm MMK mn, noteHumanbHO, NnpoayKumun Apyrnx Metannyprumyeckmx
KOMMNaHUM NN CEPBUCHBIX MeTaNoLeHTPOB. AKTyanbHa ANA CTPOUTENbHbIX KOMNaHWUW, MPOMbILLUMIEHHbIX NpeanpuAaATun,
MeTannoTpenaepoB, KOTOPbIM BaXkHa CKOPOCTb M yA06CTBO 3aKynky MeTannonpokaTa.

o NHDOPMAL LM()HHH\M
IPRC
_J/ OaunH ns Hanbonee pasBuTbix B2B-MapkeTnnencos Ha pOCCUNCKOM PbIHKE 3/1EKTPOTEXHNYECKOW NPOAYKLINN.

HauaB kak MHTepHeT-Mara3snH komnanum 3TM, iPRO TpaHcpopMmpoBanach B nnatdopMmy, rae npeacrtaBneHbl ToBapbl ThicAY
NOCTaBLLMKOB N CEPBMUCHI A/19 NPOEKTUPOBLLUNKOB, MOHTa>XHUKOB, MPOMBbILLUMEHHbIX MPpeanpuaTmnn.

Taknm o6pazom OTM pacLumpumna accopTMMeHT 6e3 Heob6xoaANMMOCTU yBeNnYeHUa cO6CTBEHHbIX CKNaaCKMx 3anacoB Nno BCEM
no3numnaM, nosyvyaet KOMMCCUM OT Npoaak napTHepos. NMogpobHO NnpuMep NpeacTaBieH B
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8. PasBuntne B2B-mapkeTtnnencos

KomMmnanunn, obnagatoLlime 3HauYnTENbHOM 3aKYyNMOYHOM MOLLLbHO, PA3BETB/IEHHOM CETbHO NOCTaBLUMKOB U LUMPOKOW
KnmeHTtckon 6a3on, cospgaroT undbpoBble NnoLwankm, Ha KOTOpPbIX MOryT B3aMMO4ENCTBOBATb pa3/INYHbIe MOCTaBLUMKN U
nokynatenu B2B-cermeHTta. Passntme kKoMnaHMaAMmM aKOCUCTEM 3a CYHET HOBbIX CEPBUCOB, Hanpumep, GMHaAHCOBbIX,
CTPaxoBblX, BbIX0O[, B CMEXHbl€ CETMEHTbI, Pa3BUTUE MOOUNBHBIX MPUAOXKEHUIN U MHCTPYMEHTOB Ha 6a3e Al ana nogbopa

TOBAapoB N aHANMNTUKMN NO3BOTNT UM YKPENMNTb MO3NLNN.
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9. Ycunenune ponu noctasmkos IT-peweHnn ana B2B-eCommerce

C 2020-2025 ropnoB B Poccuun aktnBHO dopMmpyeTca cneumanmn3mpoBaHHbliA PbIHOK MHTErPaTopoB 1 BEHAOPOB,
npeanaratoLmMx roToBble U KACTOMHbIE peLleHna anda NoCcTpoeHna KopnopaTuBHbix B2B-mapketnnencos. KpynHbi 6usHec
cTpeMuTcsa K undpoBon TpaHchopMaL MM CBOUX 3aKYMOYHbIX MPOLLECCOB M BbICTPaAMBaHUIO COOCTBEHHbIX 3KOCUCTEM A/14
paboTbl c NocTaBLMKaMn. BMecTo nonbiTok pa3paboTkm CUCTEM «C HyNA» KOMMaHnm obpallatotca K crneumanm3npoBaHHbIM
MHTerpartopam, MMerLMM OTPpac/NeBYHO 3KCNEPTU3Y MU TOTOBbIE PeLUEHUA.

Tunbl BocTpeb60oBaHHbIX peLUeHNN:

¢ KoprnopaTtmnBHbliEe MapKeTﬂﬂeﬁCbl «noA KNHY» — MOMHbIN UMKN OT KatTanorm3aumm go aHaimTnKun,

SRM-cuctemsbl (Supplier Relationship Management) — gna ynpasneHmnsa B3aMMOOTHOLLEHUAMM C NOCTaBLUMKaMU;

¢ 3aKyrno4yHble FII'IaT(I)OprI — Ana yeHtTpanmn3aunim n ontTuMmn3aumm NnormcTtnkKm n 3akKynok;

QO-nHTerpaunm — anga LPUONYECKMN 3HaYNMMOro 4OKYMEeHTO0b0poTa;

* aHanuTMyeckme Moaynm — Ans oueHkn apPeKTUBHOCTM 3aKyNOK 1 ynpaBneHna NocTaBLLNKaMU.
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9. YcuneHue ponu noctasLiunkos |IT-peweHnn ana B2B-eCommerce

OCHOBHbIE 3aKa34YUuKu:

* KpyrHble Koprnopaunn C pa3BeTBl'IeHHOIZ CETbIO NOCTAaBLWNKOB,

* npoMbiNeHHbIE XONANHTN N NPON3BOACTBEHHbIE NPEeaANPUATUA;

* CeTn pO3Hl/I‘-IHOl7I TOoproenn, Hy>kgarouimeca B ontTMMmM3aunn 3aKyrnok;

* KOMMNaHunnm crocygapcrtBeHHbIM yd4aCTnemM, riepexogdaLime Ha
MMrnopTto3amMeLleHune.

MpenctaBUTENN MHTETPATOPOB M BEHA,0POB Ha POCCUINCKOM PbIHKE, NX PELLUEeHUS:

KOPYC

KOHCAATUHT

dnarmaHckun npoaykT: B2B-nnatdopma BoostTrade.
Ocob6eHHOCTU: yrpaBNeHne KOHTpakTaMm, Katanorom, NnocTaBLLMKaMM U aHaNUTMKa B €eANHOMN CUCTEME.
Kenc BHeapeHua: «[leTposuny» — B2B-MmapkeTtnnenc ona npodpeccmoHanbHbIX CTpouTenem ¢ aHannTUKom 3akynok.

okcnepTtusa: nonHaa nHrerpauma c 1C, SAP, ¢ BblgeneHHOM aHaIMTUYECKOMN CUCTEMOMN.
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9. Ycunenune ponu noctasmkos IT-peieHnn ona B2B-eCommerce

o\

®narmanckun npoaykt: AGORA Commerce B2B.
OcobeHHOCTM: MUKPOCEPBUCHAaA apxntekTypa, Harpy3ka ao 10 000+ 3aka30B B A€EHb.

Kenc BHegpeHua: B2C n B2B-nnatdopma gna K “bnaro”, Ha ocHoBe koTopou 6binia co3gaHa STl gna
aBToOMaTU3auuun 1 oONTUMU3aLNUKM 3aKYNMOYHbIX MPOLLECCHI.

OkcnepTtumsa: rmbkne APl-muHterpaunmn, nogaep>kka iOS / Android-npnno>keHunmn.

o
02..

dnarMaHCKUM NPoAYKT: KOpnopaTUBHbIE 3/1IEKTPOHHbIE TOProBble MAoLLanKN.
OcobeHHocTun: 500 000+ KoMNaHMM-Nnonb3oBartenen, 6onee 15 net Ha pblHKE.
Kenc BHeopeHuAa: «<PocatoM» — LleHTpann3oBaHHaA 3akynoyHasa nnatdbopma 414 BCeEX LOYEPHUX KOMNaHUN.

3Kcr|epT|/|3a: aBToMaTn3aumnAa 3akyrnok, 3/IEKTPOHHbIE TOPIHN, aHaTMTUKa NMOCTaBLWMNKOB.
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9. Ycunenune ponu noctaBwmkos IT-pewieHnn ona B2B-eCommerce

ALTIMA

dnarmaHckun npoaykT: Altis B2B Commerce.
Ocob6eHHOCTU: MOMHbIN LUK OT NPOEKTUPOBAHMA 40 NOAAEPXKKN.
Kenc BHegpeHua: AB InBev Efes — 3amewneHmne SAP Ariba Ha oTeuecTBEHHOE peLUeHMe.

dkcnepTnaa: rnybokaa MHTerpauus.
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rNaBHbI Mo LUPPOBLIM 3aKynKam

MoBbllaeM onepaumoHHyo ¢ ¥
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maksmart.ru
support@maksmart.ru
8 800 500-81-06

8 495 129-44-43
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CTOMMOCTU CpOoKOB

3aTpar

LindpoBbie 3aKynku 6bICTPO U yao6Ho! 3aKynok NoCcTaBoOK Ha NOrNCTUKY

YnpaBngemas 3aKynku BallMMu
M Nnpo3payHas noapsgyMKamm
NorncTukKa Ha nnatdopme

B2B-mapkeTnnenc SRM + moaynu

ONs 3aKynok ynpasneHus Balinmm
CTaHOapTU30BaHHOWM LensaMm NocTaBoK
HOMeHKnaTypbl
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MaKcmapT - yndponas
B2B-nnatdopma O6bICTPbIX 3aKYNOK,
BHEeAPUBLUAA MHHOBALMOHHbIN
npoLuecc aBToMaTuU3aLmm 3aKynok
CTaHAaPTU30BAHHOWM HOMEHKANATYpPbI

MapkeTtnaenc

ERP
KNneHTa

Peknama. Peknamogatens AO «B2B TPSVI,EL»

EavHasn
NIOMUCTUKA

ObecneurBaem KOMIM/IEKCHbIN cepBUC LUPPOBbIX 3aKYMOK:

B2B-mapKeTnaeunc ¢ LWMPOKMM accopTUMeHToM - bonee 20 maH
NpPeA/NoKEHNM NOCTaBLLMKOB

AsTOMaTu4eckuit nogbop aHanoros
Ynpasnsemas v Nnpo3payHas /IorTucTUKa

Cnyxba nogaep>KKn 1 OTBETCTBEHHOCTb MO PeKlaMaLuam

3aKynKu AHanuUTUKa,
noapaavYnMKamm asTonoabop
TOBApOB

ERP
KANEHTa
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[MoBbiwWaem onepaunoHHYO 3PPEeKTUBHOCTb KOMMNAHUM

JKOHOMMUA KayecTBo M HaAEXHOCTb ABTOMATM3NPOBAHHbIN
Ha 3aKynKax NOCTaBOK noabop aHanoros
* CHMXeHue ueH [NoBbllWweHMe NPOrHo3npoBaHUA NOCTaBOK 3a CokpalleHne broaykeTa 3aKynoK
* COHpaLLLEHMe 3aBMCUMMOCTU OT O4HOro cHeT CTaTyCHOﬁ mMmogenu 3a CHeT aHanoros

nocTtasLWMKa M KOHTPO/A pa6OTbI noctaslwmKoB

no 15% B 2-3,5 pa3a /-20 aHanoros

3KOHOMMA 61arogapsA BbICOKOM KOHKYPCHOCTH COKpalleHUe CPOKOB MOCTaBKMK Ha OAMH YHMKa/IbHbIW TOBap

CHUXKeHMe TPaH3aKLUOHHbIX CoKpalleHune [Tpo3payHOCTb

n3aepXeK Ha opraHn3ayumio AOKYMeHTO0bopoTa N OTKPbITOCTb

npouecca 3aKynkKu * OauH OOroBOpP C MapKeTN1encom * [loKpbITUe CKBO3HOro npouecca 3akynku oT
* AsTOMaTm3auma GopMmmnpoBaHUA NnAaHMpPOBaHUA

* EQMHOE OKHO B3aMMOAEeNCTBMUS
* ABTOMATM3aUMA PYTUHHbBIX NPOLLECCOB
* MaKcumanbHoe CHUXEeHWe TPYL0EeMKOCTH

AORYMEHTOB A0 UCMNOTHEHWMA 3aKYNKK
* ABTOMAaTU3U poBaHHaA OTHETHOCTb
MO NMoKasaTe/IAM 3aKynoK

Peknama. Peknamopgatens AO «B2B TPGPI,EI,»
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LUnpOKNKM cnekTp
LN POBbLIX CEPBUCOB

Q ABTOMaTU3MPOBAHHbIE 3aKa3bl C UHTErpaumen
¢ ERP-cuctemom KnmeHTa

BO3MOKHOCTb 3aKa3a HaNpAMYIO Ha MapKeTnaence

PaboTta no eaHOMY A40roBopy

NHCTPpYMEHTbI CpaBHEHUSA LieH
MbKoe ynpaBaeHne AMMmuTamu
PacuyeT nnaHoBbIX LEeH

OnTummnsauyma cnpasoyHmka HCU

[lonoNHUTENbHbIE CEPBUCHI
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MaKkcmapT — rnaBHbIN

No ULMPpPOBLIM 3aKyNKam

10000+

TOBapPHbIN KaTEropui:
OT MHCTPYMEHTOB, A0 HAacOCOB,
PTU, TCM, meTnsos 1 aBTOTOBapOB

3200+

MOCTaBLMKOB: 3aBO4bl-U3TOTOBUTEIN,

bpeHabl U AncTpubbloTEpDI

22

pacnpeaennTesibHbIX LLEHTPa BO
Bcex @O Poccum

Peknama. Peknamogatens AO «B2B TPSI?I,EL»

3000000+

YHUKa/IbHbIX TOBAPHbIX
nosnuum

20000000+

NpeANoXKeHUM NOCTaBLLMKOB Ha
MapKeTn/ience

KaneHTbl — KpynHenwme
KomnaHuu Poccuu
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10. Onopa Ha pmn3nyeckyro UHPPaACTPYKTYPY

HecMoTpsa Ha akTUBHYHO LndpoBm3aumnto bM3HecC-NPoLECCOB, yCrex COBpeMeHHbIX B2B-MapkeTnnemncoB HEBO3MOXeEH 6e3
pasBnTOnN GU3NYECKOM NTOrMCTUYECKON MHOPACTPYKTYpbl. KOMNaHMmn-nnaepobl pbiIHKa MHBECTUPYHOT 3HAYUTE bHbIE
cpencTea B cCo3gaHue nepapxmyeckmnx cetem cknanos n pacnpenenntesnbHbIX LEHTPOB, YTO CTAHOBUTCA UX K/THOUEBbIM

KOHKYPEHTHbIM MPENMYLLIECTBOM.

KnroueBble XxapaKTepUCTUKN TpeHAa

1. MHOFOVpOBHeBaﬂ cncrtemMma CKﬂaﬂ,CKOVI NOrMCTmKm

* UueHTpasibHble NOTMCTUYECKNE KOMIT/TEKCbI — KPYIHbIE Xabbl AnAa KoHco/naaunm ToBaposB,

* MaKpopermoHasibHble CKnagbl — O6Cl'ly>KVIBaI-OT HEeCKOJ1IbKO permoHoB C BbLICOKMM YPOBHEM aBTOMaTn3aunun,

* pernoHarsibHble CK1agabl — obecneunBatot onepatTnBHYO AOCTYNMHOCTb TOBaAQpoOB B pErMoHax;
* J1OKa/lbHbl€E O(])VICbI CO CKnagaMun — «nocnegHAaa Mmmna» and O6CI'Iy>KI/IBaHVIF| KMNEHTOB.
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10. Onopa Ha pmn3nyeckyro UHPPaACTPYKTYPY

2. MpeumMyuiecTBa Mepapxmueckom Mogenm ckinanoB

* CKOPOCTb BbIMO/IHEHMSA 3aKa30B — COKpaLLeHe BPpeMeHW A0CTaBKU A0 KIMEHTOB;
* ONTUMMU3ALUA NOTUCTUYECKUX U3OEP)KEK — CHUXKEHWE 3aTpaT Ha NepeBO3KY;

* MOBbILLEHMNE YPOBHSA cepBUca — BbICTpOE pearnpoBaHue Ha 3anpocChl KIMEHTOB;

* MPOrHO3MPYEMOCTb MOCTABOK — YETKNE CPOKU AO0CTaBKU Ana B2B-knneHToB;

* yrpaB/neHue ToBapHbIMM 3anacaMm — BO3MOXXHOCTb NoAAep>XKMBaTb ONTUMasbHbIA YPOBEHb HANNUKA.

MpumMepbl
STM

OaunH n3 prHHeVIUJMX pOCCMVlCKVIX ,CI,MCTpVI6bI-OTOpOB ANEKTPOTEXHUKN, CUCTEM 6e3onacHoOCTU U MH>XKEHEPHOIO

i

060pyaoBaHMA NOCTPOUI MacLUTabHY NOrMCTUYECKYHO ceTb. MoapobHO NpuMep NpeacTaB/neH B
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10. Onopa Ha pmn3nyeckyro UHPPaACTPYKTYPY

wildberries

KomnaHusa passmueaeT n B2B-HanpaBneHue 1 NOrMcTuyYeckyro MHGpacTpyKTypy:

6onee 10 KpyNHbIX NTOTMCTUYECKNX LLEHTPOB NO BCen Poccunm obuien nnowiagbio cBbille 1 MH KB.M;
cTpaTernyeckoe pasMelleHne pacnpenennTenbHbIX LEHTPOB C YY4ETOM TOTMCTUYECKUX KOPUO0POB;
cucTeMa aBToMaTUUEeCKOro pacnpegeneHmnsa ToBapoB No ckiagam ansa onTMMnusaunm gocTaBkuy;
ceTb [1B3, koTOpble TakKe Mcnonb3yroTca ana B2B-knmneHTos.

I'Ipep,nocun KN pa3BnNTUA TpeHAa

B2B-knueHTbl TpebytoT npeackasyeMocTu. B otnnune o1 B2C, rae BO3MOXKHbI 3a4ep>KKN, BU3HEC-KNUEHTbI CTPOSIT CBOU
NpPou3BOACTBEHHbIE N BU3HEC-NPOLLECCHI HA OCHOBE YEeTKNX CPOKOB MOCTaBOK.
Bbicokaa cToMMoCTb NpocTod. 3agep>kka NoCTaBKM KOMMANEKTYHOLLNX U1K MaTepManoB MOXKET NPUBECTM K MHOTOKPaTHO

60bLLNM YObITKaM Yy KNMEHTA.
KomnnekcHocTb 3aka3oB. B2B-3aka3bl yacto coaep>kat COTHM HaMMEeHOBaHWUW, KOTOPbIe A0/KHbI ObiTb AOCTaB/EHbI

eanHoOBpeEMEHHO.
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10. Onopa Ha pu3nYeckyro MHGPaCTPYKTYPY

* TpeboBaHuMA K 4oKyMeHTo060pOoTy. Pn3muyeckaa normcTmka AomkHa 6biTb CUHXPOHU3NUPOBAHA C 3NEKTPOHHbIM

DOKYMEHTO060pOTOM.
* HecTtaHgapTHbie ToBapbl. MHorne B2B-ToBapbl MMetoT HeCcTaHAapTHble rabapuTbl, TPeOYHOT 0COObIX YCNOBUN XPAHEHUA U

TPaHCNOPTUPOBKMN.

YcnewHasa ctpaTtermna pa3sutna B2B-mapkeTnnenca gomkHa Bkto4vaTb Kak Lmdpposyro TpaHchopMaL Mo NpoL,eccoB, Tak U
napannenbHoe pasputne Gpuanyeckom NormcTnYeckom MHGpPacTpykTypbl, aganTMpPoOBaHHOM Nog cneundunyeckme

notTpebHoCcTN BU3HEC-K/TNEHTOB.
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11. PazButmne MapKeTUHIoBbIX CEPBUCOB /1A NPoaBU>KEHNA TOBAPOB
BHYTpK B2B-nnatpopm

Ha poccuimnckom B2B-pbiHke HabnrogaeTca CyLeCTBEHHbIN pa3pblB MeXAy Pa3BUTOCTbIO PEK/TAaMHbIX MHCTPYMEHTOB Ha
noTpebutenbcknx MapkeTtnnencax n nx B2B-aHanorax. B 1o BpeMa kak Ha nnatdopmax B2C-cermenta (Wildberries, Ozon,
AHpekc MapkeT) MapKeTUHroBasa 9KocmMcTeMa 40CTUI/1a BbICOKOIro YPOBHA pa3BUTUA, B KOPMOPATUBHOM CErMeHTe
MHCTPYMEeHTapun A4 NPoABMXKEHNA TOBAPOB OCTAaeTCA OrpaHUYeHHbIM U MPUMUTUBHbBIM.

Y B2B-nnatdopmM nosasnaetrca HeobxoanMMocCTb:

* npoasuratb CBOM TOBapbl cpean KOprnopaTtTmBHbIX r|0|<yr|aTene|‘/'|;
* UCNonb3oBaTb MHCTPYMEHTDbI peK/1aMbl, MpOoaABMNXEHUA U NMPUOPUTUN3aLLN TOBApPOB.

Takne B2B-nnatdopmbl kak Ozon Business, Wildberries B2B n gp. ncnonb3ytoT 6a308bit HA60p MHCTPYMEHTOB
NPOABUMXXEHWUA, KOTOPbIW Yalle BCero orpaHnM4mnBaeTcA:

*  MO3MLMOHMPOBAHMEM TOBapa B KaTanore (COpTUpPoOBKa No nonynapHoOCTH);
e 6HaHHepaMu Ha rNaBHOW CTpPaHMULE;
* 6a30BbIMU CKUOOYHbIMN MEeXaHU3MaMU;

* OrpaHn4YyeHHbIMMN BO3MOXHOCTAMU O/1A 6peH,EI,VIpOBaHVIF| CTpaHuL.
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11. Pa3Buntre MapKeTUHIoBbIX CEPBUCOB A4/1A NPOoABUXXEHNA TOBAPOB
BHYTpU B2B-nnatdpopm

Pa3Butne MapKeTUHroBbIX MHCTPYMEHTOB CMOCOBHO co3aaTh NoNoXKutenbHble 3ddeKTbl 4N9 BCen aKocuctemMol B2B-
MapKeTn/1enCcoB:

* yBe/nnumBaeTca obLlas Bbipyyuka NnnaTtpopMbl;

* MoBblILLIAeTCA aKTUBHOCTb M BOB/1IEYEHHOCTb NOCTABLLMKOB;

* pacTeT KOHBepCcKsA B Npoaaxku Ana peknaMmpyeMbix TOBapOB;

* ynydluaeTcs Nonb30BaTeNbCKMM ONbIT 3a cyeT 6onee peneBaHTHbLIX NPeaoXKeHUN.
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12. NepcoHann3auus u cneuunanbHble YC0BUA

AHannTnyeckne cCUCTeMbI BZB-I‘II’IaT(I)OpM HOBOro NOKoNneHna obecne4vmBaroT aBToMaTU4yeckoe cerMeHTmnpoBsaHume KITMEHTCKOW
6asbl no MHO>XECTBY NMNapaMeTpoB: OT MacwTaba 6usHeca u 0Tpacne50171 CI'IGLI,MC])MKVI 00 CE3O0OHHOCTU 3aKYIMNoK 1 gaxe
(I)IAHaHCOBbIX nokasaTtenew. [1na Kaxnoro cerMeHTa BO3MO>KHO ¢OpMMpOBaHVIe YHUKa/bHbIX yCI'IOBVIIZ coTpyagHmn4yecTBa, 4UTo
obecneumBaeT MakcMManibHOEe COOTBETCTBUE npeano>XxeHmA I'IOTpe6HOCTF|M KOHKPETHOro 6unsHeca.

MHoroypoBHeBoe nepcoHanIM3npoBaHHoOe u.eHooﬁpasoBaHMe

OaoHuM n3 Hanbonee BOCTpGGOBaHHbIX acCrekKkToB nepcoHaan3aumm CTaHOBATCA rmbékme cucTemol LLGHOOGpQSOBaHMFl. B2B-
MapKeTI'Ierl\/’ICbI BHeEOPAKOT MHOIroyposBHeBbie MOA4e/1IM C aBTOMaAaTN4eCKMNM pacy4eToM mnHamemnayasibHboixX ueH mn CKU4oK Ha

OCHOBe:
* 06beMa TeKYLLUX U NPOLL/bIX 3aKYNOK; * CE30HHOCTM N BPEMEHU pa3MellieHnA 3aKasa;
* ONUTENBHOCTU U PErynaApHOCTN COTPYAHNYECTBA; * crocoboB onnaTtbl U TOTMCTUYECKNX YCITOBUIA,
* KaTeropum npnobpeTaeMbix TOBApOB; * cTaTyca KnmMeHTa B nporpaMMmax /1os/ibHOCTU.

Mepepnosblie NnaTGopMbl CTPEMATCA K TOMY, UTOObI 06ecneunTb 6ECLLUOBHYH MHTErpauno NepcoHann3npoBaHHbIX Npanc-
NINCTOB C YYETHbIMU CUCTEMaMU KMEHTOB Yepe3 API, UTO NO3BONMNT KOPNOpPaTMBHBLIM 3aKynLiMKaM BUOAETb aKTyalbHble
MHAOMBUMAYaNbHbIE LEHbI HEMOCPEACTBEHHO B cobcTBEHHbIX ERP-cuctemax.
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12. [NlepcoHanmn3auua n cneunanbHblie YyCNoBUA

npOI'paMMbI NoANbHOCTU HOBOIO NOKOJZ1IEHUNA

BZB-ﬂpOFpaMMbI NOoANbHOCTUN 3BONMTHOLUMNOHUNPYHOT OT MPOCTbIX HAKOMMNTE/TbHbIX CXEM K KOMITJTIEKCHbIM MOAEeNAM BOBJ/IEYEHNA.

CoBpeMeHHbIe peLLEeHMA MOTYT BKOYaTb:

* MHOrOypOBHEBbIE CTATyCHblE NporpaMmsbl ¢ anddepeHUMPoOBaHHBIMU NPUBUNETNAMMU;
* BOHYCHbIE CUCTEMBbI C Pa3/IUUYHbIMN MEXaHUKAMMN HAYUCIEHUS U NoralleHns;
* MporpamMmbl pa3BUTUA KOMNETEHLUMI AN1A COTPYAHNKOB K/IMEHTA.

Ocoboe BHMMaHUe yaenaetcsa MexaHnkaM, CTUMYIUPYHOLL UM A0NTOCPOYHOE COTPYAHUYECTBO U YaCTOTY 3aKyMnoK, YTo
KpUTUYECKM Ba>kKHO A4 noBbilleHma LTV B B2B-cermeHTe, rae Uk NpUHATUA PEeLLEeHNIN TPagULMOHHO ANIMHHEE, UEM B

I'IOTpGGVITel'I bCKOM CEKTOpeE.
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12. NepcoHannsauma n cneuunanbHble YCI0BUA

NepcoHannsauua Kak OCHOBa KOHKYPEHTHOro NpenMyLL,ecTBa

BHenopeHue rnybokon nepcoHanmsaunm no3sonsaet B2B-MmapkeTnnencam cnocobHO NoBbICUTb K/IKOYEBbIE MOKa3aTenu
9P PEKTUBHOCTU: CpeaHNN YeK, YaCTOTy 3aKynokK, YPOBEHb yaep>KaHnA KINEHTOB.

B ycnoBusax ycunmearoLLenca KOHKYPeHL MM Ha pbiHke B2B-nnat$popM MMeHHO ypoBEHb NepcoHanm3aumm MoXeT cTaTb
dakTopoM BbibOpa NocTaBLLMKa KOPNOPATUBHBIMU KITMEHTaMM, GOPMUPYA HOBbIA CTaHAapPT B3aUMOAEeNCTBUA B CETMEHTE

Bn3Hec-3aKynok.

Mpumep

®
@ Eomgig‘l Ha noprtane <<I'Bap,u,» peann3oBaHa MHOIroyposHeBad CNMCTEMaA LI,GHOOﬁpGSOBaHVIFI Cc apToMaTn4yeCckmnm
nepepacyeToMm CKMAOK 4Yepes 1C. Llena moxert BapbnpoBaTbCA B 3aBNCNMOCTU OT obbemMa 3aKynok, AnnMTenbHOCTU

coTpygHmn4yecTBa mUin CI'IeLI,l/I(I)l/IKVI yCﬂOBMVl KOHTpPaKTa. 3akntoyarorca mnHaomBumayasibHble cornalleHumsa. |/|CI'IOI'Ib3yI-OTCFI

NporpamMMbl 10ANbLHOCTU ANA NApPTHEPOB, NNaHbl NPoaaXx Ana annepos 1 Ap. NMoapobHO NpuMep nNpeacTaBneH B
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13. OponwmnnuHr n paboTa yepes MapKeTn/ienchbl Kak HoBas
Moaenb onda B2B

Bcé 6onee UETKO NpocneXXmnBaeTca TEHAEHUMA Nepexoaa cennepos MapkeTn/aeNcoB C TPAANUMOHHbIX CNOCOB0B 3aKynok
(odpdnamH-onToBUKMK, NpAMbIE MOCTaBKM) Ha cneumnannsamnpoBaHHble B2B-eCommerce nnatdopmel. KomnaHum cos3garoT
umdpposbie NnatdopMbl - 9KOCUCTEMbI, KOTOPbIE YNPOLL AT NPOoLEecc 3aKynok, AenatT ero Npo3payHbIiM, YTO OCOOBEHHO
aKTyanbHO B YCNOBUAX TpaHCPOopMaL MM NOTMCTUYECKMX LLEMOYEK.

MpumMepbl

LUW®POBAA TOPFOBNA
KINDA - Ll,VI(I)pOBaFl BZB-TOpFOBI’IFI MeXxxay Poccuen m I>xymllpo — onToBble 3aKynku ToBapos 13 Kntaa. Beipocna n3s
Kntaem. Ha nnaTq)opMe npencraBneHsbl 6onee 40 000 AKCMNePTN3bI MapKeTnneﬁlca Joom, nmeeT coOBCTBEHHbIN ojpuncs
MnocTaBLUMKOB, COBCTBEHHAA NOTNCTUKA, TAaMOXXEHHOEe Kutae. O6ecneunsaet paboTy C NPOBEPEHHbBIMU
odopmMneHumne. Cennepbl NONy4varOT NPAMON AOCTYN K nocTtasLinMKamMu, npennaraet sKCNepTHyro KoMaHay, NOMOLLb B
NnPoOM3BOAUTENAM, FapaHTUM KayecTBa, NoAAEPXKKY Ha neperosopax n 3ak/ito4eHnn cAenokK.

BCeX 3Tanax caenku.

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research
https://www.qifa.ru/
https://joompro.ru/ru

B2B-eCommerce: kencbl U TpeHAabl 2025

13. OponwunnuHr n paboTa yepes MapKeTn/enchbl Kak HoBas
Moaenb ona B2B

? MAPKETMNENMC

B2B2C \ )
[MocTaBLMK cHacTbA — NOCTaBKKM TOBApPOB A/ CunMa-neHa — ontoBble nocTtaBku, bonee 5000 6peHaoB.,
MapKeTn/1encoB C akLLEHTOM Ha KaTeropumto Toeapos 18+. O6bicTpaa aocTtaBka no scen Poccun. API-nHTerpaunm c
PaboTta no moaenu gponwumnnuHra, npopabortaHa MapkeTniencamm, aBtomatTmlauymsa npoLeccon

NnornucTnka, npeanaraet rotoBble peLleHna ana cennepos,
BK/1tOMAs KOHTEHT U MApKETUHIOBYHO NOAAEPXKKY.
Moapo6bHO NpuMep NpeacTaBneH B
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13. OponwmnnuHr n paboTa yepes MapKeTn/encbl Kak HoBas
Moaenb ona B2B

Mpenmyuwiectesa B2B-eCommerce ansa cennepos

1.

2.

LndpoBasa TpaHchopMauma 3aKynok
OKOHOMUYecKkana 3aPpPeKTUBHOCTb

CHMYKEHME 3aKyMOYHbIX LLeH 3a cYeT NPAMOro AocTyna K NocTaBLUMKaM;
oNTUMM3aLna TIOTMCTUYECKNX 3aTpaT Yepe3 KOHCONMUaaLunto rpy30B;
npo3payvHoe LeHoobpa3oBaHue 6e3 CKPbITbIX KOMUCCUMN.

MacwTtabunpyemMocTb U rubKoOCTb

BO3MOXXHOCTb ObICTPO PacCLLUNPATb aCCOPTUMEHT,
ornepaTMBHOE pearMpoBaHne Ha U3MEHEHUS CMpPoCa;
aganTauna K Ce30HHbIM KoiebaHusaM.
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13. OponwmnnuHr n paboTa yepes MapKeTn/ienchbl Kak HoBas
Moaenb onda B2B

4. J[ononHuTesnbHble CepBUCHI.

* aHanuTUKa PblHKa U TPEH0B;
* MOMOLLb B cepTudUKaLmMm NnpoayKLnm;
* KpPeaWTHbIE IMHUN U PacCPOYKM NNaTexen.

5. OkcnepTbl pbiHKa o)kupgatoTt oT B2B-nnatdopmM gna cennepos pa3BUTMA B HanpaB/eHUAX:

*  MHTEerpauum c cucteMamMm MCKYCCTBEHHOIO MHTENNEKTa 41A NPOrHo3npoBaHMA CcNpoca;
* BHegpeHna AR/VR gna BuptyanbHOro 03HakKoOM/AEeHUA C TOBApPOM;

* pa3BuTMA COBCTBEHHbIX TOTMCTUYECKUNX XabOB;

* CO3[4aHVA COBMECTHbIX NpenpuATUNA C NPOU3BOAUTENAMMU;

* BblXxofa Ha HoBble pbiHKM (KOro-BoctouHaa Asuna, JllatnHckaa AMepuka);

* CO34aHMA KOpUAOPOB A/19 NoCTaBOK B cTpaHbl EADC.
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3apo>Xkaarwimecs TpeHAabl

O ABTOMaTM3npoBaHHaA aHanMTMKa oNnAa NPUHATUA O WHTerpauma pMHaAHCOBbIX MHCTPYMEHTOB B N1aTGOPMbI
3aKYyMOYHbIX peLleHni O YBennueHme BHMMaHUA K knbepbesonacHOCTU U

O BHegpeHue peLleHni ans rmépuaHbix 3akynok 6e3onacHoOCTU caenok

O MynbTnpopmatHocTb B2B-npoga>k. MobunbHbie O CHuKeHne bapbepHOro Bxoaa 419 Manoro U CpeaHero

NPUNOXEHUA N OHNAWH-CEPBUCHI 6u3Heca


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eCommerce: Kercbl n TpeHAabl 2025

14. ABTOMaTtn3nMpoBaHHaa aHannTUKa ana NPUHATUA
3aKyMOYHbIX peLleHnIn

CoBpeMeHHble B2B-MapkeTnnencol BbIBOAAT Ha HOBbIV YPOBEHb PYHKLIMM NOAAEPXKKM 3aKYNLLMKOB, Npeanaras BCTPOEHHbIe
BlI-Moaynu, OTYUETHOCTb M UHCTPYMEHTbI MPOrHO3NPOBaHMA. OTO No3BonAeT 6BU3Hecy:

» pnenatb 60onee ToUHble 3aKa3bl, CHUYXKaA N36bITOYHbIE 3anachl;
* ONnepaTMBHO KOPPEKTUPOBATb aCCOPTUMEHT U LLEHOBYHO NOJIUTUKY;
* BbICTPauBaTb AONTOCPOYHbIE OTHOLLEHWUS C NOCTaBLUMKaAMMU.

BO3MO>KHbIN PYHKLMOHAN

OTUETHOCTbL MO 3aKynkam

* cBOAHble Tabnuubl U rpadukm nNo o6vLEMaM, CTOMMOCTU U NMepuroaaM 3aKkynok;
e [OCTYN K AeTanbHbIM BbINMUCKAM TPaH3aKLUM U OTIPY30K.
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14. ABTOMatn3anpoBaHHaa aHannTuKa ona npuMHATUA
3aKyMOYHbIX peLleHnmn

Bl-aHanutmnka

* CKOPWHI N PENTUHT MNOCTaBLLUMKOB MO BbIMO/THEHUIO CPOKOB,
Ka4yecTBY U LeHe;

* aHanna Map>X1HanbHOCTU U NPUBBLIIBHOCTU MO TOBAPHbIM
KaTeropuam;

 pawbopabl c KPI B pexxnme peanbHOro BpeMeHM.

MporHo3upoBaHue

* aBTOMaTM4eckume NPOorHo3bl NOTpebHOCTEN HA OCHOBE aHHbIX U
CE30HHOCTMW;

* peKkoMeHgauuun no onTuManbHOMy 06bEMY 3aKa3sa;

* MOAeNMn y4yéTta BHelLHNX pakTopoB (akuuu, TpeHabl cnpoca).
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14. ABTOMatn3anpoBaHHaa aHannTuKa ona npuMHATUA
3aKyMOYHbIX peLleHnmn

Takoke B YacTtu pPa3BUTNA MHTENNEKTYa/IbHbIX CEPBUCOB MNoLaakm agenaroT nepeblie Wwarn B cneayroLimnx

HanpasaeHnAx:

* MHTennekTyanbHble peKkoMeHaaLlnm ToBapoB,;

* smart-nouck;

* aBTOMaTUYeCKUIN aHann3 rnosiok c ToBapaMy C MOMOLLLbHO KOMMbIOTEPHOTO 3PEHUS;
e aBTOMaTuU3auuma nogbopa TOBAPOB;

* aBTOMaTMYECKUM PaACUET YCTOBMI OOCTABKM N NOTUCTUKMN.

MpumMepbl
OZON o6usHec & SBERB2B

Ot Cbep A
* BCTPOEHHbIN MOAyNb «3aKynkKn» NoKasbiBaeT ANHAMUKY e pawbopabl C UCTOpUEN 3aKa30B, aHaANIUMTUKOW NO CKMaKam
no kateropuam, SKU 1 nocrasuimkam; n o6 bEMamM;
* Bl-naHenb c pENTUHIOM NAapPTHEPOB M aHANIN30M * IHCTPYMEHT CKOPUHIra NOCTaBLLMKOB MO KPUTEPUAM:
cebecTonMMOoCTu; BpeMA AOCTaBKW, OTMEHbI, COOTBETCTBME KAaY€eCTBY;
* nNporHo3 TpeboBaHMK cKaga Ha OCHOBE HeAeNbHbIX U * [porHosmpoBaHme o6 bEMa 3aKynoK Ha CNeayroLLnin
MeCAYHbIX TPEHOOB. KBapTan c y4ETOM CE30HHbIX MNKOB.
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14. ABTOMaTU3npoOBaHHAaA aHaNUTMKa gaAa NpPUHATUA
3aKyMOYHbIX peLleHnmn

wbpartners

* Moaynb «AHaNUTUKa» c oT4€TaMm no obopayvynMBaeMoCT 1 BanOBOU
npunbbinu;

* Bl-MHCTpPYMeEHTbI ANA MOgeNNpPoBaHnA cLeHapueB
LeHoobpazoBaHus;

* aBTOMaTuU4yeckume yBeaoMNEHUA O NPeaCTOALLMX MMKOBbIX Harpyakax
N peEKOMeHAyeMbIX 3anacax.

NHTerpauna Bl-aHannTUkKn 1 NPOrHo3HbIX Moaenen B IN4YHble KabuHeTbl B2B-3akynuinkoB npeBpallaet MapKkeTniencsl ns
NPOCTbIX TOProBbIX MN0LLAA0K B NO/THOLEHHblE MHCTPYMEHTbI CTPaTErMYeckoro ynpaB/ieHus Leno4ykamMmm NnoctaBok. 970
YKPENNAeT 10S1bHOCTb KNMEHTOB M NOBbILLAET KOHKYPEHTOCNOCOBHOCTb NnaTtdopM.
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15. BHeapeHue pelueHnn and rubpuaHbixX 3aKynok

Ha B2B-nnatdopmax ycunmaetca nogaep kka rmépunaHbIX CXeM:

* 3aKkynka 4yepes3 MapkeTnnenc n yepes TeHaep 04HOBPEMEHHO;
* MHTEerpauua nparncoe ¢ npoleanypamm 3anpocoBs LieH U KOTUPOBOK.

MbpuaHble 3aKynky 06 beANHAIOT NpenMyLLLecTBa MapKeTNNeNCOB N 3NIEKTPOHHbIX TOProBbix niowaanok (3TIM). MNaowaaku
npegnaratoT 3aKka3dumKky cHadana nsyvnTb PbIHOK Yepes KaTanor ToBapoB, a 3aTeM BbICTPO MHULUNPOBATb 31EKTPOHHYHO

3aKyno4Hyro npouenypy
NMpumMepsbl
0 CENTER

npe,ﬂ,OCTaBﬂﬂeT eanHoe OKHO: ,El,eTal'IVISI/IpOBaHHbIIZ KaTtasor tToeapoB N yciyr Cc BOSMOXXHOCTbHO MOMEHTA/IbHOTIO 3artycka
TeHaepa ninm 3arnpoca ueH. CuncremMa CUHXPOHN3NPYET HpaVleI nnoaggoep>XxXmeaet FVI6pVI,EI,HbIe CXeMbl 3aKyrok.
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15. BHeapeHwue pelueHun ansa rmépugHbix 3aKynok

TeHAED

PTC

JononHutenbHbln Mogynb MarketPlace k knaccunueckon STl PTC-Tenaep: npegnaraet n3y4ynTb pbiHKE Yepes KaTanor, nocne
4Yero K/IMeHT MoXeT BbICTPO co3paTthb 1 onybnnkosaTtb TeHAEpP. [Npanc-nncTbl NOCTaBLLMKOB 3arpy>katoTca aBToMaTUYECKM U
MCMOMb3YHTCA NPU pacyéte HavanbHOW MakCUManbHOM LLeHbl 3aKynKW.

9710 obecneyumBaer:

* Npo3payvyHoOCTb BbiboOpa: npenBapuTesibHbIN aHanmM3 accopTMMeHTa U LieH nepe/, 3anyckoMm
TeHaepa;

* CKOPOCTb 3aKyMnKu: MTHOBEHHOE MHULIMMPOBAHWE 3NEKTPOHHOM NnpoLeaypbl MPAMO N3 KOP3UHDI;

* KOHKYPEHTHbIE LieHbl: aBTOMATU3NPOBaHHbIN cOOP NPeanoXXeHnm oT HECKONbKUX MOCTaBLLMKOB;

* yno6CTBO MHTErpaLUnN: CUHXPOHM3ALMA NPancoB MapKeTn/enca ¢ TeHAEePHbIMU NpoLLeccaMm.
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16. MynbtndpopmaTHOCTb B2B-npoaa>k. MobunbHble
NPUIOXKEHMA U OHTaNH-CEPBUCHI

MynbTndopMaTHOCTb B2B — 3aKOHOMEPHbIV OTBET Ha 3BOMOLMIO NOTPpeBHOCTEN KOPNOPAaTUBHbIX KTMeHTOB. COBPEMEHHbIN
B2B-nokynatenb nepectan 6bITb NPMBA3aH K OAHOMY KaHasny B3anMoaencTema ¢ noctaBLmkoM. OH TpebyeT TOro >xe ypoBHA
rmbékocTtn n ceoboabl Bbibopa, KOTOPbIN y>Ke cTan ctTaHaapTtoM B B2C-cermMmeHTe.

KnneHTt xouet HayaTb popMUpoBaTh 3aka3 B MOOUNbHOM NPUTOXKEHUM, NPOAOIXKNTL HA NopTane, a 3aBepLUNTb Yepes
NHTEerpauuto ¢ kopnopatmsHon ERP-cuctemom. Mpn 3ToM Bce NpoLecchbl MPONcxXoasT 6ecLIOBHO, C COXPaHEHUEM
KOHTEeKCTa, UCTOPUN B3aUMOAENCTBMA N NEPCOHalbHbIX HACTPOEK.

B ocHoBe TpeHaa nexkut pazsmutue API-TexHonorni, o6nayHbix peLleHmnin 1 MUKPOCEPBUCHOM apXUTEKTYPHbI.

Pa3Hble popMaThl MO3BONAKOT yUnNTbIBATb crieunduky paboTbl pa3iMUyHbIX OTAENOB U POSIEN BHYTPU OAHON KOMMOAHUM-
KnueHTa. Hanpumep, 3akynuimk MoxxeT paboTaTtb Yepes3 INYHbIN KabuHeT Ha nopTane, GUHAHCOBLIN AenapTaMeHT —
nHTerpmposaTtbca Yepes APl c yu4eTHO CUCTEMOWN, a NIMHENHbIe MeHeaXXepbl — UCMNO/Ib30BaTb MOBUIbHOE NPUIOXEHWEe ANS
onepaTuBHbIX A03aKa30B. Takon noaxo NoBbiLLAeT aganTMBHOCTbL B2B-nnatdopMbl noa opraHM3aLMoOHHYH CTPYKTYPY
KNMeHTa U yCcUNnuBaeT ee MHTerpauuto B 6M3Hec-npoLecchl 3akasumka.
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16. MynbTdopmMaTtHoCcTb B2B-npoga>k. MobunbHble
NPUNOXXEHUA N OHNANH-CEPBUCHI

npO,ﬂ,aBLl,bI BHEAPAKOT MO6UbHbIE NMPUNO>XeHMNA, Yepe3 KOTOPblIE KITMEHTbI MOTYT NMPoCMaTpmnBaTb TOBaAapHbIE MO3NLUNN,
Aenatb 3aKa3bl, OTC/1E>XXNBATb CTAaTyC N NnoJsiydaTtb yBea4OM/TEHUNA. 9T0 ynydwiaeTt KITMEHTCKMI ONbIT, yBeENMNYMNBAET CKOPOCTb

B3anmogencTema n obecneumBaet BbICOKYHKO CTEMEHbL AOCTYNHOCTW.

Mpumep

o \\
Mnatpopma AGORA pazpabortana mobunbHble npunoxeHna ana iOS n Android, o6ecneumB KpyrnocyTo4YHbIN AOCTYN K
dYHKUMOHaNy nnatGopMbl M MHTErpaLUUKM C pa3nnyHbIMK cucteMamm, Takumm Kak 1C.
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17. VIHTerpauma ¢uHaHCOBbLIX UHCTPYMEHTOB N1aTGOopMbI

CepBVICbI (1)8KTOpVIHFa 1 6aHKOBCKOIO (I)IAHaHCMpOBaHVIFI B KOpPp3unHe 6I'IOKI/IpyI-OT pa3pbiB MeEXAQY MOMEHTOM BbICTaB/1EHUA

c4yeTa n noctynneHmnem geHer KnmeHTty, 4To KpUTnNYHO ANA KOMMNaHun c orpaHM4YeHHbIM O60pOTHbIM kanutanoM. [na B2C-

eCommerce 3710 y>Ke He NMpocCcTo onumnAa — 310 KOHKypeHTHbIIZ CTaHAdapT, KOTOprVI noMmoraeTt yaep>Xmsatb KJIMEHTOB,

noBbILLATb Cpe,D,HMVI ek M1 oNTMMN3NPOBAaTb CI)MHaHCOBbIe Leno4kun. Ha BZB-MapKeTnneMcax Tak>Ke nocteneHHo CTaHoOBATCA

OOCTYMHbI yenyrn ¢akTopuHra nnm 6aHKoBCKOro puHaHcHUpoBaHMA Ha aTane opopMIeHNA 3aKasa.

OHnanH-nnowagkyn HaumHarT npegnaratb:

* OT/IOXKEHHbIE NaTexu;
* KpeauToBaHMe CAEeNoKk;
* CTpaxoBaHMe 3aKa30B.

MpumMepbl

/Mv\ MMK

Ha MMK Market npegycmoTtpeHsbl "ObiCTpblie 3aKasbl',
NOKyrnka B KpeauT A4 opuanveckux nuy, vyepes
Cb6epbusHec n aBToMaTM4eCKnUM pacuyeT A40CTaBKM C
y4yéToM ocobeHHOCTEN MeTanaonpokaTa.

wbpartners

CepBuchl paccpoyku n nnatexxen uepes WB Pay.
PewweHnsa no3eonatoT 6u3Hec-knmeHTam rubko ynpaBnaTtb
OEHEXKHBIMU MOTOKaMU, YCKOpPATb 060poT cpeacTB n
CHM>XXaTb Harpy3Kky Ha o60pOTHbIN KanuTan.
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18. YBennueHme BHMMaHuA K KnbepbesonacHoOCTU U
6e3onacHoOCTU caenok

C poctoM o6opoToB B cermeHTe B2B-eCommerce yBennumaaeTca 06 bEM YyBCTBUTENbHbIX AAaHHbIX: PUHAHCOBbIE TPAH3aKLUNWN,
nepcoHanbHble gaHHble, KOMMep4yeckasa nHdopmauma. Ytobbl ybepeubca oT yTeuek, MOLLEHHMYECTBA W penyTauMOHHbIX
PUCKOB, poccumckme nnatPopMbl akTUBHO BHEAPAKOT COBPEMEHHbIE MEXAHU3Mbl 3aLLUUTI.

PocT TpeboBaHUM K 3aLLUTe OaHHbIX AHTUdpOA-CUCTEMDI

e cooTBetcTBME 152-O3 «O nepcoHanbHbIX AaHHbIX»; e ML/ Al-aHann3 aHoManumn B NoBeAeHNN NoNb30BaTENEN;

* BHeapeHune ctaHgaptos PCI DSS gna pa6otbl * MpaBuia YEPHbLIX CMUCKOB M CKOPWUHI TPaH3aKLUWni;
NAaTEXHbIMU KapTaMu; * peanbHoe BpeMsA (real-time) MOHUTOPUHTA.

* npmMeHeHune LUVI(])pOBaHI/IFI n N3onaunmm 6as3 AOaHHDbIX.
AyteHTdUMKauma v sepnoumkaumsa Uudpoeaa nognuchb

 KYC (Know Your Customer) — c60op 1 npoBepka gaHHbIX Bxoaut B coctaB 30O (2/1eKTpOHHOIo AOKyMeHTo0b60poTa).

nocTaBLLMKOB/NOKyNaTenen; « obecne4ynBaeT LPUANYECKYH CUMY AOKYMEHTOB (KOHTPAaKThI,

* Biometric KYC — npoBepka MYHOCTK NO nuuy, ronocy; cueTa-baKTypbl, akTbl, HAKNAAHbIE);
b b b

* BanklID/Sber|D —eaunHeie ungposbie *  uHTerpauua B B2B-nnatdpopmbl: m2m-noanuce API,

MAEHTUPNKATOPDI. BCcTpoeHHble Moaynu 30 (KoHTyp, Ananok, CBNC).
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18. YBennueHme BHMMaHuA K KnbepbesonacHoOCTU U
6e3onacHoOCTU caenok

VIHTerpau,ml Cc 3Kocnucremamum

* 6HaHKOBCKME LUN3bl U 3aLlmLEHHbIE API;
* nnaTéxHble arperatopsbl ¢ aHTUdpoa-moaynamm (lOKassa, CéepbaHk);
e cBA3bcroccucremamm (FTOCTP-, PCTIOK-kpuntorpadua).

MpumMmepbl
PasButne aHtnudpoa-cnctemM n obsasatenbHasa ayTeHTUPMKALIMA MOCTaABLLMKOB U NoKynaTenen.
Mnhatdopma Mepbl 6e3onacHocTH Ocob6eHHOCTU
@ SBER B2B Sber ID, Sber Anti-Fraud, 6uomeTtpusa AyTeHTVI(])VIIfaLI,VIFl yepea Sber ID, ML-ananns
Ot Cep A KYC TpaH3aKunm
69 CKB KoHTtyp KYC, 3-D Secure, NHTerpaumnsa ¢ KoHTyp.C® n 6aHKOBCKUM
e CENTER MOHUTOPWUHT Hag30poOM
;CD:K Face recognition, aHTugpoa ot bunomeTtpua gna kypoepos, real-time fraud
MapKeT AHpekca defection
. Bepuounkaumsa yepes Bank ID, aHanmns
OZON 6usnec lOKassa Anti-Fraud, Bank ID noBeAeHWA Nonb3oBaTenemn
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19. CHU>KeHune 6apbepoB BXxoaa A9 Manoro u cpeaHero
bnsHeca

Tpena Ha goctynHocTb B2B-MapkeTtnnencos ana MCB npeactasnaet cobon pyHAaaMeHTanbHbIA CABUT B CTPYKTYpE
KopriopaTtuBHOM Toproesnun. B2B-nnatdopmbl 66111 OpUEHTUPOBAHbI MPENMYLLLECTBEHHO Ha KPYMNHbIE KOMNaHMM ¢ 60NbLUNMN
o6bemMaMum 3aKynok, CNO>XKHbIMKW NpoLeccaMun cornacoBaHma n maclutabHbiMm KOHTpakTamMn. OgHaKo COBPEMEHHbIN PbIHOK
OEMOHCTPUpPYET KapauHanbHOEe N3MEHEHWE 3TOMN Mapagnrmol.

B2B-mapkeTnnencobl akTUBHO NEPEHMMAIOT KNIMEHTOLEHTPUYHbIE NpakTukn N3 B2C-cerMeHTa, 4to genaet nx ropasano 6onee
AO0CTYNHbIMM AN KOMMaHUN Manoro n cpegHero 6muaHeca. IHTYMTUBHO MOHATHbIE MHTEPPENCHI, YNPOLLLEHHbIE NpoLEeaypbl
perncTpaunun n sepnoukaymm, MUHMManbHble TpeboBaHMA K BXOAY — BCE 3TO cnocobcTByeT akTUBHOMY BOB/IEYEHUIO
cermeHTa MCbB B undposyto B2B-toprosnto.

JemokpaTtnzauna B2B-nnatdopm Takke nposasnaeTca B agantaumm pUHaAHCOBbIX MHCTPYMEHTOB Noa NOTPEOHOCTM ManbIX
KOMNaHWUW: NOABNAKOTCA CreumanbHble KpeanTHble NMMHUK, GaKTOPMHIOBbIE PELLEHMA U BapuaTUBHbIE YCNIOBUA onnaThl,
yuuTbiBaroLLMe cneundumnky geHe>KHbIX MOTOKOB HeEBONbLLKX NpeanpuAaTnin. MapkeTtnnencobl 6epyT Ha ceba pornb
dunHaHcoBoro bydepa, UTo 0CO6EHHO Ba)kHO ANa BU3HECOB C OrpaHMYeHHbIM OO0POTHBIM KanuTasoM.
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Pa3paboTtka nnatdopMbl Havanacb B 2019 roay ¢ NoHMMaHUA, YTO 3a UMPPOBLIM KaHanoM npoaaxx éyayllee. Npobnema
criyumnacb no3xe — naHgeMua. MIMeHHO MapKeTnaiemnc noMor nogaep>kaTtb Npogaku B 3To BpeEMA.

N3HauanbHO NnopTan npeanaran npoaykKumnio TonbKo CO6CTBEHHOro NPonU3BOACTBRA.
C 23 roga Hauyanocb akTMBHOE pa3BMUTME NOLLLAAKN B KAYECTBE MY/IbTUBEHO,0PHOMN.

Ha aHBapb 2024 roaa Ka)<abli YUeTBEPTbIN KNTMEHT KOMOAHUN U3 TPaaAULMOHHOM po3HunLbl U HoReCa odopMnsaeT 3akas

yepes nnatdopmy. 3a 2023 rog pocT Npoaaxk uepe3 Mmapketnnenc coctasun 54%.
Takoke B 2024 rogy KoMnaHuA npeacTtasuna pebpeHgmHr cobCTBEHHOro MapkeTnnenca ana bnusHeca.

m - Bbl?uwgm@

NcToununk: AB InBev Efes
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MpeuMywecTBa:

 bonee 20 TbicA4Y TOBapoB 13 pas3nnyHbix FMCG-kaTteropum
*  Yno6HbIN PyHKLMOHAN

 CoBpeMeHHble pelleHnsa gna busHeca

« Cepsuc 24/7

e 3akas3 uns nwbdonm Toukn Poccuun

+

TbiCAU

TOProBbIX TOUEK NoagknoyveHo K B2B-nopTany CKNafaoB ANCTPMObIOTOPOB MO BCEWN CTPaHE,
obecneumBaroLwnx ctabunbHble NOCTAaBKU ANA

6nsHeca

NcTouHuk: AB InBev Efes
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Ha nnatdopme noasmnmnce yeeaoMneHus, undposblie KYnoHbl M YMHblIe PEKOMEHAALIUN.

O6HOoBNEHWE 3aTPOHY/O0 N NPOorpaMMy NoANIbHOCTU: Tenepb 6annbl HAYNUCNATCA B 3aBUCUMOCTU OT NPEMUNATTBHOCTHU

npoaykKTta, a He OT YPOBHA K/IMEHTA, KaK 3TO 6bino paHbLUe.

KnueHTCcKni cepBuUc

OnaypnobcTtBa b2b-nokynatenen Ha nnatpopme BHEAPEHbI MHCTPYMEHTbI:

E MporpaMmma noanbHOCTU

% MepcoHanbHble peKkoMeHaaLU My Ha OCHOBE aHanm3a npoaax

n Lindposble KynoHbl
N

ah okcnepTHasa noaaep>kka 24/7

NcToununk: AB InBev Efes V
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B pamkax pebpeHanHra 6bina obHOBNEHA NporpamMmMa
noAanbHocTU: 6annbl cTann HaYNCNATLCA B 3aBUCMMOCTU OT
npeMunanbHOCTU NPOAYKTa, a HE OT YPOBHSA KNMEHTAa, Kak
3710 6bINO paHee.

B 6nm>xkanwem byayuiemM Ha MapKeTnsence cTaHeT
AO0CTynNHa caMoCcToATeNbHaA perncTpauma ana
topunamndeckux nuu,. Kpome Toro, B nprno>XKeHmnmn
«Bbibnpan OHnanH» NoABMTCA YMHaA KaMepa Ha 6a3e
TEXHONOMNN KOMMbIOTEPHOTO 3peHunsa. C ee NOMOLLLbIO
MO>XHO ByaeTt choTorpadumpoBaTb NOKY C TOBapaMu, u
MCKYCCTBEHHbIN MHTENNEKT 6e3 yuacTna MepueHaan3epoB
U1 TOProBOoW KoMaHAabl NpoaHanmnsnpyeT
npeancTtaBneHHOCTb TOBAPOB.

NctouHuk: AB InBev Efes

© 000 «lenTta NHCanT», 2025

J

[lo6po noxanosaTb Ha Hall

MapkeTnneic Boibupait oHnanH!

Ball HaaeXHbiI NapTHEP B /
3aKyrKax ToBapoB Ansi busHeca
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ey pe—

NMLL KOTOPIE MLYT SPPEKTHBHLE

pewesna anR

Mei npegnaraem YaosHyo
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obChyxMBaHUS.
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B2B-eCommerce: Kercbl n TpeHAabl 2025
nBev/ EFES

KomnaHusa AB InBev Efes, nnaoep nnsosapeHHOro poiHka Poccuu, ycnewHo nHTerpnpoBasna otedecTseHHoe IT-pelleHme
ot B2B-Center ona ynpaBneHua sakynkamm B2B Altis, uMnopTto3amecTtmnb cucteMy SAP Ariba

Mepexon Ha nnatdopMy ANAa CKBO3HOM aBTOMaTuU3aumm 3akynovHom pyHkumm B2B Altis 6611 06ycnoBneH cTpeMneHneM K
LMPPOBOMY CYyBEPEHUTETY N BHELLULHEW aBTOHOMHOCTU, OTKPbITOCTU K UHHOBALLMAM MU MOUCKY POCCUNCKUX PELLIEHNI,
KoTopble 6yayT cnocobcTBOBAaThb MOBbLILLEHUNIO 3D PEKTUBHOCTM paboTbl U ONTUMM3ALIUM NMPOLLECCOB.

Cuctema B2B Altis 6a3npyerca Ha TEXHOMOMMAX NCKYCCTBEHHOIO MHTEeNNekTa n obecneyvymnBaeT 6ECLLOBHYHO
aBTOMaTU3auUMIo 3aKYNOYHOro npouecca — oT 3aABKW BHYTPEHHEro 3aka3umka 4o onnatbl NocTaBLimnky. PelueHne nmeet
6onee yaobHbIN, MOHATHbIN MHTEPdENC NO CPAaBHEHMIO C MHOCTPAaHHbIM aHanorom, 60bLLIOW NYN MOCTaABLLMKOB U
pa3paboTaHO KOHKPETHO nog cneundmky npouecca 3akynok. [Npouecc nepexoaa BKAKOYan HECKOMbKO 3TarnosB
TecTMpoBaHuMa n aopaboTkn cuctemMsbl nog TpeboBaHmna komnaHnn. Padpabotka HOBOro paboyero MHCTPYMeEHTAa
npoucxoanna napannenbHo ¢ ucnonb3oBaHnem SAP Ariba, 4To6bl MUHMMN3NPOBATb BNUAHKME HA 3aKyMNMOYHbIN NPOLECC.

[Mepexon Ha nnatdopMy ANsa CKBO3HOM aBTOMaTU3auUnm 3akynovHon ¢yHKumm B2B Altis 611 06ycnoBneH cTpeMneHnem
K UuMGpPOBOMY CyBEPEHUTETY U BHELLUIHEN aBTOHOMHOCTW, OTKPbITOCTU K MUHHOBAaLMAM N MOUCKY POCCUNCKUX PELLUEHUN,
KoTopble 6yayT cnocobcTBOBaThL NMOBbILLEHUNIO 3D PEKTUBHOCTM paboTbl U ONTUMM3ALUK NPOLLECCOB.

NcTtouHuk: B2B Altis
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nBev/ EFES

Cucrtema B2B Altis 6a3unpyeTtca Ha TEXHOMOMMAX MCKYCCTBEHHOIO UHTENNeKTa u obecneymnBaeT 6€CLUOBHYHO
aBTOMaTM3auUMIo 3aKynOYHOro npoLuecca — OT 3aABKW BHYTPEHHEr0 3aKka3umka Ao onsaTbl NocTaBLiMKy. PelleHne nmeer
6onee yaobHbIN, MOHATHbIN MHTEPDENC NO CPAaBHEHMIO C MHOCTPAHHbIM aHanoroM, 601bLLOV Ny NOCTaBLMKOB U
pa3paboTaHO KOHKPETHO Noa cneundunky npouecca 3akynok. [Npouecc nepexona BKAoYan HECKONbKO 3Tanos
TecTMpoBaHuna n aopaboTku cuctemMsl nog TpeboBaHmna komnaHnn. Pazpabotka HoOBOro paboyero MHCTpPyMeHTa
npoucxoauna napannenbHo ¢ ucnonob3osaHnem SAP Ariba, uTo6bl MUHMMN3NPOBATbL BANAHME HA 3aKyNMOYHbIN NPOLECC.

Ha cerogHawHunin aeHb AB InBev Efes npoBoaunT 3akynku ¢ noMolLbio Mmoaynsa «Altis. TeHaepbl», KOTOpPbIXA NnpeanaraeT
paclnpeHHbIE MHCTPYMEHTbI MOMCKA NOCTaBLLMKOB 1N A0MOMHUTENbHbIE ONUMK ANA pocTta 3$pGEeKTUBHOCTU 3aKyNOYHOWN
dyHKUMM. KOMNaHMAa Takoke npoBena MHTerpaunto BHyTpeHHMX cnpaBoYHnKoB ¢ B2B Altis n nnaHupyeTt BHeEAPWUTb HOBbIE
Moaynu ana o6beanHeEHMA BCEX 3TANoB 3aKynkn B eAMHON CUCTEME.

Y>xe 3a HeckonbKo MecsaueB paboTbl coTpyaHuku AB InBev Efes oueHunm ee yao6cTBO, YyAyULLWUAM NOAb30BATENBCKUN
OnbIT, @ TaK>XKe COXPaHUNM BbICOKYO 3ddeKTUBHOCTb paboumnx npoueccoB. KoMnaHMA oTMeyaeT OTIMYHYIO TMOKOCTb
nnatdopMbl 419 MHTErpaLmm ¢ BHYTPEHHUMU CUCTEMaMU M NNaHUPYET BHeAPATb Moay b «Altis. OueHka NOCTaBLLMKOB» C
popabotkon noa cneunduky bnusHeca.

NcTtouHuk: B2B Altis
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15-neTHAA ncTopumAa: exxerogHbin pocT Tpadumka n obopota 6onee 30%, 150+ Tbicau B2B KNMeHTOB, OT KNacCUKK A0

MapkeTnaenca.

OTpacnb: guctpmnbyums

MpoaykT: undposaa B2B nnatpopma iPRO

Unopoaa nnatdopma iPRO ot OTM cerogHs:

* 3aKynoy4yHaa nnowianka c HeCKONbKMMU MOoAenAMM NOCTaBOK: OT KaTeEropuMmMHOro Aorosopa Ao Mmapketnnenca (S2P)

* 9KOCMCTEMA A/ COBMECTHOM paboThl BCEeX CneLnanncToB, BAUAKOLLNX Ha BbIGop MaTepunanos 1 o6opyaoBaHmA n
NNnaHWpPoOBaHME NOCTaBOK

* ynpasneHue B3aMMOAENCTBUEM C nponsBoanUTeENAMM BO BCEX aCleKTax — OT HAalNnoJ/IHEHMA KaTasiora o COBMeECTHbIX

MapKEeTUHIOBbIX aKTUBHOCTEN M MPOEKTHOM paboThl

NcTouHuk: OTM
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STM

OTM — koMnneKkcHbIN deaepanbHbIi MOCTABLLUK NMHXEHEPHbIX CUCTEM M TOBAPOB A/19 PEMOHTA, CTPOUTENLCTBA U

111

i

aKcnyaTaumm pasnnyHbIX 06 bEKTOB: OT XXWU/IbIX M COLMANbHbIX A0 MPOMbILLUNAEHHbIX U MHGPACTPYKTYPHbIX

B pokyce BHMMaHuA OTM HaxogATCcA KNMEHTbI-NpodeccuoHanbl: NpeanpuaTna U YacTHble MacTepa. VIx 3akynkn 6onee
paunoHanbHbl, LMKN MPUHATUA peLlueHna 6onee ANNHHbIN, B HEM MHOMO Y4aCTHUKOB: OT NMPOEKTUPOBLLMKA A0
3akyniwiuka. Npn 9TOM ypoBeHb LMPPOBOM 3PENOCTM B pa3HbIX OTpaciax oveHb pasHbin. CTpeMneHune oumndpoBaTb
paboTy ¢ B2B knneHTOM cTano 3HaumMMbIM BbIS3OBOM anA passutua nnatdopmsl iPRO.

Paspabotka nnatdopmbl iPRO Hauvanacb B 2010 roay 1 00 cux nop NnpogonxxaeTca cnnamm cobcTtBeHHOM KoMaHabl. K
KOHLY HyneBbix B OTM 6blna akkyMynmpoBaHa 4OCTOBEPHAaA U noaHaa MHGopMauma No 3NeKTPOTEXHUYECKUM TOBapaM n
Bbinyckancsa 6yMaxkHbln kKaTtanor Ha 1000+ ctpaHuy,. Y4yeT B KOMNaHum 6bin aBTOMaTM3MpoBaH, AaHHble 06 ocTaTkax
ToBapa 06HOBMANUCH B pearibHOM BPpEMEHU — He Takasa y>k Yactada cutyauma B AUCTpubyunm B Te roabl.

NcTouHuk: OTM
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9T MHGOPMaLIMOHHbIE MacCuBbI (KaTanor 1 aaHHbIE O
cTaTyce ToBapa 1 3akasa) nersy B oCHOBY naTGopMbl
iPRO. 3710 6bina KoHUEeNUMA «a0BepeHHON 6a3bl pbiHKa»:

Peuensuposarne  Bng @ Momowsnk... Cotemckan Mapnra Vropesta

cobpaTb B 04HOM MeCTe, COBMECTHO C K/1F0YEBbIMU
B iPRO Terminal - nsD0.etm.corp VT
BEHOO pa MU, MaKCH MyM AJaHHbIX O TOBA an, LeHax, s l;:aeE&:‘&;elsae;paTCr:mz‘er:darth: CONEPKAHUE KAPTOUKM
(Kna,qi 000000011 PL, CN6 (11) — E_yx';l(:z'::. -
ocTaTkax Ha cknagax 9TM un BeHAOpPOB, Noaaep>XMnBaTb B e DR R ... .

Mpum. : ). 08/01/2027
m Jlata Bua nokymeHTa KoHTparewT puxon/| XO, . ocTaToK

3TN AaHHbl€ B aKTya/ibHOM COCTOAHMN C MOMOLLUbHO

22/03/15 Cneundukauma Apakensn C.A. ( y

nHpopMaLMoHHOro o6MeHa 1 gaTb BO3SMOXKHOCTb

puxoaHaA Hak BAPTOH TIIK

Kn MeHTaM Oq)OpMnﬂTb OHnal‘/‘IH_Sa Ka3. 20/11/18 lpuxoaHaa Hak BAPTOH TIIK

ICTopHO: Bun: C: [16H
Mpoben-0TM Enter-Buibop FA-OunabTp [lokymeHT:F7-Wlanka F8-Banwta F9-Teno

CIIY)KEBHA S 3ATIMCKA

lepBaga yyuemHaa cucmema OTM

NcTouHuk: OTM
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HanonHeHune katanora iPRO ¢ caMoro Ha4ana 6bi10 30HOM OTBETCTBEHHOCTM BEHAOPOB. Toraa posb 3/1EKTPOHHOW
KOMMepuumn 6blsia HE CTONb O4EBUOHOWN, MOSTOMY BbICTPOUTb B3aMoaencTeme 6bino HEMPOCTO. 3aTo 3TU NMPOLECCHI
ctanu ¢yHaoameHToM anAa iPRO OneTeam, cobcTtBeHHOro npoaykta 9TM B kateropun SRM (Supplier Relation
Management).

Yto6bl Nnpoasurate iPRO cpean knneHtos, B 3TM co3aanm ocobble permoHanbHblie noapa3aeneHnsa — rpynnbl
nHdopmMauunuoHHoro ssanmoaeunuctTema c KnneHtamm (MBK). MeHeg>xkepbl UBK noka3biBatoT KNMeHTaM, Kak noadbupatb u

3aKa3blBaTb TOBaphbI, O6yLIaI-OT n noanep>XmearoT nonb3oBaTenemn.

NcTtouHuk: 3TM
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MporpaMMbl 10A/IBHOCTU
9TM

YacTHble nuua

FOpungnueckume nuua

Mporpamma ana “y4acTHMKOB” AaeT HAKOMUTENbHYHO CKNAKY M KeL 63K,
KOTOPbIM MOXHO BbIBOAUTb HA 6AHKOBCKYH KapTy UM MCNOMb30BaTb
ONA NOKYNKW nogapoyHbix cepTudukaTos. aeHTndumnkatopom c
camoro Hadana — c 2008 roga — cny>xmna He AUCKOHTHaA KapTa, a
HoMep MobunbHoro tTenedoHa. MOHTaXXKHUK MOT NOAENNTbCA CBOEWN
ckugkon B 9TM co CBOMM K/IMEHTOM, 3akynarouimM MmaTepuansl, a
NOTOM NOAYYUTb KELWOIK C TaKOW MNOKYyNKW. B utore yacTHble
MOHTa>XHMKW Noydanu BecoMbln Bo3spaT 6annamm (4o 10%) n
BO3MO>XHOCTb A0MO/THUTENbHOro 3apaboTka Ha akKLMOHHbIX TOBapax
(0o 25%).

MexaHuKa nporpamMmbl 4OBOJ/IbHO HEMPOCTAadA, VI,CI,eHTI/I(])l/IKaLI,I/IFI no
HOMeEPY MobunbHoro 6bina Toraa B HOBUHKY — BHeApPEHNE 3aHANIO
HEeCKO/J1bKO J1€eT.

MpoeKkTnpya nporpamMmy n0sA1bHOCTU A1 KOPNOPaTUBHbIX KITMEHTOB,
MapkeTonorn 3TM peluanm cpa3y HECKObKO 3a4a4: COOTBETCTBME
3aKoHoaaTenbCTBY, MOTUBALIMA K y4aCTUIO M TEXHOMOTUYHOCTb. AyanT
NporpamMmMbl NPOBOANICA aBTOPUTETHOM HA SNEKTPOTEXHNYECKOM
pbIHKE accoumnaunen «4ectHaa no3numna», SKCNepTbl NPU3HanNun ee
COOTBETCTBME KOMMNIaMHC npakTnkaM. Nokynku ctaBarca Ha 6anaHc
FOPUANYECKOTro nua n MoryT 6biTb UCMO/Ib30BaHbI Kak A1
NPOM3BOACTBEHHbIX HY>KA, TaK 1, HanNnpuMep, A9 NOBbILLEHUS
koMpopTa Ha paboyeM MecTe.

Mporpamma ansa ropuanyeckmnx nuu HasoiBaetca «Cuna Toka», 3a
y4yacTue B akuMax KoMnaHum nonyyaroT «<AMnepsbl». IM1n MO>XKHO
3akpbiBaTbh AeOUTOPCKYH 3840/1KEHHOCTb U OM/1ayumMBaTh HOBbIE
3aka3sbl. banaHc gocTtyneH B AMYHOM KabuHeTe, HaYUCNeHne
NOMHOCTbO aBTOMaTU3NPOBAHO.

NcTtouHuk: OTM
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TpeTben yacTtbio «nasna» nnateopmbl iPRO ctann MeHepykepsbl no npoaa)kaM ATM: y HUX NOABMANCHE CBOM AOCTYMbI U
OYHKLUMOHANbHOCTb, CBA3aHHaA C CONPOBOXXAEHMEM OTrpy30K, NaTexken, NpeTeH3noHHOoM paboTbl. B pe3ynbrate
nnatdopma iPRO o6beanHmna Bcex yMacTHUKOB 3aKyno4vHOro npoLecca: BeHA0poB, COTPYAHNKOB OTM 1 KAMEHTOB.

[MocTeneHHo B iPRO nosasunucb cneymannanpoBaHHble YHKLMN: MHTErpauma co cMeTHbiMu cuctemamum n CATIP,
ynpaBneHune npasamMmu nonb3oBatenen, bubnmoreka NPoOEKTHbIX peLleHnn, KoHGuUrypaTopbl, UHCTPYMEHTHI
naaHnpoBaHuA nnartexken, obmeH gaHHbiIMM ¢ ERP-cnctemamm: ot 1C go SAP.

Opaneepom pazsntna iPRO BbiCTynatoT KIMEHTbI U3 KPYNMHOro 6usHeca — pepepanbHble XONAUHIN. OTU NNAEPDI PblHKA
XOPOLUO MOHUMAKOT CBOU Lenun u ueHAT OTM 3a cuHeprnto umdpoBonr U peanbHON MHPPACTPYKTYPbI.

200+ 11

NoKanbHbIX CK1aa0B ¢ nepepaboTkomn COBCTBEHHbIX TOTMCTUYECKUX MJTH
N XpaHEHUEM MENTIKNX U NanneTHbIX LLeHTpOB Knacca A HanMeHOBaHUM TOBapOB B
06bEeMOB TOBApOB ntobon Touke Poccum

NcTouHuk: 3TM

/
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NH>XeHepHble CUCTEMDI
N BCe 0149 3KCnanyartauuu,
CTpouTeNnbCTBa U PEMOHTA

www.etm.ru

Peknama. Peknamogarens AO "T[ "SJIEKTPOTEXMOHTAX"

aThb STM

Pexknama

i

« 1+ MnH SKU, n3a HUX 57% 0oCTynHbl
CO CKJlaga

* 11 normcTuyeckmnx LeHTpOB Kslacca A,
cyMMapHasa nnowanb 260+ Tbicay mM?

perynapHbiv LEHOBOW MOHUTOPHUI

- 500+ npodeccuoHanos B cdepe
NpoaaKT-MeHeg > XMeHTa U TeEXNOAAEPIKKU

nnatdgpopma I PRC)
cobCcTBEHHas
pa3spaboTka 3TM
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Peknama

34ecb yoo6HO npoaaBaThb 3TM

TEXHUYUHECKHU CJNOXKHDbIE TOBapbl

i

* 3KCMEepPTHbIV YPOBEHb KAPTOUKU

www.etm.ru/ipro3/for-merchant TOBapa: MaKCUMasibHbIA HABOoP
OaHHbIX Ans NpodecCcUOoHANOB

* (bakKTOpUHI 1 apyrue oMHaHCOBble
CepBUCbl AJ19 BEHOOPOB

- rmbkas n yeTkasa NormcTuka
B NI0O60N Touke PD

- 15+ HanpaBJsIeHUU NPOLABUXKEHUSA
6peHaa Ha naowagke ¢ 44 MiH
BU3UTOB U 33 % KO3 PULMEHTOM
pocTa rog K rogy

Bce uH)XeHepHble
cucTembl

nnatcgopma iPRO —

cobCcTBEHHAasa pa3paboTKa
3TM ¢ 2010 roaa

Peknama. Peknamopatens AO "T[ "QJIEKTPOTEXMOHTAX”
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Peknama

Omutpum NeTpyHeHKo,
OANPEKTOP Mo MapKeTuHry 3TM

— [Amumpuli, 8 uem 8bl sudume crieyugpuky 3akynok B28 u Ha umo 66l nocosemosanu obpaw,ames 8HUMAHUE Mpu
nepexoode Ha yugposbie 3aKynKu 7

— EcTb TpeHAabl, KoTopble cxoxkun ¢ B2C pbIHKOM: 3TO KOHCONMAAUMA PbIHKA M MONYAAPHOCTb MoAeNu
MapKeTn/ienca ¢ KOHKYpPeHUMENn Mexay NocTaBLIMKAaMM Ha oaAHOM naowaake. Ho ectb U oTanyms: bonblie
OTBETCTBEHHOCTU, bonblle PoKyca Ha NOTUCTUKE, CUHEPTUA OHNAMHA U odnanHa B BusHece onepaTopa NowaaKku
ANA AOCTUMKEHMA MAaKCMMaNbHO BbICOKMX NMoKa3saTenen, Takmx Kak OTIF.

Al 6bl NocoBeTOBaN PaCLLUNPATb CMUCOK KPUTEPUEB, HE OrPaHNUYUBAACL UCKAOUYUTENbHO AOCTOMHCTBamMM | T
npoaykTa. KakoBa motmBauma ana seHaopa bbiTb MMEHHO Ha 3TOM NaolaaKe

M NaBaTb Ha Hel Ay4lyto ueHy? KakoB ypoBeHb CKAaACKOW aBTOMAaTM3aLMM U NOTMCTUYECKUX YCAYT nocaeaHemn
MUAN? KaKoBbl KOMNETeHUMN onepaTopa NAOLWaaKM B KaTETOPUMHOM MeHeaKMeHTe, TeXNOAAEPKKe, MPOEKTHOM
noagepkke. HackonbKo Nerko naowanka CMOXKeT MacluTabrnposBaTbCs

MO aCCOPTUMEHTY U NOTUCTUUYECKON MHPpPaCTPYKTYpe? [na cpaBHEHMA MPUPOCT HOBbIX KaTeropmii

B 3TM B 2024 roay coctaBua 31%, a NPUPOCT HOBbIX BEHA0POB — 25%.

Peknama. Pexknamopatens AO "T[ "OJIEKTPOTEXMOHTAX”
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Rocada Med

Pa3paboTtka n BHeapeHne B2B eCommerce
nnatpopmMbl Rocada Box ona ctoMmatonoros
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B2B-eCommerce: Kenchbl u TpeHabl 2025
pena 12 ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

BeepeHue

KoMmnaHna Rocada Med, ocHoBaHHaa B 1991 roay, aenaerca KpynHENLLUUM MOCTaBLLMKOM CTOMaATOMOMMYECKUX
MaTepumanoB n obopyagoBaHua B Poccuun. 3a 33 ropa pabotbl KOMNaHMA 3apekoMeHaoBana ceba Kak Haae>XHbI
naptHep anAa 6onee uemM 10 000 KNMEHTOB MO BCeW CTPpaHe. B cTpyKTypy rpynnbl KOMANaHU BXOAAT TOPrytoLLas
opraHm3aumsa, CEPBUCHbLIN LLEHTP, 06yYatoLLnUM LLEHTP, TOTMCTUYECKNI LLEHTP C BbICOKMM YPOBHEM aBTOMaTU3aLUN U
cobcTBeHHaA TpaHcnopTHad komnaHua. OcHoBHasa aeAaTenbHocTb Rocada Med BktouaeT NocTaBky CTOMaTOMOrMYeCKnx
MaTepuanoB n obopynoBaHuAa, cepBUcHOe 0b6cny>KuBaHue 1 opraHmn3aumo obyyaroLmx MeponpuaTmin ans
CTOMAaTO/IOroB.

[eorpadua npucytcTemAa KoOMnaHmMm oxeaTtbiBaeT 18 roponos Poccun, Bkatoyasa kpyrnHbole — MockBy, KazaHb, HYKHUN
Hoeropoa, lNepmb, Yoy, Camapy n CapartoB. bnarogapa pa3suton puamanbHOU cetn n cOBCTBEHHOM TPAHCMOPTHOMN
KoMmnaHun, Rocada Med obecneumnBaeT 4oCcTaBKy 3aka30B B TeveHMe 24 yacoB C MOMEHTAa MOCTYN/1EHMNA 3asaBKMW.

NcTtouHuk: Rocada Med
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B2B-eC : Keu 2025
eCommerce: Kecbl U TPEHAbI s ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NcxopHasa cutyauma nu Heob6xoaMMocTb USMEHEeHUM

OcobeHHoCcTb dunnanbHom cetn Rocada Med 3akntoyaeTcs B TOM, UTO B permoHax KoOMnaHusa npeagcrtaBneHa TobKo
odumncamm npoaaxx 6e3 opnamH-mMmaraanHoOB, NO3TOMY A0 CO34aHMNA MHTEPaAKTUBHOro cepemca Rocada Box ana
CTOMaTo/10roB KoMnaHua ynpasnana B2B-npoaga>kaMu uepes TpagmumoHHble KaHasbl: obnanmH-KOMMYHUKaL MK,
TenedOoHHble 3BOHKWU N MepenncKy rno 31eKTPOHHOW noyTte Unm B MecceHaxkepax. OCHOBHbIE TOrMcTnYeckue
npouecchkl, TaknM obpas3oM, 6bini 3aTOUEHbI HA OTrPy3KY TOBapoOB CO CK/aga, YTo No3BonAn0 paboTtaTtb CO BCEMU
KaTeropuamm KNMeHToB, HO TpeboBano 3HaUNTENbHbIX BDEMEHHbIX 3aTpaT Kak OT MEHEeA>KEPOB KOMMaHMK, Tak N OT
KnmneHToB. MeHea>kepbl ogHOBpeMeHHO paboTanu B 18 permoHax Poccum, 4UTo co3gaBano A4ONONMHUTENbHYHO Harpysky
Ha BHYTPEHHWNE CUCTEMbI KOMMaHUMN.

Takaa Moaenb NpoAaXk NpuUBena K A0CTUXXEHUIO MOTo/1Ka B CKOPOCTM 06paboTku NocTynaroLLmMx 3aKasos,
HeobxoAMMOCTM Nepexoa Ha HOBbI YPOBEHb CEPBUCA U CKOPOCTH, UTO TpeboBano KapanHanbHbiX nepeMeH. B
YC/NIOBUSAX BbICOKOM KOHKYPEHLMM NMPUHATBIN MNOAX0A MOT BMOC/EACTBMM OFPaHMYMBaTh BO3MOXXHOCTU /15 pOCTa U

pa3BUTUA BU3Heca, 9T0 NOATONKHY/I0 KOMMaHUIO K Noucky 6onee apPekTUBHbIX PELLIEHUN.

NcTtouHuk: Rocada Med
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NcxopHasa cutyauma u Heob6xoaMMocTb UBMEHEeHUN

C TouKkM 3PEHNA bn3Heca N3SMeHeHUA HY>KHbl Obinn, NMOTOMY YTO Mbl BUOETN Heob6xoaAMMOCTb aBToOMaTn3nNpoBaTb
npoueccol B KOMMNaHmMm, CHU3NTb ornepaumnoHHblIE pacxoabl, MOBbICNTb MPON3BOANTE/IbHOCTb MEHEOKEPOB CHbITOBbIX
I'IO,EI,pGS,EI,eI'IeHI/lIZ M BbicBOBOOUTD BpeMA Ha “Bn3nTbl” gnAa 6onee Ka4eCTBEHHbIX KOHTAKTOB, 8 C TOYKM 3PEHNA MOJ1b3bl
KMneHTa Mbl CTPEMUTNCDL, N1 0 CUX TTOP CTPEMUMCA, NpPpegoCcTaBUTb CTOMATo/1I0raM U npeactasmnTeaM KnMHNK yﬂ,O6HbIVI
MHCTPYMEHT A/14A CaMOCTOATEJ/IbHOIO OCI)OpMI'IeHMFl 3aka30B B ntoboe BpeMA CYTOK, MOBbICNTb CKOPOCTb OTBETOB Ha UX
3arnpochbl, 4aTb BOSMO>XXHOCTb aBTOMaTU3NpPoOBaThb BHyTpeHHVIIZ pqu017| C60p 3aABOK Ha Matepuarsnbl, npegoctaBnUTb
MWHA B|-CVICTeMy ONnA aHanm3a 3aTtpart, a HeBGONbLUMM KNTUHUKAM OTKPbITb AOCTYIN K «0AHOMY OKHY>, KOTOprVl
obecneymBaeTca nouTn cTonpoueHTHbIM Hann4ymeMm Tosapos nepBoﬁ Heob6XxoaMMOCTU KNMHUKW Ha cKnage.

NMoaToMy co3pnaHme nnatpopmbl Rocada Box 6b1/10 ecTeCTBEHHBIM NPOAOMKEHNEM TPEHAA HA UMPOBMI3AL NI
NpoLeccoB Npoaa><k BHyTPM KOMMaHMM, HarnpaBAeHHbIX HAa YMEHbLLUEHWE 3aTpaT 1 yny4dlleHmne KavecTsa o6cny>xmBaHma
C YYETOM Pa3/IMYHbIX TUMOB KIMEHTOB - OT KPYMHbIX CETEBbIX KMTUMHUK A0 OTAENbHbIX Bpayven, nHorga pabortatoLimx B

Pa3HbIX yYpPEXAEHUNAX.

NcTtouHuk: Rocada Med
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMnaHupoBaHue un paspaboTka

OnpepneneHne pyHKLMOHaNbHbIX TPeboBaHUN:

Ha MOMeHT O6Cy)K,EI,eHVIFI naen cozgaHna Rocada Box Ha PbIHKE CTOMATOJ/IOTNYECKNX MaTeEPUNa/ioB Habnoganuch Te Xxe
TPEHAbI, YTO N B Hallen KoMnaHuu, ga n Bo sBceM eCommerce:

° L',I/I(I)pOBVISaLI,VIﬂ, 4yTo 6bI/10 CBA3AHO C HEOOXOAMMOCTLIO aBTOMaTU3aLnmn 3aKynokK mn ynpasneHmnAa 3arnacamm. He Bce
noctaswinkm o cnx nop MMerT Ha cante MHTEpHET-Mara3mnH min pa60Ta+0T no FVI6pVI,EI,HOIZ Mogenn. OcobeHHO 4YacTo Yy
NoKa/lbHbIX UTPOKOB MNnpeactaB/1€Hbl KaTaslorh 1 BCe rneperoBopbl NOCTPOEHbI HEPEI cob6CTBEHHbIV OTAEN npogax, y
permMoHa/ibHbIX U KOMNaHUM NMoKpyrHee obazaTenbHa CBA3b C oneparopom go nnbo nocne Oq)OprIeHVIFl 3aKa3a,

* Ypo6Hasa u 6bicTpasa goctaBka — “n3banoBaHHble” cepBMUcCaMm JOCTaBKU KIIMEHTbI, Kak YaCTHble NPaKTUKU, Tak U
npencTaBUTeNnN KNMHUK HaYMHanm BbibnpaTb yaobHbie, 6bICTpbIe U BbIroAHbIE peLleHusa A5 3aka3a 060pyaoBaHMA U
PacxXoaHblX MaTepmnanoB Yepes MHTePHeT. 1 MTHHOBaLMKM B NOrMCTUKE A0 CUX NOP OCTaTCA K/HoUEBbIM pakTOPOM ycrnexa
B eCommerce cekTope.

° I'IepCOHanwsau.vm, TONIbKO €Cn BO BCeEM ecom 370 6onbLue Nnpo nepcoHarsibHble npegno>XeHnd, pa3smntme
peKkoMeHOaTe/IbHbIX TEXHONOrNN, TO HA CTOMATO/TIONMYECKOM PblHKE 3TO eLue " Heob6XxoaAMMOCTb “I'IpO(I)I/II'IeIZ KabuHeToB”.

NcTtouHuk: Rocada Med
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B2B-eC : Keu 2025
eCommerce: Kecbl U TPEHAbI s ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMnanupoBaHue un paspaboTka

Takum obpa3zoMm, kntoyesble TpeboBaHMA K NnaTdopMe C HalLlen CTOPOHbI BKAOYaNu:

° BbICOKyI'O npomn3soauUTesZibHOCTb CUCTEMDbI - C HALWLINMMU obbeMaMu U KONYECTBOM cepBncoB HaM Tpe6OBaﬂaCb 6bICTpaFI
o6pa60T|<a 6onbLUMX MAacCMBOB AaHHbIX 6e3 NnoTepm CKOPOCTN OTBETA HA ntoboMm atane pa60TbI nonb30BaTesNnAa C
naowLagKkom, BO3SMOXXHOCTb noggep>XmBatb akTyasibHOCTb VIHCI)OpMaLI,VIVI no ueHaM n octaTtkaM B pe>kKmMe peasibHOro
BpeEMEHNW, YUYUTbIBAA “nogBM>KHOCTL” cKnaga, AMHAMUYHOCTb CKAaACKNX onepau,mﬁl M napanie/ibHyro pa60Ty MEeHEeO>KEPOB

B 18 pernoHax Poccuu;

* VYpo6CcTBO MCMNONb30OBAHUA — MHTYUTUBHO MOHATHbIN VIHTGp(I)GVIC ANnA nonb3oBaTenen pPa3nnM4yHoOro ypoBHda noarotoBkm v

BO3pacTa;

NcTtouHuk: Rocada Med
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B2B-eC : Keu 2025
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMnanupoBaHue un paspaboTka

e MacwTabupyeMocTb - BO3MOXXHOCTb aA4anTUpoBaTbCA K U3MeHArLWMMcA o6beMaM 3a4au U JaHHbIX MOb30BaTenNA,
BO3MO>XHOCTb 6bITb y006HOW N0LLaAKON Kak ans 6biIcTporo opopMieHMA 3akasa B MOMEHTE, Tak U A9 HaCTPOMNKMN

C/TO>KHbIX CXEeM BHYTPEHHEIo cornacoBaHmAa BHYTPU KITMHUKW.;

« KactoMusaumsa - cnocobHOCTb TOYHO COOTBETCTBOBATb CI'IeLl,Md)M‘—IeCKMM HY>KAaM 6nsHeca yepes HaCTpOVIKy
(byHKLl,l/IOHaI'IbHOCTVI noad KOHKpeTHble 3aaayvn m rnpouecchobl - OHNawH npoga>ku rno AoroBopy O(I)eprI C Hpe,ﬂ,OﬂﬂaTOVl,
OHNawH npoga>kv anAda ,D,GVICTB}/I-OUJ,I/IX KIMMMEHTOB MO A0roBopy NnoctaBkn C OTCpO'-—IKOIZ rnaarte>xka, orntoBblie NMpoaga>ku C
Harno/HeHneM KOp3nHbl N3 CIMMMCKa TOBapoOB B Excel, NPoOCMOTP aHA/TUTUKKN NO 3aKa3aM KITIMHUKUN N MHOTUe gpyrme

(byHKLI,l/IVI, K KOTOPbIM MOJ/ib30BaTe/ N Y>KE NMPuMBbLIK/IN B OHNawHe.

NcToununk: Rocada Med v
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMnanupoBaHue un paspaboTka
Bboi6op TexHonormm n nnatoopmbl

N3nauvanbHo y Rocada Med 6bin MHTepHET-Mara3smH Ha nnatdopme Bitrix, KOTOpbI MCNONb30Banca Ana OHNanH-
npoaax. OgHaKko ¢ pocToM Bu3Heca, pa3paboTKon HOBOro NO3NLMOHNPOBAHUA U yBENMUYEHNEM 06 beMa 3aKa30B B
2023 roay ctano o4yeBMaHO, YTO Bitrix He cnpaBnAeTcA ¢ Harpy3kKom 1 He NpegocTaBnaeT Heobxoammom rmbkocTn anAa
MacwwTabmnpoBaHmMa. 3TO CTano 04HOMN U3 KNKOYEBLIX MPUYKMH A4 pa3paboTkun HoBon nnatdopMebl. [1na AOCTUXKEHUS
6onee rmbkon n MmacuTabnpyemMom apxmTekTypbl KOMMaHMA nepeLuna oT MOHOIMTHONO noaxoaa Ha Bitrix K
MUKPOCEPBUCHOW apXUTEKTYpPE.

NcTtouHuk: Rocada Med
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B2B-eCommerce: kencbl U TpeHAabl 2025

as ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMnanupoBaHue un paspaboTka

OT0 peLleHme No3BONU/O0 pa3aenntb PyHKLMOHAN Ha HE3aBUCKUMbIE MOAYNMN, UTO YNPOCTUNO pa3paboTky,
TecTMpoBaHMe N MacLuTabupoBaHNE CUCTEMBI.

TexHonornmn, KOTopble UCnonb3oBannucb Ha NpoekTe Rocada Box:

 Backend: cepBepHada YacTb cucteMbl paspabaTbiBanach ¢ ncnonb3osaHmemM Golang n .NET; Kubernetes (k8s)
MCNoMb30Basnca Ana opkecTpaumm KOHTEMHEPOB, YTO obecrne4vnBaeT rMOKOCTb B yNpaBNeHNN pecypcamu;
PostgreSQL BbicTynaeT B ponm oCHOBHOWM 6a3bl AaHHbIX 6narogapa CBOen Hage>XXHOCTU 1 MacluTabupyemMocTu, a
Kafka o6ecne4vnBaet 06paboTKy MOTOKOBbIX AaHHbIX.

* Frontend: knneHTCckaa yacTb canTa 6blna peannsoBaHa c ncrnosnb3oBaHmeM TypeScript n NextlJS.

* Mob6unbHoe npunoxxeHue: Swift n UIKit ana iOS, Kotlin n Compose Ul ana Android.

NcTtouHuk: Rocada Med
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B2B-eC : Keu 2025
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMnanupoBaHue un paspaboTka

Ha nnatpopmy Rocada Box 6binm nHTErpUpOoBaHbl cneayroLimne CEPBUCHI:

« Searchbooster, uto o6ecneunno ynyylleHHbI NOUCK NO canTy bnarogapa MHTENNEeKTyanbHbIM anroputMam

PaHXXNPOBaHUSA pPe3ynbTaToB Noucka,

e Bitrix ana ncnonb3oBaHuna nx CRM B ynpasneHnn B3anMoaencTBUAMIN C KIIMEHTaMU U aBToMaTmnlaumm bmnsHec-

npoLueccos,

 DaData, 4to NnpegocTaBmMI0 BO3MOXXHOCTM NO aBTO3ano/IHEHUIO GOPM BBOAA AaHHbIX MONb30BaTeNEN 3a cUeT
NCNONb30BaHMNA CEPBMCA MPOBEPKN KOPPEKTHOCTM BBOAUMbBIX aAPECHbIX AaHHbIX,

NcTtouHuk: Rocada Med

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eC : Keu 2025
eCommerce: Kecbl U TPEHAbI s ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMnanupoBaHue un paspaboTka

* CucrtemaynpasneHusa npeanpuarmeMm MAPKET Ha ocHoBe Microsoft Access ana nogaep>kaHna akTyanbHbIX LEH U
OCTaTKOB MO TOBapaM B peXXxnMe peasibHOro BpeMeHU, YTo ABMAETCA OYEHb BaXXHOW 3aga4en BBUAY BbICOKOW

NOABUXXHOCTU CKnaaa,

« [Kacca Aton u cepBuc YooKassa nnsa cobnoaeHnsa tpeboBaHmnin 3aKoHOA4AaTENbCTBA MO OHAaUH-KaccaM U
MHTErpaLmm cCoBpeMeHHbIX METOA0B OMnaThl Ha canTe A/19 KOHEYHbIX MO/Ib30BaTENEN,

» GigaChat ot Cbepa ana npenocrtaBneHuUss BO3MOXXHOCTU rpy3nTb 6onblLine excel cnMcky TOBApOB U MOMEHTaNbHO

COMNOCTaBNATb UX C MO3ULIMAMU HA CanTe.

NcTtouHuk: Rocada Med
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B2B-eCommerce: kencbl U TpeHAabl 2025

as ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMpouecc co3paHua nnatpopmMbl

PaspaboTka nHTepaktnBHoro cepemca Rocada Box ans ctoMaTtonoros Bk/toYana HECKO/IbKO 3TarnoB:

m
-}- [MpoeKkTUpoBaHME apXUTEKTYPbl CUCTEMbI — Mepexon 0T MOHO/TMTHOWM apXUTEKTYPbl K MUKPOCEPBUCHON;
m

b CospgaHune nHtepdenca - paspabotka MHTYUTUBHO NMOHATHOTO U yao6HoOro nHTepderca ona nonb3oBaTtenei;

% MHTeraLI,VIH C cyuwiecrtsyroLinMmn B KOMNnNaHnMmM CUCteMaMu;

I{ TecTnpoBaHue u 3anyck - TeCTMpoBaHue ¢yHKUMOHaNa nnatpopmel 1 €€
NepBUYHbIN 3aNyCK, KOTOPbIN npoLlen B KoHLe 2023 roaa.

NcTtouHuk: Rocada Med
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NMpouecc co3paHua nnatpopmMbl

Ona peannsaunm npoekta 6bina BoibpaHa rubpmnagHana Mogenb — coyeTaHMe MHCopca U ayTcopca A8 YCKOPEHMA CPOKOB
peannsaunun n cHmxxeHua 3aTtpart. OgHako B npouecce peannsaumm Mbl CTONKHYTUCb C HEOXKUAAHHOCTbBIO - MPULLMIOCH
M3MEHUTb KOHLUEeNUuto cepeuca. MisHauvanbHo nnatdopma nnaHupoBanach ToNbKo ansa knmeHto "KaTteropum C" HO B xoae
pa3paboTku TpeboBaHMA TpaHCHOPMUPOBaANUCH B PYHKLIMOHANBbHOCTb ANA BCEX rPynn KANeHToB. [MpoekTHasa komaHaa bbina
cobpaHa BHYTpU KOMNaHun U3 cotpyaHukos otaenoB UNT-cny>xbbl n Otoena pasButna MHTEPHET-TOProBan. OTo NO3BONNIO
COXpPaHUTb KOHTPO/Ib HaA K4YeBbIMU B3Hec-NpoLeccaMmum n obecnevnTsb rnybokoe NnoHMMaHue cneundmnkm
CTOMaTONOMMYeCcKoro pbiHKa.

NcTtouHuk: Rocada Med
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

NMpouecc co3paHua nnatpopmMbl
A ona paspaboTtkn nnatdopMbl 6611 BbiIOpaH Nnoagpaaumnk - KoMmnaHmAa AXmor, OCHOBHbIMU dakTopaMun KOTOPOU CTanu:

* TexHonoruyeckas akcnepTuaa - Axmor obnagaet rnyboknMMm 3HaHUAMM B 06/1aCTU MUKPOCEPBUCHOM apXUTEKTYPbI, YTO
COOTBETCTBOBANO HaLUMM TpeboBaHNAM K TMBKOCTM M MacLLUTabnpyeMoCTn CUCTEMBI;

* CpOKU peanusaumm - KOMNaHUs NPeanoxXxmnna peannctuyHble CPokKM paspaboTkum, YTo BbI/10 BaXkKHO A5 6bICTPOro BbiBOAA
NNaTtpopMbl Ha PbIHOK;

* penyTauusa N oT3bIBbl - PaHEE Mbl UMENU OMbIT PaboTbl HA APYrUX MPOEKTax C 3TOM KOMMaHMEN,YTo NOATBEPAUIO ee
HaAEe>XXHOCTb Kak noapsa4ynKka;

* rmbkoctb B coTpyaHun4yecTBe - Axmor npoAaBu/1a TOTOBHOCTb aAanTmpoBaTtbCA Nnog HaLuu Tpe6OBaHVIF| norneparmBHO
BHOCUTb USMEHEHUA B MNpoLuecc p83pa6OTKVI.

NcTtouHuk: Rocada Med
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NMpouecc co3paHua nnatpopmMbl

Takmnm o6pasom, BbiI6op AXmor B KauecTBe noapsaaymkKa no3Bosina HaM COCpeaoTounTbCa Ha BHYTPEHHUX MpoLeccax m
nHTerpaumm Rocada Box ¢ CyLLECTBYHOLLMMN CUCTEMAMU, B TO BpeMA Kak AXmor B3a/1a Ha cebsa TEXHNYECKYH

peann3auuto n paspaboTKy KHYEBbIX MOaynen NnaTPopMbl.

3apaun, Kotopble Mbl Nepen cobon cTaBunu:

 Cokpatutb Tpyao3aTpaTtbl Ha opopMieHMnEe «HEDONbLLUNX» 3aKa30B;
 CKOHUeHTpUpoBaTbCA Ha 06CNY>XMBAHNN KTMEHTOB «BbICOKOIr0» CErMeHTa»;

* [lpmBNeYb HOBbIX KIMEHTOB, pacLUUPUTb reorpadmio 3aKka3os;

NcToununk: Rocada Med
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*  YBENMUnUTb A0 NPoaax «pOoKYCHbIX MPOAYKTOB»;
* [aTb BO3MOXXHOCTb 0pOPM/IEHNS 3aKa30B B KPYrNOCYTOHYHOM PeEXNME;

* ABTOMaTM3NPOBATb 06CNY>XKMBAHUE KNNEHTOB: 0POPMNEHME N BbIFPY3KY AOKYMEHTOB, BbICTABNEHME CYHETOB,
NOBTOP 3aka30B, 0pOpPMNIEeHME BO3BPATOB;

° npe,ﬂ,OCTaBI/ITb nokynartenam aﬂbTepHaTMBHbIIZ KaHan B3aMMoOeNCTBMUA C KOMMaHUEN, ECNTN KAYEeCTBO

KOMMYHUMKaLWW B APYrMx KaHanax He ycTpamBaeT, BO3BpaT yLleALlmnx nokynaTenemn.

NcTtouHuk: Rocada Med
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

Mpouecc co3paHna nnatpopmbl

Y>Xe B npouecce nHTerpaunm n nocneayroulen pabotol nnatpopmMbl Noasmnacb HE0OXo4MMOCTb B UBMEHEHUW HALLINX
BHYTPEHHMX npoueccos. [nsa obecneveHna pyHkUMoHnpoBaHna Rocada Box 6binmn npoBeaeHbl cneayroLime N3AMeHeHUs

B npouecce BHeapeHNA:

1. PecTpykTypn3aumsa NpoLecCcoB Nnoanep>xaHma oHnanH-npoaak — pasgeneHne otaena MHTEPHET-TOProB/N Ha
npoLuecchl “pa3BnUTMA U NPOABMKEHNA” Nnowankn (TeCtTupoBaHme pyHKLMOHaNbHOCTUN, HacTpomnKa m
CONpPoOBOXAEHME NMOAAEP>KNBAIOLLIMX CEPBUCOB, OHMANH-MPOABUMKEHUE) N “CONPOBOXAEHME” OHNaNH-NPOo4aK
(KOHCYNbTUPOBaAHME KITIMEHTOB, CONPOBOXXAEHME 3aKa30B U 06paboTka BXo4AaLLLMX NNO0B);

2. CospaHune LeHTpa knneHtckoro ob6cny>kmsanunsa (LIKO) — ona BbicBo60>XKAEHMA BPEMEHU PErmoHasnbHbIX
MeHeO>XKepPOB OT PYTUHHbIX 3a4a4 U yNny4ylleHna nokasartensa cCKopoctn obpabotku BxoaaLLmx obnamH-3anpocos;

3. Co3paHune nogpa3neneHuns "YnpaBneHue toapHbiM knaccupumkatopomM" (YTK) — ana Hopmanusaumm HCU;

4. AsTOMaTM3aumA npoLleccos LeHoobpa3zoBaHUA — co3[aHMe aBTOMaTU3NPOBaHHbIX MPOLLECCOB LLleHoobpa3oBaHUA
B COOTBETCTBUU C PbIHKOM B nogpasaeneHnmn "YnpasneHne tTosapHbiMm 3anacamun” (YT3).

NcTtouHuk: Rocada Med
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

Pesyn bTaTbl U AOCTUXKEHUNA

I‘IepBOHaqaanble pe3ynbraTtbl MOC/1€ 3arnycka

OHnanH-npoaa>xwu Bblpocn Ha 64,6%, a nona B o6 Mx npoaaxax no pesynbtatamM 2024 roga Bbipocna Ha 32,2% no
cpaBHeHUto ¢ 2023 rogom;

KonnuectBo caMocToATENbHO OCI)OpMI'IeHHbIX M onsa4vyeHHbIX 3aKa30B C npe,u,orlnaTon yBennumnoco Ha 48,7% no

pe3ynbratam 2024 roga B cpaBHeHunn ¢ 2023.
CkopocTb pocTa ayantopmm MobmnbHOro npuno>XkeHms coctaesmna 23,81%

B nepesomM kBapTtane 2025 roga nona oHNnanH-npoaax yepes pyHKLMOHANbHOCTL “riepeaartb 3aka3 MeHegykepy” no
[0roBopy OTCpOoUKKM NnaTexxa rnpesbicnna 10% B o6LLMX Npoaa>kax Yepes LLEHTP KNMEHTCKOro o6cny>xnBaHusa,
yunTbiBaA 3anyck GyHKLMOHaNbHOW BO3MOXHOCTM B 0KTABpe 2024 roaa.

NcTtouHuk: Rocada Med

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eC : Keu 2025
eCommerce: Kecbl U TPEHAbI s ROCADA BOX
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Pesyn bTaTbl U AOCTUXKEHUNA

MpenmyLlecTBo aAna busHeca

e CHuMXeHue TpyaosartpaTt Ha opopMneHmne HebOoNbLLINX 3aKa30B;
* BO3MOXXHOCTb KPYr/10CYyTO4YHOIro 0dopM/IeHNA 3aKa30B;

 ABTOMaTM3aums O6CI'Iy)KIABaHl/IFI KIMTMEHTOB — O(I)OpMI'IeHVIe 1 BbIlf'py3Ka OKYMEHTOB, BbICTaB/IEHNE CHETOB, NMNOBTOP

3aKa30B, 0pOpPM/IEHME BO3BPATOB;
* [oBbilLeHMe KauecTBa 06Cy>XKMBaHUA KNMEeHTOB 6naroaapa aBToMaTnsaLmm NpoLLeccos.

° PaCLIJI/IpeHl/Ie reorpacbw/l 3aKa30B U npuenevyeHne HoBbixX KIMEHTOB.

NcTtouHuk: Rocada Med
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B2B-eCommerce: kencbl U TpeHAabl 2025

Pesyn bTaTbl U AOCTUXKEHUNA

NanbHenwwune warm gna busHeca

PocT oHnamnH-npogax ¢ 3anyckoM Rocada Box

+64,6%
+8,4%
2022 2023 2024

McTouHuk: Rocada Med

© 000 «lenTta NHCanT», 2025

as ROCADA BOX 138

MHTEPAKTVBHbIVI CEPBUC O\ CTOMATONOroB

PocTt ponu oHnamH-npoaax B 06 mx
npoga>ax Rocada Med

+32,2%

V

2022 2023 2024
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

Pesyn bTaTbl U AOCTUXKEHUNA

[MnaHbl N0 pa3BUTUIO NNaTOOpPMbI

 [lo6baBneHune HOBbIX cepBncoB — MnHTErpaunda ¢ 4ornNoONHNTENbHBIMU M1aTeEXHBIMWN CUCTEMaMU, paCLLUNPEHNE
d)yHKLI,VIOHafIa NNYHOro kabuHera, 3anyckKkrnporpamMmmmsbl NTOA/TIbHOCTWU,

e 3anyck nepekpecTtHOM CUCTEMbI pekoMeHaauunm BHYTpu akocuctemol Rocada Med;

e PacwunpeHune pyHkumoHanbHocTn B2B-kabunHeTa: BbiOOp Aorosopa, ynpaBneHme nebmntopckon 3a01>KeHHOCTbIO,
paboTa c nepcoHanibHbIM MEHEAXXEPOM (C YNOPOM Ha HOBbIX KIMEHTOB);

* (dopMmMpoBaHME KOHCTPYKTOPOB Mo noabopy ob6opynoBaHueE;

 PasButune akocmncteMbl Rocada Med c ynopoM Ha dyHKULMOHaNbHOE pacLumnMpeHmne goctynHocTu ycnyr CepBMCHOro
ueHTpa Rocada Med n obpazoBaTtenbHoro ueHTpa Rocada Academy.

NcTtouHuk: Rocada Med
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B2B-eCommerce: Kenchbl u TpeHabl 2025
pena 12 ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

Pesyn bTaTbl U AOCTUXKEHUNA

O>xxnpaeMble pe3ynbraTtbl N LUENN

* YBenuuyeHune gonun oHnamH-npoaax B obLeM o6beMe npoaax.
* [loBblLLEHMNE YPOBHA YAOBNETBOPEHHOCTU K/IMEHTOB 3a CYET yAyyLleHna yHKLUMOoHana nnatdopmbi;
* [anbHenwas aBToMaTn3aumnsa 6U3HeC-NPoLLEeCCOB A/19 CHUXKEHMA ONepaLMOHHbIX N34eP>KeK.

OTOT KENC AeMOHCTpUpYeT, Kak Mbl B Rocada Med ycnewwHo BHeapunu B2B eCommerce nnat¢opMy — MHTEPAKTUBHbIN
cepsuc Rocada Box, 4To TpaHChOpMUMpyeT CTOMATONOrMYeCcKnn pblHOK, pa3demead eCommerce 1 npegocTas/iad Bpavam
M NpeacTaBUTENAM KNMHUK HOBbIN LMGPOBOM OMNbIT B OTpac/in ¢ 6e3ynpeyHblM KIIMEHTCKMM CEPBMUCOM. Mbl ropenm u
npoaosikaeM ropeTtb naeen gaTb BCEM cToMaTonoram, He3aBMCMMO OT PermoHa, BO3MOXXHOCTb BbICTPOro goctyna K
MaTepuanam, COBpPEMEHHbIN yaoOHbIM 1 NPOCTON cepBUC, 0bnerumTb npouecchbl cbopa 3aaBoK Mo KabmHetam u
aBTOMaTU3NpPOBaTb UX, AaBaA BO3SMOXXHOCTb aHann3npoBaTb M CpaBHMBATb TOBApbl, NONly4aTb HOBUHKW NEPBbIMU U

MMeTb AO0CTYMN K CBOEN CTaTUCTUKE U ncTopmn.

NcTtouHuk: Rocada Med
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B2B-eCommerce: kencbl U TpeHAabl 2025

as ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

3aK/r4YeHUa 1 BbiBOAbI

CoszpaHune B2B-eCommerce nnatpopMbl — MHTEPaAKTUBHOIo cepBuca Rocada Box, cTtano gnAa Hac Ba>XXHbIM 3Tarnom
undbpoBon TpaHchopmaunm bnusHeca. B npouecce pazpaboTkm n BHeAPEHUA Mbl CTONTKHYIUCH C PAAOM BbISOBOB,
KOTOpbl€ MOMOI/IN HaM U3BNEYb LIEHHbIE YPOKU U chOopMUMpPOBaTb peKOMeHaaUMn Ana Apyrux KOMNaHum,
NNaHNPYHOLLMX NOA06HbIE MPOEKTHI.

Ba)kHO noHMMaTb, UTO OCHOBHbIE OTIM4YMA B2B oT B2C B noaxogax v LEHHOCTAX, KOTOPble Mbl AaeM KnneHtam. B B2B-
CEerMeHTe KJ1F0YEBbIMU LIEHHOCTAMU ANA KNNEHTOB ABNAKOTCA HE TONbKO yA0BCTBO U CKOPOCTb, HO U
OYHKLUMOHANbHOCTb, KOTOPAasA MOMOraeT CoOKpaTUTb U3AEPXKKMN U ONTUMMN3NPOBaTb BuaHec-npoueccskl. [Ana
rOpUANYECKUX NNL, BaXkKHble cOCTaBnaoLLMe paboTbl — OTCpOYKa NO AOroBOpaM NOCTaBku, BOSMOXKHOCTb
cornacoBaHusa 3aKka3sa, Bl-aHanna, aneKTpoHHbIN A0KYMEHTO060pPOT (BCE NMNLLEH3MN, OKYMEHTbI U PY AOCTYMNHbI Ha
canTte), BOSMOXXHOCTb BeAeHMA 3aKka3a B 0A4HOM KabuHeTe Ha BCe ropuanyYeckmne nuLa.

HecMoTpsa Ha To, UTO OCHOBHOM NPOLLECC rPYMnnbl KOMMNaHMKM 3TO NOCTaBka 06opynoBaHUA 1 MaTepunanos,
BCNoMoraTte/ibHble CEPBMUCHI A/19 Pa3BUTMUA HALLIUX KNTMEHTOB TOXKE A0/I>KHbI ObITb HA YPOBHE, MO3TOMY MHTEPAKTUBHbIN
cepBuc Rocada Box cBA3aH He TO/IbKO C TOProeneu, Ho n c obpasoBaTenbHbIM LeHTPOM Rocada Academy,
NNLEH3MPOBaAHHOW cNy>kbon cepBmca ana okazaHua rapaHTUMHOIO U NOCTrapaHTUMHOIo 06CcNy>KMBaHUA, a Takxke C
nocnenpoaa>KHbiM CONPOBOXAEHNEM KNTMEHTOB 6peHa-MeHea kepamMu No Ka>kaoMy HanpaeneHuto. Bce aTm cepBUcChI
MMEOT CBOM canTbl U ANnAa ynobcTBa KNMEHTOB Mbl pa3paboTtanu oTaenbHbIM cepBuc aBTopusaunmm RocadalD ana
eaunHoro Bxoaa u yaobcrtea nepeMeLL,eHns No 3KOCUCTEME KOMMaHUN.

NcTtouHuk: Rocada Med

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eCommerce: kencbl U TpeHAabl 2025

as ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

CoBeTbl 1 USB/IEYEHHbIE YPOKU

*  OAOWH N3 KNHOYEBbIX YPOKOB - BaXXHOCTb MNPOAYMaHHON apXUTEKTYPbI C Y4ETHbIMU (TOProBbiMM) cUCTEMaMU

KOMMaHUN U KaYeCTBEHHbIX BXOAHbIX AAaHHbIX. Mbl 3apaHee noarotoemnnm KnMeHTCkKne gaHHble, HopManm3oBasaun

HCW (HopMaTuBHO-CNpaBOYHYO MHOPMaLMIO) M HAYann aganTUpoBaTbh KOHTEHT. OTO NO3BOMINMI0 HAaM cO034aTb
NOHATHbIN U YAOOHbIN CEPBUC ANA KNIMEHTOB, rAe akTyanbHble OCTaTKM, LLEeHbl M NONb30BaTEIbCKNE CLLEHapUK
NOKYynKK 6blN1n AOCTYMHbI C NepBoro AHA. KauecTBeHHble gaHHble — OCHOBa ycnewHoro B2B-noptana. Ecnu Bbl
BbiOMpaeTe MUKPOCEPBUCHYHO apXUTEKTYPY, 06A3aTenibHO BbiICTpanBamTe CUCTEMY MOHUTOPUHIa Bcex o6MeHOoB
AaHHbIX U NpoueccoB. Npu pazpaboTke rnaBHbIM COBET — A0KYMEHTaUMA M eLLE pa3 AOKYMeEHTauMa 1 Bu3yanbHoe
COMNpPoOBOXXAEHME ONMUCaHUI BCeX 0OMEHOB.

« [u6bpupgHaa Mogenb U napannenbHaa paspaborka. BeibupaTtb NnyTb pa3paboTkm ¢ HyMS HY>)KHO KpaHe B3BELLEHHO,

ecnun NoHMMaeTe, YTo KOHe4YHas Lenb He peanmayeMa Ha rotoBbix nnatdopmax. Hawua ctparterns 6bi1a npocTon —
npopaboTaB TeEXHMUYECKOEe 3aaHne N apXUTEKTYPHO onpeaennB Kakme CEPBUCHI 3a Kakue npouecchl byayT
OTBeYaTb, Mbl pa3aenunn NPoeKT Ha pa3Hble KoMaHadbl M paboTanu napannenbHoO Haa Ppa3HbIMM MOAYAMMU:
aBTOpu3aumna (nonb3oBaTenun), katanor (ToBapsbl), TOproena (3akasbl), MUHTErpaUnA, MOHUTOPUHT, i0S 1 android
oTAeNbHblIE KOMaHAbl. Takor Nnoaxon yckopseT npouecc pa3paboTku 1 no3BondeT 6bicTpee BbITU Ha PbIHOK.

NcTtouHuk: Rocada Med
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as ROCADA BOX

MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

CoBeTbl 1 USB/IEYEHHbIE YPOKU

 Ponb BHYyTpeHHeN KoMaHAabl. AnanTupoBaTb AaHHble MOXXHO CU/IbHO 3apaHee, >KenaTeNlbHO Ha4vaTb CO34aBaTb CBOO
KOMaHAay BHYTPpM KoMnaHuu. byayliiee conpoBoXaeHme NaoLaakm cTaHeT HaMHOIo ycnellHee, ecnu B paspaboTke 6yayT
y4yacTBOBaTb K/AKOYEBLIE MO3ULLMM MO NOAAEP>KMBAKOLLMM MpoLeccaMm, B HalLleM c/lydae — 3TO pykoBoauTenu otaena seb-
pa3paboTku 1 oTaena pasBUTUA MHTEPHET-TOProB/InN CO CBOMMM KOMaHO4aMmn — B AalibHENLLEM 3TU crieumannctel 6epyT Ha
cebs pa3BuTtne n nogaep>xaHme nnatPopmMeol, BK/1toUad peKkoMeHaaTeTbHbIM M MOUCKOBbLIN CEPBUCHI, HACTPOMKY
KOMMYHMKaLWUW C NONIb30BaTENAMU N UHTErpauum ¢ ApyrmmMmm cucteMmamm. B uenom, He 6ontechb NpmBnekaTb BHYTPEHHIOHO
3KCMepTn3y, HanpmMmep, KoMaHga KoMMepyeckoro 6/10ka BMecTe CO creumanncTtamMm Ha atane pa3padboTkm CMOXXET NOMOYb
CKOHCTpYyMpoBaTb KOMPOPTHYHO aaMUH-NaHeNnb Ana paboTbl C 3akasaMm U ONTUMU3NPOBATb BOPOHKY paboTbl C BXOAALLMMM
JTnpamn.

* HaHavanbHOM 3Tane pa60T TPyAHO NnepeoueHnTb TeCTupoBaHme Kak Harpas/jieHne pa60T. B cocTtaBe koMaHAbl B
KOMNaHUn 0oMKeH ObITb KBafIVI(I)VILl,MpOBaHHbIM TECTUPOBLUUMK, 3TO TO Harpas/neHmne, KotTopoe CbeaaetT CyLleCTBeHHYHO 4YaCTb
oroa>keTa npoekTa, eC/imn TeECTUpPOBLLMNK Ha ayTCOpCe, Aa N Ka4eCTBOM TECTNPOBAHUA Bbl HE BCErga 6y,1:|,eTe [0BO/bHbI. Ha
aTarne p83pa6OTKI/I M B ganbHeNLNX npoueccax ,D,Opa6OTKVI nnowagkmy BHyYyTpeHHAA KOMaHAa Tak>Ke BbINMOJ/IHAET POJib
TECTUPOBLLNKOB.

NcTtouHuk: Rocada Med
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MHTEPAKTVBHbIVI CEPBUC On\a CTOMATONOroB

CoBeTbl 1 USB/IEYEHHbIE YPOKU

 Onpepenuntbca Ha 6epery, UTo Ba)kHee — pYHKLMUOHANbHOCTb UNn gusanH? [1n1a Hac BbiI6op Obi caenaH B
Nonb3y GYHKLMOHANbHOCTM B BUAY >KenaHma 6bICTporo 3anycka, v Aons An3anHa ctana HapalimMBaTbCa TOMIbKO
nocne 3anycka MVP (MMHMMaNbHO >XU3HECNOCOOBHOro NpoaykTa). 3To NO3BOMINMI0 HAM COCPEeaOTOUNTLCA Ha
K/TFOUEBbIX 3a4a4ax 1 He TpaTUTb BpeMsa Ha AopaboTKy BU3yanbHOW YacTu Ha paHHMX 3Tanax.

® I'Ipop,yMaTb no3anumnoHnpoBaHueE " YTn cepBUCa, BblgenAarolee Bac cpeam KOHKYypeHTOB 1 noMoraroLlee
opraHmn4yecku pactum naowagke, Hapawmeaa MHTeEpPeEC eLle A0 3arycKa npoekTa.

CospaHune B2B eCommerce nnat$dopMbl — 3TO CMIOXHbIN, HO KpaHe BaykHbIW NpoLLecc, KOTOPbI TpebyeT
TWATEeNbHOro NAaHUPOBaHUSA, TMOKOCTN U FTOTOBHOCTU K U3SMEHeHUAM. [NaBHbI COBET A/1A TeX, KTO B Hayasie 3Toro nyTtu
— He 6orTechb aKCNepuMeHTMpoBaTb U MCKaTb HOBblE CMOCO6bLI peann3aunn GyHKLUNOHaNbHOCTEN M NOAXOA0B. Mbl
yBEPEHbI, YTO HALLl OMbIT U pEKOMEeHAALNM NOMOTYT APYrMM KOMMaHMAM yCMeLLIHO peanin3oBaTb CBOU NPOEKTbI U
BbIBECTW MUX HA HOBbIN YPOBEHb LiIMPPOBOMN TpaHchopMaLUN.

NcTtouHuk: Rocada Med
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B2B-eCommerce: kercbl U TpeHAabl 2025

wbseller

B npuoputete — npenocTtaBuUTb AOCTYMN KO BCEMY aCCOPTUMEHTY
OHMaNH-BUTPUHBI, AoCcTynHoMy ana B2C

O6beamnHeHHaa koMmnaHua Wildberries n Russ 3anyctuna TOproe/nto Mexxay npoaasL,amMmy B oktabpe 2024 roaga B
dopmMaTe orpaHNYEHHOro TecTupoBaHua. NmnoTHasa rpynna npoaaBLOB TECTMPOBAana 3aka3bl Kak ropamua — C

onsiaTon Yepes pacUeTHbI CHET CBOEW KOMMaHUM, C aBTOMaTUYECKUM MonyyYeHUeM AOKYMEHTOB OT NpoaaBL,a

nokKynaTesnko B INYHbIN KabuHeT Ha nopTtane WB MapTHepsbl. [epBble TeCTbl NO3BONAN BCTPOUTb MPOLLECC B peasibHble

Ou3Hec-NpaKkTuKN.

3anyckaa nnatdopmy «Wildberries ona 6usHeca», komaHaa «<RWB ccnegoBaHua» onpocuna npoaaBLOB U3 CNMCKa

T0N-5000 n BblACHMANA:

7 2%

1y [

OnpoLUeHHbIX NAapTHEPOB roTOBbI
BOCMO/1b30BaTbCA BOSMOXHOCTbHO
nokynaTb OT UMEHW CBOEN KOMMaHMM Ha
nnatdpopme «Wildberries gna 6usHeca».

OnpoLlUeHHbIX MAapTHEPOB Y>Ke coBepLuatoT
B2B-nokynkun Ha Wildberries B kayecTBe
dmna3unyeckoro nuua.

NcTtounuk: Wildberries
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wbseller

Takxe, 6naro,u,apﬂ HalleMy nccnegoBsaHumo, Mbl C(I)OpMVIpOBaI'IVI CMNnCcokK KaTeFOpMVIHbIX Hal'lpaBl'IeHl/Iﬁ, BOCTpe6OBaHHbIX
anAda 6VI3HeC-38KyI'IOKZ

« (O6becneyeHune odpuca;

e  O/EeKTPOHHbIEe YCTPOUCTBA;

« Mebenb 1 TOBaApbl ANA UHTEPbEPA;

 KpynHada n menkasa 6biToBaA TEXHUKA;

 Takxe HabnrogaeTca yCTOMUMBBIN POCT B TakuUX HMLLIAX, Kak HoReCa,
KOCMETO/I0rMA U MeamumHa — TaM aKTUBHO MOKYMatoT Kak
npodeccroHanbHoe obopyaoBaHmne, Tak M MOBCEAHEBHbIE PACXOAHUKN U
crneunann3npoBaHHYH XMMULO.

B nekabpe mapkeTtnnenc MmacwutabmpoBan TeCTMpoOBaHMe: NOKynaTb TOBapbl OT UMEHW KOMMaHMM Mornm y>ke 50 Tbicauy
npoaasLoB. A y>xe B MapTe 2025 roga Wildberries oTkpblna 4oCTyn K TeCTupoBaHnio B2B-Toproenn ana Bcex cBOuXx
poCCUUCKMX NpoaaBLoB. Ha Tekywmm MoMeHT kaxkabli naptHep Wildberries MmoxkeT kak npogasaTtb, Tak U
npnobpeTaTtb TOBapbl OT UMeHK cBoero topauua nnu UM Ha nnatpopme «Wildberries ana 6usHeca». Takor NnosaTanHbIN
noaxon4 nomMoraeT co3agaBaTbh YCTOMUMBYHO U HAOEXKHYHO TEXHOMOMMYECKYHO NAaTthOpMy: Mbl y>Ke 3aKpblBaeM KHOYEBbIE
notpebHocTM BU3Heca n ABUXXEMCSH B CTOPOHY BbICOKOIO YPOBHA CEPBMUCA — COMOCTaBMMOro No ypoBHHo ycnyr B2C-
naoLwankam.

NcTtounuk: Wildberries
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B rnpouecce TeCTmpoBaHUA Mbl akKyMYy/TIMpoBa/in BO3MO>XXKHOCTU NaoLankum, agantnpoBas UX Moa I'IOTpeﬁHOCTVI 6usHec-
3aKa34mnkoB

=—| bbinBHeOpeH cneunanmM3npoBaHHbIV KaTanor ToBapoB AN pauL,

é Bbina pononHeHa B kKapToykax ToBapoB MHPopmMauma o6 onumm BoamelleHmna HAOC
Npw NOKyrnke TOBapoB

Bbin o6ecneyeH aneKTPOHHbIN OKYMEHTOOB0pOT

O Tak>ke 6bina peannsoBaHa yaobHaa ¢pyHKLMA NonydeHna cuetTa-odpepTbl NPAMO Ha canTe B pasaerne 4oCTaBKu.
=" OTOT cYeT MOXKHO ONNaTUTb B TedeHne 5 AHeNn, Npu 3TOM LieHbl Ha TOBapbl OCTalOTCA 3aPpUKCMPOBAHHBIMU Ha

BECb nepunona

NcTtounuk: Wildberries
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Tak>ke, 6narogapa HalleMy uccneaoBaHuio, Mbl cGOPMUPOBAM CMNCOK KaTErOPUMHBIX HanpaBneHu, BOcTPeboBaHHbIX
Ana 6nsHec-3aKynok:

44%
23%
3 19% 18% 18%
CMapTdOHbI bbiTOBasa TexHUKa TeneBusopsbl M ayanoTexHMKa HoyT6yku n kKoMnbOTOPbI NrpoBble KOHCOMN U UTpbI

CocTaBun cpenHnn Yek, YTo 3HaUNTENbHO
npesblilLaeT nokalaTtenb B2C cermeHTa

TbicAY pybnen

NcTtouHuk: Wildberries

/
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B2B-eCommerce: kercbl U TpeHAabl 2025
wbseller

B mapTte atoro roga «Wildberries gna 6usHeca» oTKpblsia Npoaax<y ToBapos ¢ 06A3aTeNlbHOW MapKMPOBKOW B CUCTEME
«Y4eCTHbIN 3HaK». QTO NO3BOINIO0 3HAYNUTENBHO PaCLUMPUTbL aCCOPTUMEHT NpoayKumnm ansa 6usHeca Ha nnatdopmMme,
BK/TFOUMB TakMe KaTeropmm ToBapoBs, Kak ogexkaa, obyBb, MeanUMHCKNE nagenna, dotoannapartbl U MHOroe gpyroe.
MapkeTnnenc 6yaet npoao/mkaTb pacLUMPATb aCCOPTUMEHTHYHO IMHENKY: B MPUOPUTETE — NMPEAO0CTaBUTb AOCTYN KO

BCEMY aCCOPTUMEHTY OHNAaNH-BUTPUHbI, AOCTYNHOMY aAns B2C.

NMpopgasaTtb Ha Wildberries ToBapsbl topnmuam n VN Moryt Bce npogasLbl MapkeTnaenca, KpoMe MHOUBUAOYanbHbIX
npegnpuHuMaTtenen, pabortatowmx no HIM L (Hanor Ha npodeccmnoHanbHbIM 40X04), U caMo3aHATbIX. [Mpogarka B2B-
NpoayKUMM Ha AaHHbIK MOMEHT BO3MOXXHO No AByM MmoaenaMm: «Co cknapa Wildberries» n «<Mapketnnenc». Toeapbl ona
FOPUANYECKUX NNL, N UHOUBUAYANbHbLIX NpeanpuHUMaTesnien 4oCTaBNAKTCA A0 NYHKTOB BblAayn 3aKa30B.

NcTtounuk: Wildberries
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B2B-eCommerce: kercbl U TpeHAabl 2025

wbseller X

B gpanbHenweM Mbl nnaHnpyem aueepcudmnumpoBatb cnocobbl NOy4YeHNA TOBapOB M BHEAPUTb B 9TOM roay
KYypbepCKY A0CTaBKYy, KOTOPYHO MOXXET 3aka3aTb B2B-knuneHT. Takxke koMnaHMa akTUBHO paboTaeT Ha TeM, UTO6bI
npopa>ka Ha nnatpopme «Wildberries ona 6usHeca» ctana AocTynHa cennepam, padbortaroLmM no BCEM BO3MOXKHbIM Ha

MapKeTHﬂeVICG MOo4eNNAM NMNOCTaBOK.

Mnatdopma «Wildberries ona 6usHeca» apnaerca yacTbto noprtana «WB lMNapTHEpPLI». Y NpoaaBLU0B €CTb AOCTYN KO
BCEM UHCTPYMEHTaM:

* aHanntTumka
* yhnpasneHne npoga>kaMu
* npoagsum>xeHwue

OTO NoMoraeT oTcAexxXmBaTb CNPOC, oNpeaennTb NOPTPET cBOEN BU3HEC-ayaNTOPUN, aHANN3MPOBaTb AaHHbIE MO
adpdekTnBHOCTU B2B-npogaxk u BbicTpanBaTb MapKeTUHIOBYHO CTpaTernio Ha nnatpopme. Mol 6yaeM natm B CTOPOHyY
pa3paboTku rnybokmnx aHanUTUYECKNX CEPBUCOB U MHCTPYMEHTOB NPOABMXKEHUSA, YUNTbIBAOLLMX KOHKPETHO

cneunounky B2B-ayautopuu.

NcTtounuk: Wildberries
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'BapA

Paspabotka eaguHoOro noprtana Ana
B2B n B2C knmneHToB
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«'Bapa» — NpoOM3BOANTE/Nb M NOCTaBLUMK 3aLLUUTHbIX NepyaTtok B Poccuu. MNMpegnaraet npoaykUnio Ana pasnmyHbix
oTpacnen NPoMbILLNEHHOCTU, paboTasd Kak ¢ KpYnHbIMU KOPROPaTUBHLIMU KNNEHTaMK, Tak U C PO3HUYHbIMU
nokynaTtenamm

n peaAnocCbI/IKU NMPOEKTa

Poct koMmnaHuu «[Bapa» npuBen K Heo6xoaAMMOCTM NepecMoTpa BU3HEeC-NPoLLECCOB U BHEAPEHMNA COBPEMEHHbIX
LMdpoBbIX peLueHnin. PyyHaa o6paboTka 3anpocoB 1 OTCYTCTBME aBTOMaTU3aLUUKM CTanm cAep>XMBatoLLmMM GakTopoMm
OnAa panbHenwero MmacwtabnpoBaHua B3Heca 1 ynydlleHmna KNMEHTCKOro cepBuca. [na Toro 4ytobbl NOBbICUTD
addeKTUBHOCTb paboThl M cO3a4aTb OCHOBY A/19 AaNbHEWLLEro pocTa, PyKOBOACTBO KOMMNaHUM NMPUHAMNO peLleHne o
co3paHunm eanHoro noptana ana B2B n B2C-knmneHTOB.

NcTouHuk: MBapg,

/
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B2B-eCommerce: kencbl U TpeHAabl 2025

Cno>xHocTU npoekTa

* Bbicokue TpeboBaHMA K CKOPOCTM U KavecTBy 06paboTkn nHpopmaumnm

« HeobxoanMmocTb MHTerpauum B2B-noptana ¢ cywecteyrowimmm cucteMmamm (1C n butpukc24)
e ABTOMaTU3aLUMA pacUYeTOB CKUAOK C Y4ETOM CErMEHTaUUN KITMEHTOB

 HacTpowka normcTnyeckmnx LenoYvek ¢ y4eToM pacnpeneneHHom cucteMbl cKiaaoB (NATb CKAaaoB, YacTb U3 KOTOPbIX

MOXET OTrpy>kaTb, YaCTb — HET)
« CosagaHue eanHon nnaTtpopMmbl ¢ TMOKOM apXUTEKTYPOU ANA ganbHenwero MmacutabmnposaHus

° ynpaBneHme M3IMEHEHUNAMU U ,ﬂOpaGOTKa TEXHNYECKOro 3agaHunAa B rpouecce pa3pa60T|<V|

NcTouHuk: MBapg,
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Llenn npoekra — co3aaTtb eaAnHbIN LM pOBOM NopTan Anda yaep>aHua n pasButua KNMeHTckon 6assl,
yBE€INYEHUA OHNAaWH-NPoAaXk M MNOBbILLEHUA NPON3BOANTENBHOCTN N 9OPEKTUBHOCTM OTAENA NpoaaXK Yepes
aBTOMaTM3aLMto NPoLLEeccoB 0PpOpPM/IEHNA 3aKa30B.

OcHoBHble 3aaayvn npoekTa

 CospaHue dyHKUMOHaNbHOro unMdpoBoro noprtana c yaobHblM nHTEPOENCOM, NOALEPXKMBAIOLLLETO
KoMpopTHOe B3anmMoaencrteme ana B2B n B2C-knneHtos

*  WHTerpauma noptana c yuetHbiMm cuctemamm (1C) AnAa CUHXPOHUIALMM TOBAPHbIX OCTATKOB, LIeH U AaHHbIX
KOHTpPareHToB B peXXMMe peanibHOro BpeMEHM

* HacTporika MHOroypoBHEBOM CUCTEMbI LLIeHOOOpa3oBaHMA, YUNTbIBAIOLLLEN KAaTeropmm nokynaTtenemn,

06beMbI 3aKynokK v nporpamMmmsbl 1OA/TIbHOCTU

NcTouHuk: MBapg,
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OcHoOBHbIE 3a4a4M NpoekKTa

e Peanuzauua rubkmx cnocobos onnaThbl:

 [na B2B — onnarta no cuyety
 [na B2C — oHnanH-onnarta yepes3 PayMaster

* OpraHmnsaumsa norMcTMYeckmnx NpoLEecCoOB C MHTErpaLmemn TpaHCNoOpPTHLIX KOMNAHMI, NpeaocTaBnas
KnneHTaM yao06HbIn BbI6Op BapMaHTOB AOCTaBKM U OTCNEXMBaHME cTaTyca 3akasa

* BHeapeHune cucteMbl noanbHoOCcTK ana B2C-knmMeHTOB ¢ HAKOMN/IEHNEM N UCMNOMTb30BaHMEM BOHYCHBbIX
6annos

* [loggep>kka MacwTabnpoBaHMA 1 ganbHeNLLEero pa3sutua nnatdopMmbl 3a cHeT rTMOKOMN apXUTEKTYPbI.

NcTouHuk: MBapg,
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Be6-uHTerpartop «®akT» B KauecTBe UCNONTHUTENA

«MbI npoBesiu Macwma6bHbil om6op noapaA4YUKOB, MOMOMY UMO MPoekm 6bi/
/19 Hac cmpameru4ecku BaxkeH. Cpeau MHoXXecmBa KoMiaHuli UMEHHO
KoMaHpga «®akm» cMor/1a npeasokKumse peuweHuUe, Komopoe no/IHOCMbHo
CO0MBEMCMBOBA/I0O HaWUM mpeboBaHUAM 0 yHKYUOHA/TYy U apxumekmype.

Y6eauBwuchk B Ux ornbime u rnpogeccuoHasiu3Me, Mol MPUHAIU peweHuUe
pabomampe UMEHHO C HUMU»

AnekcaHpp EpMmaueHko, leHepanbHbIN gupekTop komnaHum «fBapa»

NcTouHuk: MBapg,
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PeannszoBaHHbI PyHKUUOHAN nopTana

1. MHoroypoBHeBasa cucteMa L,eH U CKUA,0K AN1a pa3HbiX TUNoB KnneHTos (B2B n B2C) c anHaMuyeckumMm ckuaKkamm m

cerMeHTtauueu no o6remam 3aKyrnok

NcTouHuk: MBapg,

Ona B2B-knneHTOB NpeayCMOTPEHbI pa3Hble YPOBHU LIEH B 3aBUCMMOCTM OT 06 bEMOB 3aKYMoK

CermMeHTauma KIMeHToB — Kaxkabln Mecau, 1C aHanusnpyeT o060poT KIMEHTa 1 MpUcBanBaeT eMy onpeaeneHHyo
KaTeroputo, oT KOTOPOM 3aBUCUT ero cKnaka

Pa3oBble CKUAKN — NMPUMEHAIOTCA K OTAE/bHbIM 3aKa3aM, He3aBUCMMO OT HaKOMN/IEHHOW CYMMbI MOKYMOK
Pa3Hble ycoBuA A9 ONTOBbIX M KOHEYHbIX KTMEHTOB — B 3aBMCUMOCTU OT TUMaA KOHTpareHTa MoryT npuMMeHAaTbCA
MHAOMBUAYaANbHbIE CKNWOKW N crieynanbHble YyCNoBUA

B2C — cuctema 60HYyCHbIX 6annoB —3a Ka)kayt NOoKynKy KMIUeHT nosydaeT 6annbl, KOTOPbie MOXHO NOTpaTuUTb
npw onnarte 6yayuimx 3aka3os. B nmuHoM kabuHeTe otobparkaetca TekyLimm 6anaHc, a B aAMUHUCTPaATUBHOMN
YacTu camTa MO>XKHO MeHATb KO3pPUUMEHT KOHBepTauum 6annos

[MpoaBUHYTaA nNormnka yyeta cknagckmx 3anacos, NO3BOMAKOLLAA KTMEHTaM BUAETb HaiM4me TOBapoB Ha pa3HbIX
cknagax u opopMIATb 3akasbl C pa3aeneHneM no cknagam.

% maKT
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2. AeBToMmaTtusaumsa o6paboTku 3aKas3oB:
* 3aka3bl aBTOMaTUYECKU pa3nenaroTca No cknagam, eciam KNMeHT odopMASAET MOKYNKY C pa3HbIX NoKauuin
* BcsaunHdopMauma o 3akazax, cTatycax, cuetax u onnarax cMHxpoHmaunpyetcac 1C

* B Kop3nHe aBTOMaTNU4YeCKM pacCUUTbIBAETCHA CTOMMOCTb NepeynakoBKU, ecnm 3aka3 0popM/IEH HEKPATHO
YyNakoBOYHbIM eAMHNLIaM.

@Gward’ ° qQ =ecse [Num

Mow 3aKasbl

outain

#

[ Conepxumoe 3akasa

NcTouHuk: MBapg,
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3. ABTOMaTU3UPOBaHHbIN pacyeT CTOUMMOCTU NepeynakoBKU, EC/IU KIIMEHT 3aKa3bliBaeT TOBap HEKPaTHO
ynakoBOYHbIM eanHMLaM (HanpumMep, 10 nap BMecTo 20), c yueToM 3aTpaT Ha pa36op ynakoBKu U A,0NO/THUTENbHYIO

Tapy.
NuTterpaynn: 1C

4. ABTOMaTUUecKas nepepnava gaHHbIX 0 ToBapax, octaTkax, UeHax, KOHTpareHTax

5. MNepepava nHpopMauunm o cerMmeHTax B2B-KnneHTOB 1 X UHAUBUAYaANbHbIX CKUAKax
6. CUHXpOHM3aLMA AaHHbIX O 3aKa3aX, BK/1louas cTaTycC BbINO/MIHEHUA

7. MnaTte>XHble CUCTEMDI:

 PayMaster gna oHnanH-onnatbl B B2C-cerMmeHTe

 Onnata no cyety ana B2B c aBToMaTnyeckon reHepaumemn cHeToB

NcTouHuk: MBapg,
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8. Jloructuka n gocraeka:

« CaMOoBbIBO3 — K/IMEHTbI MOTYT BbiOpaTb 6nm>kanwinimm cknan un yanobHoe BpemMa nony4veHunsa. [lna Kaykaoro cknaaa
npenycMoTpeHbl MHAMBMAYANbHbIE CXEMbI MPOE34a 1 NpaBuia Bblaaum 3aKka3oBs

» [ocTtaBka «[Bapa» — goctaBnaeT 3akasbl NPU JOCTUXKEHUN MUHUMAIbHOM CYMMbI. [JOCTYNHOCTb BapuaHTa
onpenensieTcs B 3aBUCUMOCTM OT ropoja KIMEHTa U Hanuuma cknana

° MHTeraLI,I/IFl C pAOOM TPAHCMOPTHbLIX KOMMNaHnan — aBToMaTUYeCcKunm pacyeT CTOMMOCTU AOCTaBKuM C y4ETOM TUIlaA

0OCTaBKM (00 ABEPU UMK A0 NYHKTa Bblaaun).

* Bo3MoXHOCTb Bbibopa cobcTBEHHOW TK — ecnu KNMEHT Xo4eT BOCMNO/1b30BaThCA APYror KOMMaHMen, OH MOXXeT
BPY4YHYO yKa3aTb ee B 3aKa3s.

9. lNepcnekTuUBbI pa3BUTUA
* MacwTtabunposaHue noptana c gobaBneHMeM HOBbIX MOCTaBLLMKOB nNog 6peHaoM KoMMnaHum
* PasButne nnatdopMbl C y4eTOM pacLUMpPeHMA acCOPTUMEHTA U AO0MNOAHUTENbHbIX MHTErpaLumm

* BbIxoa Ha MeXayHapoaHble PbIHKWU C NpeaioXKeHneM NnatPpopMbl Kak MHCTPYMEHTa A/15 3apybe>kHbIX Npon3BoanTenemn

NcTouHuk: MBapg,
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PesynbTaTt

1.

CokpalueHue TpygosatpaTt MeHea>kepos Ha 30% 3a cyeT aBToMaTu3aunm o6paboTkm 3aKka3oB U YMEHbLLEHMA
MexaHn4eckon paboTsl

CHumxeHune BpEMEHN 06pa6OTKVI 3arnpoca C HECKOJ/IbKUX AHEWN 00 HECKO/bKUX YacoB

[MoBbiLLIEHME YO0BNETBOPEHHOCTM KNMEHTOB 61arogaps A40CTYNHOCTU akTyanbHOW MHPOpPMaLIMKM O LieHax U
ocTaTkax

OcBoboxaeHune BpeMEHN MEHEO>KEPOB A/1A4 rlpopa60T|<|/| HOBbIX KITTMUEHTOB U BbINMO/THEHWNA
cTpaTterm4eckmnx sagau

YnydlieHne uMmaxka KoMnaHmm 3a cYEeT UCNOMb30BaAHNA COBPEMEHHbIX TEXHOMOMMI 1 yaobHoro nHtepdenca

NcTouHuk: MBapg,
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MapKeTMNEeNC GbICTPbIX 3aKYMOK

Lindpoeaa nnatpopma b6bicTpbIX 3aKynok «MakcMapT» — ornepaumoHHaa KOMMNaHuaA, peann3oBasLUas KOMMN/IEKCHOe
LMppoOBOE peLLEHME MO aBTOMaTU3aLUnKM 3aKynoYHOro npoLecca, a Tak>ke okasblBaroLas yCcnyrm cornpoBoXaeHUs
3aKyrnok oT oH6opAaMHra NnoCTaBLMKOB 0 A0CTaBKM Ha 6a3nc KNMeHTa n conpoBoxxaeHmne opdnamH-onepaymn.
LindpoBoe pewieHne BktoYaeT B ceba egmHoble cepBucol: B2B-mapketnnenc, SRM+, eanHyo NOrMcTUYECKYHO CUCTEMY,
3aKynku nogpagynkaMmu, aHaanTuky U aBToMaTtu3npoBaHHbIM Nog6op aHanoros.

Yn06HbIM B2B-MapkeTnaienc noaHoro unkna

MakcmapT.MapkeTnneuc — B2B-mapketnnenc, pabortatowmm nHTErpauMoHHO ¢ npeactaBmtenamMm aoobbiBatoLLEN
n obpabatbiBatoLLLEN OTPACIEN POCCUNCKOW MPOMbILLIEHHOCTU. MapkeTnnenc obecnevnBaeTt oundpoBKy
npouecca 3aKkyrnkm cTaHa4apTU30BaHHOW HOMEHKNAaTypbl, OTBEYana 3a NOJIHbIN MPOLLECC 3aKynkKu OoT
aBTOMaTM4yecKkoro nogbopa KOp3uHbl Ha OCHOBaHUU UHTerpauum ¢ ERP KnneHTa nnm naketHowm 3arpyskum u
M3MNMNMHIra HOMeHKNaTypPbl 40 KOHCOMNANPOBAHHOM NOCTaBKM Ha cKNaa, BKAKYaaA «NocAeaH MUMIO» U
OTBETCTBEHHOCTb 3a npouecc peknamaumin. Jlormctnueckaa MHppacTpykTypa MapkeTnienca HacunTbiBaeT 22
pacnpenenuTenbHbIX LLEHTPAa B CTpaTermvyeckux ana MmarmctpanbHOM IOFTMCTUKK ropogax no Bcen tepputopumn PO.

NcTtouHuk: Makcmapt
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MapKeTMNEeNC GbICTPbIX 3aKYMOK

MakcMapT BbiCTynaeT eauHbIM OKHOM B3aMMOAENCTBUA C MNOCTaBLLUMKAMM N CHUXXAET TPYA0EMKOCTb 3a cYeT
aBToMaTM3auunn. Ha nnowaanke npucyTtcTBytoT cBbille 3 400 nocTaBLUMKOB ¢ 6onee 2 M/TH YHUKabHbIX TOBAPHbIX
NO3ULUKMKM C KONMYeCTBOM npeanoxeHnn 6onee 20 MH, a TakXKe LUMPOKUM Habop TOBapPHbIX KaTeEropun, NpeBbILLaoLLnn
3 000 no3numnn. Konnuectso aHanoroe Ha oaHy TOBapHyH NO3nLMIO cocTaBnaeT oT 7 Ao 18 BapmaHTOB B 3aBUCHMMOCTH
OT TOBapHON KaTteropun. 3a c4HeT MakCUManbHOW aBTOMaTuU3aunm npoLlecca Mmapkertnienc obecneymBaeT cokpalleHumne
CPOKOB NOCTaBKM B cpeaHeM B 2,5 pasa, UckroveHmne n3bbiToUHbIX Ay6nnMpyroLmx KOHTPONEN, BapuaTUBHOCTb B

ynpasneHnn nnuMmMtTaMun, pacyeT n/1aHoBbIX LLEH N ONTUMN3aUNIO KOP3WNHbI B Pa3/IM4YHbIX BapMnaHTax.

YnpaBneHue noctaslMKaMum — NPOCTO B LUPPOBOM NPOCTpPaHCTBE

MakcmMapT SRM+ 570 MHHOBaALIMOHHAA cUCTeMa yrpaB/ieHNA B3aMMOOTHOLLEHMAMK C NOCTaBLUUKAMMU,
pa3paboTtaHHana ans obecneyeHma apPeKTUBHOCTU, NPO3PaYHOCTU 1 ya06CTBa B NpoLiecce 3akyrnok. MNpoaykT
CTpeMUTCA 06/1erYnTb N YCKOPUTb BECb XXM3HEHHbIM LMK/ NpoL.ecca 3aKynok, HaunmHaa oT noadbopa 1 keanndpukaumm
KOHTpareHTa [0 NpoBeAeHMA NpoL.eaypbl 3aKyrnku 1 onpeaeneHmna nobeantena 3akynku.

CucTteMa CoCTOUT U3 LLIECTU MOAYyNen, KoTopble obecneymBatoT aBToOMaTU3aL MO NPOLECCOB 3aKyMNKU AN CHUXKEHUS
TPYA0EMKOCTU: yrpaBneHne nocTaBLUMKaMun, NiaHMpoBaHMe 3aKynok, NpoBeAeHWe npoLeayp 3akynku, ynpaBneHue
O0roBopaMu, ynpaB/ieHMe NocTaBkaMm, a Takke NpeaocTaB/ieHmne aHannTuKu U otT4eTHocTU. Moaynu nogknoyarotca
no Moaenu SaaS, cnucteMy nerko HacTpouTtb nog TpeboBaHnA 6sHeca, 6bICTPO BHEAPUTb B MPOLLECC 3aKYMOK U

NOoAKNHOUYNUTb K Hewn NMoCcTaBLUNKOB.

NcTtouHuk: Makcmapt
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MapKeTMNEeNC GbICTPbIX 3aKYMOK

Takoke cnuctema nHTerpmpyetca c cyulecteyrowmmu ERP-cnctemamm, nosbiwan appekT aTomatnsaymu.
YTOo MweT KAIneHT Ha umdposbix B2B-nnow,apkax?
[MoTpebHOCTb B LMPPOBLIX 3aKYNOYHbIX CEPBMCAX Cpeam KoOMMnaHnm 3a nocnenHue 3 roga Bo3pocna KpaTHo.

OAaHa N3 0OCHOBHbIX Lienen ycnewHom paboTbl Ntobon komnaHmm n 6uaHeca - obecneyeHmne 3akynok cTpaTermnyecku
Ba>XHOW HOMeHKnaTtypsl. [1pn 9TOM cTaHfapTU30BaHHAA HOMeEHKNaTypa HaxoAnTCcA B MeHbLLeM GOKyce BHMMaHUA
3aKyno4HbIX genaptaMeHToB. [laHHbIN TN HOMeHKNaTypbl 3aHMMaeT Ao 30% B cnpaBoYHMKax KoMnaHum n meHee 10% B

oropxeTe 3aKYyIrnok. 38KyI'IKl/I OAaHHON HOMEHK/1aTypbl BbiIrogHEE OTAaBaTb Ha ayTCOPCUHTI Ha Ll,l/lq)pOBbIe naowagku.

MaKCMapT cosgan I'IOI'IHO(])yHKLI,MOHal'IbHyI-O CNCTEMY LI,VICI)pOBbIX cepBnCoOB /194 aBTOMaTn3nNpoBaHHOIO yripasneHnA
MO/THbIM LUMK/TOM 3aKYIMNKWN OT cl)ole/lpOBava I'IOTpe6HOCTl/I yale; a,u,peCH017| OOCTaBKM y>Xe 3aKa3aHHOro Toeapa KOHeE4YHOMY
Mnosib3oBaTe/1Ilo — KOHKPETHOMY COTPYAHUKY, 3aKa3aBLUEMY AaHHbIN TOBap. 3a cyeT aBTOMaTU3aUUmn 3aKYMNMO4YHbIX
npoueccos, BbICOKOW KOHKYpPCHOCTN, aBTOMatTnu3mnpoBaHHOMY rlo,u,6opy aHasnoros u ynpaBnﬂeMoM NOr’MCTNKN Ha CTOpPOHE
I'Il'IaT(I)OprI cncrtemMa c noMoLbro AaHHOTO Ha6opa cepBnCoOB rnomMoraet ocBoboamnTbCcA OT 3a4au Mno 3aKyrnkam
CTaH,ﬂ,apTM3OBaHHOVI HOMeHKMNaTypbl, CHN3UTb TPyA4O3aTpaTbl, COKpaLlaAa BCHO LUENO4YKYy 3akKyrnkum, 1 C(I)OKyCVIpOBaTbCFl Ha
cTpaTerm4yeCKkmnx 3akyrkax. OTO NO3BOJIAET NOMIb30BATENAM yBe/MnM4mBaTb CBOKO onepaumnoHHYHO SCI)CI)GKTVIBHOCTb 3a Cc4yeT
onTMMm3aunmn m LI,IACI)pOBVISaLI,MI/I npoueccos.

NcTtouHuk: Makcmapt
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MapKeTMNEeNC GbICTPbIX 3aKYMOK

Cob6cTBeHHan IT-paspaborka MakcmapT

KomaHgaa undposon nnatdopMbl paspaboTtana cobCcTBEHHOE OTeYeCTBEHHOE KOMMIEKCHOe peLleHne npoLecca
CHab>eHMs cTaHaapTU30BaHHOW HOMEHKIaTypbl, MOMHOCTLIO MHTErpMpoBaHHoe ¢ ERP-cucteMamMu KNMeHTOB.

Yto nonyyaeTt K/INEHT:

* EaunHbIN paMOLIHbIl;I OOroBop, UToO COKpaLaeT Tpyao3aTpaTtbl Ha cor/iacoBaHmMe AOroBopoB C NMNoctaBMKaMH,
npowegumnmm KBaI'IMCI)VIKaLI,VII-O nnpegcraBieHHbIMAU Ha nnachopMe.

e  CHMXeHune TPyAo3aTpaT Ha 3aKyrnKy 3a CHET aBTOMATN4eCKOro rlo,u,6opa ONTUManbHOWM NO CTOMMOCTU U CpoOKaM
KOP3UHbI, BK/THOYaA I'IO,EI,60p aHaJsoros, K I'IOTpe6HOCTVI 3aKa34vnKa Ha OCHOBaHMWM M3arnmMHra HOMeHKnNaTtypbl KIMEHTa
n Katanora MapKeTnneﬁca.

 MacTtep-kaTtanor, KoTopbin 06beaAnHAET Npeao>XXKeHUA MNOCTaBLLMKOB U NOTPEOHOCTM KNMEHTOB B €AMHOW TOBapHOM
KapTouke (Tak Ha3blIBAEMOU «30/10TON KapToUKe»). «30/10Tad KapTouka» 04HOro ToBapa Ha MapkeTnsemnce no3Bonsaer
HarnaaHo cpaBHMBATb LIEH Ha OAHY TOBApPHYH MO3ULIMIO Y pa3HbIX MOCTaBLLUMKOB, a Tak)ke aBTOMaTU3NpPoOBaHHO
noabupaeTt aHanorn K 4aHHOW HOMeHKNaType.

NcTtouHuk: Makcmapt
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MapKeTMNEeNC GbICTPbIX 3aKYMOK

Yto nonyyaeTt K/INEHT:

* OnTMMK3auuMto 3aTpaT No NorucTuke. Ha ocHoBe pacnpenenmTenbHbiX LLEHTPOB MakcMapT npoucxoauTt
KOHCONMaaLuua rpy3oB NocTaBLLUMKOB 1 Aanee rpys3 A0CTaBAseTcs eaAnHOM nocTaBkon Ao 6asunca KnmeHTta, yYTo
No3BO/AET 3HAUNTENbHO COKOHOMUTb Ha AOCTaBKe Ierknx HecneumnduUHbIX A8 NPOMbILLIEHHbIX KOMOAHWUN rPy30B,
B TOM YuMCne 1 B yaaneHHble 6a3uncsl.

* [lonHbIV LWKN AOCTaBKWU, BKAOYAA peknamMaumm 1 noanep>kky nonb3oBartenen.
* AJpecHylo A0CTaBKy MO rpy30BbIM MecTaM.

* PasnunyHble MHTErpaumnMoHHbIE CUEHAPUN B3anMoOenCTBUA O14a NoNb30BaTeENEN: 683VIHT€Fp8LI,VIOHHbIl>] CLLeHapMVI,
HaCctnyHaAa aBTtomMaTtm3aunAa npouecca, rnojiHaAd KaCtoMHaAa MHTerpauuma.

NcTtouHuk: Makcmapt
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MapKeTMNEeNC GbICTPbIX 3aKYMOK

Mnhatdopma nosBonser:

NcKknounTb 3Tan TEXHUYECKOM OLLEHKM N3 3aKYNOYHOT0 NpoLiecca, B CBA3U C TEM, YTO 3aABUTENM NOTPEBHOCTH
(cneuwnanucTbl, popMupyroLLIMe NOTPEOHOCTL) NoMy4YatoT HAaNPAMYH A0CTYN K MapKeTnnemncy

PaCLIJMpMTb KO/TMYECTBO NMNOCTaBLWLNKOB N aCCOPTUMEHT, ,D,OCTyHHbIVI AanA Bbl60pa 3aKa34uky

CokpaTuTb CPOKM MOCTaBKM B CBA3U CO CHUXKEHUEM Tpyao3aTpaT Ha 3aKynKy U UnppoBor Moaenmn ctaTycoB
OO0CTaBKU

yl'lpaBI'IFITb nocrtaBimkaMm M1 Ka4eCTtBoOM NMOCTaBOK B Ll,l/I(I)pOBOM c])opMaTe: MOBbLICUTbL MPOCNEXNBAEMOCTb
3aKa30B B CBA3UN C lEI,eTc’:U'Il/ISI/IpOBc’:\HHOIZ CTaTyCHOIZ CXEMOW AOCTaBKWU, MCMONb30BaTb aBTOMaTMBMpOBaHHbIVI
pel‘/’ITMHF NMoCTaBLLMKOB Ha OCHOBE Pa3/IMYHbIX nokazaTenewu

CoKpaTuTb 4OKYMEHTOO60pPOT 3a CUET 3aK/MH0UYEHMA eAMHOro AoroBopa ¢ nnaThopmMon 1 aBToMaTnsaLmnen
bopMMpOBaHMNA JOKYMEHTOB, B TOM UNC/IE U TOTUCTUUYECKUX, YTO NMO3BO/IAET MaKCMMasibHO COKPaTUTb BNUSAHME
yenoseyeckoro pakTopa

NcTtouHuk: Makcmapt
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B2B-eCommerce: KiitoueBblie KeUcbl U TpeHAabl 2025 W/ MaKCMapT
MapKeTnneinc 6bICTPbIX 3aKYMNOK

OcHoBHble 3adpPekTbl, N0 pakTy BHeapeHusa undposou nnatdopmbl MakcmapT

«  OntMm3laums TPYOOEMKOCTUN 3aKYyMNMO4YHOrIo npouecca h CHM>XeHme TpaH3akKumMoHHbIX N3A4EeP>KEK 3a CHET
aBTomMmatTmn3auunm

* CHMXKeHMe cTouMoCTU 3akynkn MTP (MaTepuanbHO-TEXHUYECKME PECYPChI) 38 CUET BbICOKON KOHKYPCHOCTU U
aBTOMaTU3npoBaHHOro noabopa aHanoros

 CokpalleHune CpoKoB NocTaBok B 2-3,5 pa3a B 3aBUCMMOCTW OT TOBapHOW KaTeropmm

* [lonHoe aBTOMaTnN3NpoBaHHOE NMNOKPbITUE CKBO3HOTIO NMpouecca 3akKyrnku oT niaaHmposaHmAa o MCrnoJiHEHUA.

NcTtouHuk: Makcmapt
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MaHraszesd MavHuUHT

Kak 3onotoaobbiBaroLLaa KoMNnaHmA
aBTOMaTuU3npoBana 3akynkun n Hanaguna
paboTy c faHHbIMU
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B2B-eCommerce: kencbl U TpeHAabl 2025
MAHICA3E4A

KpynHoe ropHoe npegnpuatmne «MaHrazea ManHunHr», ognH n3 nuaepos 3o01o0toao6biBatoLLLEen oTpacnu B Poccuu,
yCrneLwlHo BHeapuno undposbie MHCTPYMeHTbl B2B-Center ana ontuMmsaumnm 3akynok v ynpasneHusa AaHHbIMK.
KoMnaHuna Beget 30n1010400bI14Y HA MecTopoXKaAeHNAX 3abankanbCKoro Kpasa M NOCTOAHHO ULLET BO3MOXXHOCTU POCTa
onepaumoHHon adPpeKkTMBHOCTU. Kenc nokasbiBaeT, KAK COBPEMEHHbIE TEXHONOIMMYECKNE MHCTPYMEHTbI MOMOratoT
pelwlatb bu3Hec-3agaymn.

LinppoBnsauma sakynok: nepsbiii aTan coTpyaHMUYecTBa

[na noBbiLLEHMNA NPO3PaYHOCTU 3aKYyMNMOYHbIX NpoLeccoB «MaHrases ManHMHIr» nepeBesia TOProBble NpoLeaypbl Ha
3NEeKTPOHHY Toproeyto nnowanky B2B-Center (Bxoaut B pynny komnaHum Hapaay ¢ PTC-teHgep n OTC).

MpennpuaTne npoBeno 6onee ABYX TbICAY 3aKyMNOYHbIX NpoLeayp Ha naoLlLaake, BKaoYaa npuobpeTteHne
obopynoBaHus, 3anacHbIX YacTen, 3/TIEKTPOTEXHMYECKOM NPoayKL MU, a Tak)Ke BbIBOp NoaApAAYNKOB A5 CTPOUTENbHbIX,
PEMOHTHbIX U TEXHUYECKMX paboT.

NcTouHuk: MarHesma MamHUHT

% maxt D
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B2B-eCommerce: kencbl U TpeHAabl 2025
MAHICA3E4A

KpOMe SNTIEKTPOHHbIX TOProB KOMMaHMA UCMOJIb3YyET CEPBUC «VnpaBneHMe noctasinKamMmm», KOTOprl\;I MO3BOJIAET:

- [poBOAUTL perynapHbIN ayanT KOHTPareHToB

- OueHuBaTb 9P PeKTUBHOCTb PabOoTbl MOCTaABLLMKOB

- PopMumnpoBaTb CNUCKM 040O6PEHHBIX MAaPTHEPOB

- BecTn yueT KOHTpareHToB, He COOTBETCTBYHOLLMX TpeboBaHMAM KOMMNaHUU

Taknm o6pa3oM «MaHraseda MaMHUHI» coKpaTMna BpeMA Ha NPOoBeAeHME 3aKyNOYHbIX NpoLEeayp v NoBbicuna
NpPO3payYHOCTb BbiIbOpa NoCTaBLUMKOB. [JONONHUTEbHLIM NPENMYLLIECTBOM CTasia BO3MOXXHOCTb peanuaaumm

HEeNMNKBUAHOW NPOAYKLIMN U HEBOCTPEOBOBAHHbIX TOBAPOB.

NcTouHuk: MarHesma MamHUHT

% maKT
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B2B-eCommerce: kencbl U TpeHAabl 2025
MAHICA3E4A

NMpo6nema c paHHbIMMU

[NMocne BbiICTpanBaHMA npoueccoB copcuHra Ha STl n ynpasneHna 6onbllinM 06beMOM 3anacoB «MaHrazea ManHUH
obpaTuna BHMMaHMe Ha obecneyeHmne KayecTBa AaHHbIX: KOMMaHUA 3aMeTuna HECOrNMacoOBaHHOCTb B YUYETHbIX
cucrtemax, a cpaBHeHume cnpaBo4vHnkoB HCW nokazano cepbe3Hble pa3nnuma.

[po6/1eMHBIE MOMEHMbI:

- Pa3Hble HAaMMEHOBaAHUA OQHUX N TEX XK€ NO3ULMI B Pa3NINYHbIX 6a3ax gaHHbIX

- y6nupytowimeca 3akyrnkm n3-3a HecornacoBaHHOCTU CNPaBOYHMNKOB

- HeadPpekTnBHOE ncnonb3oBaHme paboyero BpeMeHM Ha MOUCK HY>KHbIX MO3ULINIA
- PocTt napep>xek ns-3a owimbok B yuete

KpuTnyecknmMm MOMEHTOM CTaso BANAHUE HETOYHOCTW AaHHbIX Ha paboTy BHYTPEHHUX 3aKa34YNKOB U COTPYAHNKOB
cknaaoB. HeCcoOTBETCTBME eANHUL, UBMEPEHUS MPUBOAUIIO K OLLMOKaM B ydeTe ocTaTKoB, C60AM B 3aKynKax U pocTy

nsnepixex.

NcTouHuk: MarHesma MamHUHT

% maxt D
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B2B-eCommerce: kencbl U TpeHAabl 2025

MAHITASE4A

[ocTUrHyTble peaynbraTbl

Y>xe Ha nepBOM 3Tarne npoekta No HopMann3aumm cripaBoOYHMKOB ObI/TN BbIABAEHbI CEPbE3HbIE HECOOTBETCTBUA:
- 29% No3numMm He COOTBETCTBOBANIN aKTyaslbHbIM XapakTepUCTUKaMm

- O6Hapy>xeHbl Heyao6Hble ANA COTPYAHUKOB CKaaa eanHULbI U3MEpPEHUSA

- HanpeHbl MHOrouncneHHsle aybnu, opporpaduyeckme n gpyrme oimdbkm

B pesynbrate gaHHbIE yaanocb NnpuBecTu K eanHoMy dpopmMmary:

- Ownbkum B cnpaBo4vHMKax 6binm CHUXXEHbI Ha 42%

- O6beMbl CNPaBOYHUKOB ONTUMMU3MPOBaHbI Ha 29%

- CkopocTb paboTbl ¢ gaHHbIMU yBennumnacb Ha 20%

- Bbinn 06HOBNEHBbI CNPaBOYHUKN aHaANOroB, YTO MOBbLICU/10 BOB/1IEYEHHOCTb 3anacos B MPON3BOACTBO
- Ynydiwimnacb KoopanHauuy Mexkay otaenamm 3a cUeT CTaH4apTM3aumnm gaHHbIX

- Tpypo3aTtpaTbl COTPYAHUKOB YMeHbLUMANCH Ha 20%

NcTouHuk: MarHesma MamHUHT

% maxt D
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B2B-eCommerce: kencbl U TpeHAabl 2025

MAHITASE4A

YUT06bl COXPaHUTb Pe3ynbTaTt U He A0NYCTUTb MOBTOPHOIro HakonaeHunsa owmnbok, «<MaHrazea ManHUHr» BHegpunia
HeCKOJ/1IbKO Ba>kHbIX MPOLLECCOB:

: Paspa60Tana pernamMmeHT obHOBNEHUA CrnpaBoYyHMNKOB C HETKO YCTAaHOBJ/IEHHbBIMU MPaBn/1aMN BHECEHNA U
pegakTnposaHMA AaHHbIX

: BHe,u,lena MexaHN3Mbl aBTOMaTn4yecKkou NMPOBEPKUN AAaHHDbIX O/1A KOHTPOA ,u,y6nel7|, ownb6OK B HAMMEHOBAHMUAX U
pacxo>|<,u,eHV|17| B XapaKTepPUNCTUNKaxX

- NMpoBena obyyeHne cOTpPyaAHUKOB HOBbIM CTaHaapTaM paboTbl ¢ AaHHbIMU
- Hactpouna nHterpayuto ¢ aopyruMun cuctemamm ans obecneveHmsa eanHoobpasns gaHHbIX BO BCeX Noapas3aeneHunsax
MepcneKkTUBbI COTPyAHUYECTBA

B nanbHenwem «MaHraszea MamHUHM» NNaHUPyeT pacLUMpPUTb KOPNOpaTUBHLIN Knaccudpmkatop, Ytobbl yunTbiBaTb
6onblUEe XapakTePUCTUK TOBApPOB, U BHEAPWUTb HOBbIE MHCTPYMEHTbI aBTOMaTU3MPOBAHHOIO KOHTPO/A KayecTBa
cnpaBOYHMKOB. KOMNaHMA Tak>Ke 3auHTeEpecOBaHa B NOBbILLEHNN 3P PEKTUBHOCTM 3aKYMNKM MarOCTOMMOCTHbIX
ToBapoB M paccMaTpuaet cepBuc «KopnopaTtnBHbi UHTEepHeT-MarasuHa (KMM)» ot B2B-Center.

NcTouHuk: MarHesma MamHUHT

% maxt D
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HA_NOJIKE

3arnyck oH/1anH-NNaT@opMbl /19 HECETEBOWU
PO3HULLbI.
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B2B-eCommerce: kencbl u TpeHAabl 2025 Ha
10JiKke

B2B-mapkeTtnnenc napolke.ru exognt B FK AJIMAWUN v paboTaeT ¢ ToukaMum HeceTeBon po3HuLbl. OHnanH-nnatdopma ans
6usHeca noMoraeT npegnpuHMMaTenam 3akynaTb, a AN4 NoCTaBLMKOB CTAHOBUTCA OAHUM U3 KaHanoB npoaax. Ha
TEKYLLMA MOMEHT MapKeTNNenc MMeeT akTUBHYIO KNneHTckyro 6a3y 6onee 12 000 Mara3smHOB HeCeTeEBOM PO3HULLbI
e>XxeMecAa4yHo, Ha nnowiaake padorarot 6onee 300 noctaBwmKoB 1 npoaaroTca 6onee 140 000 ToBapoB HApPOAHOIO
norpe6bnexHus.

HA_TOJIKE cuntaet ceoen muccumenm cosgaHme 61aronpmaTtHoOM KOMMEPUYECKOW cpeabl, rae nokasnbHble y4aCTHUKU
TOProB/IN UMEIOT PaBHbIE YCNOBUA U BO3MOXXHOCTM AN1A Pa3BUTUA HAapaBHE C KPYNHbIMU CETEBLIMU UTPOKaMU,
CTUMYNMPYA POCT YPOBHA XXN3HU B pernoHax. OHnamH nnatpopmMa No3BOMAET CO34aBaTb paBHble YC/IOBUA A/19 pa3BUTUA

NoKa/lbHbIM NMpon3soanTesnaM, onToBbiM NoctTaBwkaM N MaraamHaMm HeceTeBOM PO3HWMLbI.

MapkeTnnenc aktuBHo paboTtaet B 4 pernoHax Poccunckonm ®eaepaumnm (Mocksa n Mockosckaa obnactb, Apocnasnb n
Koctpoma, CaHkT-lNeTtepbypr n JleHnHrpagckas obnactb, HoBocmbupck) n HaxogmTca B npoLecce pa3Butua reorpadumn
CBOEro NPUCYTCTBUA B CTPaHe.

McTtouHuk: Ha lNMonke
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B2B-eCommerce: kencbl u TpeHAabl 2025

KnmneHtckas 6a3a mapkertnnenca
Ha 65% cocTouUT M3 MarasmHOB
HeceTeBOM PO3HULbI

14% — pecTopaHbl U TOUKHK
obLLecTBEHHOro NUTaHMA

18% — oducel.

MNctouHuk: Ha Monke

© 000 «lenTta NHCcanT», 2025
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18%

[PYTOE

14%

HORECA
65%

MATA3UHbI
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(+4k B 2024)
cpeiHNI Yek

3.7

cpeaHAA HaCTOTHOCTb*
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B2B-eCommerce: kencbl u TpeHAabl 2025

PE3Y/1IbTATbIl 2024 TO4A

+40%

MPUPOCT
OBOPOTA
3ATO/L

12,000

AKTUBHAA
KJIMEHTCKAA
BA3A (3 M)

MNctouHuk: Ha Monke
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B2B-eCommerce: kencbl u TpeHAabl 2025 Ha
onke i

KAK PABOTAET NNTIAT®OPMA

oot 3AKA3

o0ttT 3AKAZ U,

.. &, oy 3k .
L ® / VICCV‘“ ’b -~ °
. -79{7HEHHH\7\ 3":\%- :

o
TOPrOBASl TOYKA HA_MONKE SevseesEes NMOCTABLL UK
® [E/IAET 3AKA3 ® [IPEAOCTABNAET AOCTYN ANA PASMELLEEHWA ® [OTOBUT NPANC/IUCTBI C LIEEHAMWA U
® YYACTBYET B NMPOMO MPANC/INCTOB MOCTABLUUKOB MOZE/TIbHO OMJIATbI
® KOMWUT BAJTbl NOANBHOCTU @ OCYLLUECTBNAET NPOABVXEHWNE HA <) OMPEAENAET TEOTPA®UHO PABOTbI
® WMEET KOHTPAKTHBIE MNJATO®OPME @ OMPEAENAET TOYKU UCKJTKOYEHWA
OTHOLIEHWA C NMOCTABLLVKOM @ HE AOCTABNIAET U HE BNAAEET TOBAPOM ® [JOCTAB/AET TOBAP
@ OTC/IEXXUBATDL SLA MOCTABLLUUVKA U TOYEK [ ] OTBEYAET 3A KAYECTBO TOBAPA
@ EAVHAA TOYKA KOHTAKTA MO 3AKA3AM [ MMEET KOHTPAKTHbBIE OTHOLLUEHWSA C

TOYKOW U C NNATOOPMOWM

MNctouHuk: Ha Monke

/
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B2B-eCommerce: kencbl u TpeHAabl 2025

MOZAEJ1b PABOTbl HA_MNOJIKE NMOAPOBHEE

TOPIOBbIE KATEFTOPUMHBIE
MPEOCTABUTEN MEHEO)XEPbI

MOJIKMU HECETEBOW rMBPUOHOE NMOKPBITUE HECETBOM
PO3HULIbI PO3HMULLbI NPOW3BOAUTENN

v

TOYKUN HECETEBOWU

KAPTO4YKA
TOBAPA

PO3HULLbI

NMPOrPAMMA NMPANC/INCTOB

JTIOAJIbHOCTU

MANTMEV.LOO0L

BUTPUHA:
WEB
i0S
ANDROID
PEUTUHT AHATTAN3
MOCTABLLUKA PE3Y/IbTATOB

MNctouHuk: Ha Monke

/
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B2B-eCommerce: kencbl u TpeHAabl 2025 Ha
10JiKke

Otnuume ot B2C mapkeTnneunca:

1. OgHa kapTouka ToBapa

2. MNporpamMmMa noAanbHOCTM A5 ABYX Pa3HbIX FPYNn nokyrnatenen — BnaaenbLes TOProBbiX TOUEK U NPOAABLIOB UK
3aKynLMKOB.

3. MHO>KeCTBEHHbIE Npanc-NUCTbl ANA Pa3HbIX 30H A0CTaBKM, GOPMbI ONNaThl U Pa3HOro MMHUMAaNbHOMO 3aKasa.
4. BblaeneHHbI MeHeaykKep No CONPOBOXAEHUIO U NPOABUXKEHUIO MOCTaBLLNKOB.
5. MHpekc kayecTBa And NocTaBLUMKa, KOTOPbIV BNMAET Ha TO, Kak NocTaBLUMK paboTaeT Ha nnatdopMe.

6. <<L4epr|e nncTbl» ANAa KNNeHToB, €C/1 NOCTaBLLUNK HE XOYET paﬁOTaTb C AAaHHbIMU KNNNEHTaAMMW.

MNctouHuk: Ha Monke

% maxr D
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B2B-eCommerce: kencbl u TpeHAabl 2025 Ha

- 10JiKke
NMPUMEP NOCTOPOEHUA NOrMKWV NPAUC/TIUCTOB HA
NMJTATOOPME
R 6 <50 KM OT <100 KM OT COCEZHWIA Bo3MoXXHO Takxe
3AKA3A CKNTALA CKITALA PETVIOH

HacTpoOuTb

5000 py6 basoBas LieHa MHAMBMﬂ'yaanble
LeHbl 419 Habopa
KnneHToB (Mo
NHH)

n/Vinn pasHble

20 000 py6 LleHa Hmke Ha 1%

ba3oBas ueHa

50 000 py6 LleHa Huxe Ha 2-5%

LleHa Hmxe Ha 1% basoBas UeHa

NpPanc-NnCTbl ANs

pa3HbIX Gopm
100 000 py6 LleHa Huxe Ha 5-10% LleHa Huxe Ha 2% LleHa Huxe Ha 1%

onnaTbl

MNctouHuk: Ha Monke

/
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B2B-eCommerce: kencbl u TpeHAabl 2025

3AKA3bl KTMEHTA

PETACTPALISA 1 2 3 4 5 6 7 10
!1 -------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
300 . a04% M ac4% WM ac4% [
i 6annos ot 1 3aka3 OT 2 3aKasa oT 3 3aKasa
i~
=
(o]
=I
<
= 300 PYB

NpoMoKoA

_______________________________________________________________________________________________________________________________________________________________________________

500 PYB X PYb 5% Npomokoabl 3a cpeAHNNA YeK
NPOMOKOA SKCK/IHO3UBHBIVi IPOMOKOA OT NOBbILUEHHBIV 6OHYC Ha 17 500 PYB - 12 000 PYB
Ha 111 3aKa3 MOCTaBLLMKa Ha YaCTOTHOCTb 3aKka3 yepes Tenecein ?gg ";zg s g ggg E;E

ConpoBoXXAeHne TOUKN TOproBou
KOMaHAoM

onepaTtopom

WcTouHunk: Ha lMNMonke
% maxr D
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B2B-eCommerce: kencbl u TpeHAabl 2025 Ha

KATEFTOPUU TOI-10 Q1’25 GAKT

9% 11% 11% 9% 8%

== ———— —_—
B | i 7" i . i

14%

16%

Q124 Q224 Q324 Q424 Q1'25
H CoKu, BOAbl, HANUTKU B KoHauTepckue nsgenus H [MnBo, cnaboankorosibHble HaNMUTKNU B YUNCbl, CHEKU, 3aKYCKU, CEMEUKU
 bakanes, cneymm, Npunpasbl ® Yan, kode, Kakao ¥ Mo/104HbIEe NPOAYKTHI, AlLLa Xneb, xnebobynoyHble nsgenus
m Cnagoctv ons geten = 3aMopo3Ka 1 nonydabpukaTbl Lpyrve

WcTouHunk: Ha lMNMonke
% maxr D
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B2B-eCommerce: kencbl u TpeHAabl 2025 Ha
10JiKke

B2B KnueHTtbl nnatpopmMbl:

1. YacTOTHOCTb BbiLLE, YEM B CPEAHEM Y KNTIMEHTOB Kraccunyeckmnx B2C Mmapketnnencos — cenyac 370 3.7 NOKYNoK B

MecsAu,.
2. CpepnHasa nokynka — okono 16,000 pybnen.

3. KnneHTbl 4OCTaTOYHO NpeackasyeMo M pUTMMYHO NOKYNakT B OQNHAKOBbIX KATErOpPUSX.
B cpeaHeM B 3aka3e 12 SKU (toBapos)

WcTouHunk: Ha lMNMonke
% maxr D
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B2B-eCommerce: kencbl u TpeHAabl 2025 Ha

OeTtanbHoe pacnpeaeneHmne KimeHToB No TOMy, CKOJ/IbKO pa3 OHU 3aKa3blBalOT Ha nnachopMe

CLIENTS'DISTRIBUTION BY # OF ORDERS PER MONTH

ORDERS PER AVG ORDER ("000)
MONTH
13%
>20
2%
30%
=10
22%
5-10
1-4 14.8 ]

83%

m GMV HmClients

MNctouHuk: Ha Monke

/
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B2B-eCommerce: kencbl u TpeHAabl 2025 Ha

- 10J7iKe
Mpw 3TOM, KTMEHTbl — 3TO, KaK NpaBunio, Bnaaenblbl Touek HebonbLLOro pasMepa, paboTtaroLive Ha ceba. U aTo

BNUAET Ha TO, Korga oHu genaroT 3akas. bonblue 15% 3aka3oB aenatot B npoMexkyTok nocne 20:00 go 9:00.

ORDERS BY TIME

6% 7% 7% 7% 7% 8% 8% 8% 9% 10% 11% 9% 10%
85% 85% 86% 85% 85% 86% 85% 85% 85% 83% 83% 83% 84%
9% 8% 8% 8% 8% 7% 7% 7% 7%

01'23 02'23 03'23 04'23 0523 06'23 07'23 08'23 09'23

m 20:00 - 23:59 m 9:00-20:00 m 0:00 - 9:00

B 6nuxkaniuen nepcnexktuBe pa3smtna B2B-mapketnnerica — BHeapeHne HOBOW NMPOrpaMMbl 0ANbBHOCTA U

MHCTPYMEHTOB nogbopa/cpaBHEHUA MOCTaBLUMKOB ANA KNMEHTOB, a Tak>Ke pacLUMpeHUE NMPUCYTCTBUA B permoHax
Poccuun n ctpaHax CHI.

MNctouHuk: Ha Monke

/
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Paspabotatb MUHTEpHET-Mara3nH gnda B2B-
CEerMeHTa 1 yCrneLiHO MHTEerpnpoBaTb €ro B
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MpombiwneHHana rpynna OMK HeCKO/NbKO NeT pa3BMBaET CEPBUC NO Npogayke Mmetannonpokarta ana B2B - nHTtepHeT-
Mara3mH «OMK MapkeTt». YHUKanbHOCTb MpOeKTa B TOM, YTO OH CTan YyacTbto 60/bLLIOT0 CEMENCTBA 3KOCUCTEMBI
undpoBbix NpoaykToB rpynnbl OMK ¢ nepcnekTnBon co3aaHnAa HOBbIX MHTEFPUPOBAHHbBIX CUCTEM.

C 3anyckoM nHtepHeT-MarasnHa «OMK MapkeT» KOMNaHuA peLunnia cpasy HECKO/1bKO 3a4au:
* peanuayeTt TMNOBOW MeTannonpokart n3 Hanan4yma Ha BTOPMYHOM PbIHKE;
* ycKOpWna npouecc npogaxku npoaykunn ana KNMeHToB, nepesega X Ha caMocToATebHOEe 006CNy>KMBaHUE;

* repepacnpenenuna Yyactb PecypcoB A/1a paboTbl C KPYNHbIMU NapTHEPAMMU.

NcTouHuk: OMK
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CDyHKLI,l/IOHa!'I N TEXHNHECKNE pPELLUEHNA

Ot npenBaputenbHomn npopaboTkm apxmuTtekTypbl 4o MVP Bepcun noHagobunocob 4 Mecaua. TeEXHOMOrMYecknum
napTHepoOM npoekTa ctana koMmaHga seb-nHterpatopa RDN Group. Ha ctapTte 66110 peann3oBaHo NAaTb
OYHKLMOHaNbHbIX 610KOB:

KaTtanor npoaykunn. MetannonpoayKkuus, Kotopas eCTb B Hannumm, otobparkaetca B pe>xxmme OHNanH.

=| VHPopmMauma no cknagaM. AkTyanbHaa MHpopMauuMAa rno cknagam KoMrnaHuu.

Y LLiInpoknin Habop punbTpos. Noabop npoaykumm cornacHo 3agaHHbIM Kputepuam. KnneHT nonyyumn
BO3MO>XHOCTb BbiOMpaTb NPOAYKLUNIO MO HAMMEHOBAHUAM U XapakTepuUCTuUKaM c pa3bmnBkomn No cknagam, a ato
0ecAaTKu TbicaY KOMBbUHauun.

@ BHyTpeHHUM KanbKynaTtop. Pacuet rabapmnToB 1 Macchbl NpoayKLUKM OCYLLLIECTBNAETCA Ha OCHOBaAHUM
napaMeTpoB BHYTPW CaMOro CepBmca No MCXO4HbIM AaHHbIM U3 y4eTHOW CUCTEMbl. BOBMOXXHOCTbL pacyeTa
TOBaApPOB B TOHHAaX, MeTpax, LUTyKax, TncTax, naykax u py/soHax.

@ Kop3wnHa. Kop3nHa ToBapoB 1 eanHbIN TNYHbIA KaBUHET.

NcTouHuk: OMK

% maKT
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CDyHKLI,l/IOHa!'I N TEXHNHECKNE pPELLUEHNA

MHTepHeT-MaFa3VIH MO3BOMIAET KITMEHTY O(I)OpMVITb 3aKa3 N aBTOMatTn4yeCckKkun rnoyuymnTb MTOrOBbIN CYET NO SﬂeKTpOHHOl;I
noyTe NN CaMOCTOATENbHO cKayaTb ero B IMMHOM KabuHerTe. Bnaro,u,apﬂ MHTErpaLnin canta c cuctemom 1C:
KoMnnekcHaa aBToMatnsaumna 3aka3dumk MoXxXeT 3ape3epsnpoBaTtb NpoAaykKunto N rapaHTMpoBaHHO NMOJ/TYYUTb MOCTaBKY.
Ol'lepaLl,l/IOHHbIIZ KOHTPO/1b OCTasiCA 'y MeHe>Kepa Mo rnpoaa>kaM.

CotpyaHuku rpynnbl OMK nmeroT BO3MOXXHOCTb yNpaBiaTb BCEMM OnepaumnusaMm Yepes aaMMHNCTPATUBHbIN aKKayHT:
MeHe>Kepbl 1 PYKOBOAUTENN OTCEXMBAIOT CTATyCbl BCEX 3aKa30B M 3Tarbl, HA KOTOPbIX OHW HaxoaAaTcA. [Npouecc
paboTbl 414 COTPYAHMKOB OCTanca NpexxHmnM, Ho MacLuTab n ckopocTb paboTbl U3MeHUNUCL. AHaNM3 NoBeaeHns
nonb3oBaTenen Ha camte No3Bonmna peannsosatb yaobHbin UlI/UX-ansanH.

NcTouHuk: OMK
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TexHN4Yeckme ocobeHHOCTU

® As3bikn nporpaMmMmupoBaHma (PHP, JavaScript);

® Beb-nHcTtpymeHTol (GIT, GitLab);

@ LLlabnoHnzauma, peHaep pasmetkm (HTML, PHP, TWIG);

® KoHTenHepusayma n suptyanndauma (VMware);

@ MOHUTOPWHT, NOrMpoBaHME N ANArHOCTUKA;

® Framework: (Bitrix);

® CucrteMbl xpaHeHusa n obpaboTtkm aaHHbix (MySQL (Percona);

® Ouepeaun n kawimposaHue (Memcached);

® APl-nHtepodencol u nuterpaumm (APl REST (XML/JSON/SOAP), SSO (OAuth), Swagger (gokyMeHTauuna), 1C-
Mpepnpuatne, AHgekc API).

NcTouHuk: OMK

% maxtr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eCommerce: kencbl U TpeHAabl 2025

ges omk

YHUKanNbHOCTb

NHTepHeT-Mara3nH ABnseTcs 4acTbio 60/bLLOro ceMelcTBa LndpoBbix NpoaykTos rpynnbl OMK. Co3aaHHbIN
labnoHnsaTop Ha Twig ABNAeTCA YHUKabHbIM M HaNnKUcaH cneunanbHO NoA BCH 9KOCUCTEMY LM POBbLIX CEPBUCOB

rpynnbl OMK: a10 no3eonsaet frontend paspabotumkam paboTtatb Ha egUHbLIX KOMNOHeEHTax, backend-nHterpauua
obneryaert BXxoXaeHue gpyroro paspaborumka.

3a 5 net HenpepbLIBHOro pocTa B 9KOCUCTEMY KOMMNAHUW BHEOPWUIN:

14

TEXHNYECKUNX CEPBUNUCOB

WHTErPUPOBaAHHbIX NOMb30BATENbCKUX
NPOAYKTOB

OHWM BbINOMHAKT TEXHUNYECKNE (I)yHKLI,VIM Kak anda BHyTpeHHeVI pa6OTbI, TakK N Anda BHeELLUHEro no/ib3oBaTtersif.
NcTtouHuk: OMK

/
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Poccunckum B2B2C-mapkeTnnenc coegmHsaeT NOCTaBLLMKOB C cenniepaMmm MapkeTniencoB, MUHTEPHET- NOCTABIIHK
CYACTbHA

MarasmMHaMm n PO3HUYHbIMKN ToUKaMU. MNyTb KOMNaHWUM — OT HEBONbLLOIO MHTEPHET-Mara3mHa Ao
KpynHenLen AponLmnnnmHr-nnatpopMsl ¢ cepemcaMmm aBTomatTmsaumm npoaax.

TbICAY

HaMeHOBaHMI TOBapoB B KaTeropmAax 18+, HM>KHero 6enbA,
TOBapoB A14d goMa m CrnopTa.

MNcTtouHuk: NocTaBLMK cHacTbs
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NOCTABLUK

VIcTOKU

HaunHanochk Bce B 2001 roay Cc MHTEPHET-MaradamHa MHTUMHbIX TOBApPOB, OCYLLLECTB/IAIOLLLENO ONTOBbIE 3aKyMNKW A4
MenKnx KNMeHToB. Ha ToT MOMeHT Bnageney, komnaHum, AMmmutpum KopobuubiH, suaen cnabyro 3amHTepecoBaHHOCTb
KPYMNHbIX MOCTaBLLMKOB B paboTe C MENKOOMNTOBbIMK 3aKa3aMun: 370 6bI10 HEBLIFOAHO M TPpyAOeEMKO. [ToaToMy
«[TocTaBLUMK cHacTba» CTan yaooBNeTBOPATb 3TOT cnpoc, obecnevmBaa HebGONbLLOW cKag n cHMMaa Nnpobnemsl ¢

3akynkamum gna MenkKmnx Mmara3mHoOB.

MHTeraLI,MFI C I'IapTHépaMI/l, CHM>XeHune nopora exoaa B pO3HI/I‘—IHbIIZ 6n3Hec 1 oNnTMMM3auUmna NOrMCTUKN NO3BONMN

KOMMNaHnm Hanagmntb TeCHoe cCoTpyaHN4eCcTBo C MHO>XKECTBOM Mara3mHoOB.

MNcTtouHuk: NocTaBLMK cHacTbs
[/
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lpea aponwunnnuHra T

BooxHoBeHMEM A5 MacluTabupoBaHMA NOCy>XKmMna Moaenb APONWUNNMHra, o KoTopo KopobuLbiH y3Han 13
3anagHon npeccobl. 3Ta 6U3Hec-MoaeNnb NO3BoNANA MHTEPHET-Mara3anHaM cocpeaoToUunTbCca Ha nNpoaaxkax,
nepenaBasn Bce 3ab60Tbl 0 3aKynKke, XpaHEeHUN, yNakoBKe 1 A0CTaBKe APONLUMNNNHI-ornepaTopy.

OpnHako B Hayane 2010-x rogoB Moaenb oka3anocbh TPYAHO aaanTupoBaTth Nog POCCUNCKME peannn: BbicoKasa aonsa
HaNo>XXEHHbIX NaaTe>Xken, HeaoCTaToK A40BEPUA NoKynaTenen K MHTepHeT-Mara3anHam 1 cnabaa pacnpocTpaHeHHOCTb
OHNanH-onnart. TonbKO Nocsie HECKO/TbKUX HeyAauYHbIX NOMNbITOK M U3MeHeHUW IT-uHdpacTpykTypsbl, B 2014 roay
KOMMaHMA cMOor1a TEXHONOMMYEeCKM 3anyCcTuTb APONLLUUMMUHT.

K aToMy MOMeHTY Yy «[1ocTaBLUMKa cHacTbA» Oblna BbICTPOEHA CUCTEMA MHTErpaLmnimn Mexxay noctasLmMKamu,
KnueHTaMu 1 cny>kbamMm goctaBku, a Takxke IT-cucteMbl 4na aktyanmsaumm nHipopmMaumm o ToBapax, octatkax u
LLeHax.

MNcTtouHuk: NocTaBLMK cHacTbs
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PocTtun ycecnex gponwnnrnmHra "tuACToA

[Mocne NMnepBbIX yCrNeLwHbIX TECTOB 06BbeMBI npoga>x no Mmoaenn aponwnnrnmHra yasamBasinCb e>XXEMECAYHO. KoMnaHus
npegocTtaenAana MHTEpHeET-Mara3anmHaM noJ/IHOCTbHO NOTOBbLIE PELLUEHNA: NEepeYEHb TOBApPOB, KAPTOYKHN, AETA/IUN O
NOrncTuke n goctaeske. MarasmHbl MOIMnu cocpenoTrto4unTbCAa NCKNHOYNTENIbHO Ha MapKeTUHre, He y4actByAd B

onepaLunoHHbIX 3aga4vax.
[Mo3>xe 6bbina npopaboTtaHa «HEBUAMMANA» MHTErpaLuma — KOHEeYHbI NoKynaTe/b He 3Hasl, YTO TOBap NMPOXoAuT Yepes

«[locTaBLmMKa cHacTbA». YNakoBKa 1 AoCTaBka OblI MAaKCMManbHO npmBaTHbIMN.

K 2019 roay moaenb aponwmnnnuHra cocrtasnana 99% scero 6uaHeca KoMnaHUK, 4YTO NO3BO/IMAO BbICTPOUTb

aBToMaTU3NpPOBaHHbIE NMpoueccChbl U noaaep>XmBatb BbICOKYHO CKOPOCTb MaCLIJTa6l/IpOBaHVIFI.

MNcTtouHuk: NocTaBLMK cHacTbs V
Y moxt D)
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Kpunanc n tpaHcpopmauma -

ManoemMuna 2020 roga ctana nepenoMHbIM MOMEHTOM And koMnaHmn. C npnxoaoM MapkKeTn/iencoB B OCHOBHYHO
KaTeroputo ToBapoB (18+), knneHTckaa 6a3a MHTEPHET-MarasanHoOB CU/IbHO cokpaTunacsk. «[locTaBL MK cHacTbsa»
CTO/IKHY/NCA C KNTFOYEBDBIM 3arpoCOM OT CBOMX KNTMEHTOB: «[danTte gponwunUnnuHr gna MapkeTnaencos». 1o

TpaHcpopmMmpoBano BMU3HecC.

Mogenb gponwunnuHra gna MapkeTnnencoB okasanacb NpakTUYeCckn NAeHTUYHOW: KOMNaHMA npogosakana
obecneunmBaTb NOrMCTUKY, KAPTOUYKM TOBAPOB, yNakKOBKY U NepeaaYy 3aka3oB, TO/IbKO Tenepb KOHEYHON TOUKOW
BbICTynan Mapketnnenc. [1na ycnewHoro nepexoga KoMnaHuy npuwinocb o6HoBUThb IT-MHGpacTpyKTypy, HACTPOUTL
dyndUNMEHT MOMHOro LmMKNa n y4ecTtb cneumndunky kaxxgomn nnatdopmel. NepsbiM 6611 MHTerpmposaH Wildberries, 3atem

Ozon, AHpgekc MapkeT n Meramapker.

MNcTtouHuk: NocTaBLMK cHacTbs V
Y moxt D)
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MacLwTtabupoBaHue LR

Cennepbl MapKeTniencos 6bICTPO NOAXBATUNAM MOAENb. 3a NoNTopa roga KoNM4YecTBO KIMEHTOB KOMMNaHMKM BbIPOC/O B
nAaTb pas. Toraa «[MocTaBLUMK cyacTba» Hayan paboTaTb Had pacLUMPEHMEM TOBAPHbIX KaTeroput. OT NPMBbIYHbIX
ToBapoB 18+ N HMXKHero 6enba KOMNaHUs nepeLuna K HoBbIM TOBApPHbIM KaTeropuaM: KOCMeTUKe, ToBapaM A4/14 AoMma,
nadu, capa, Xo3ToBapam u nocyae.

Knto4voM K ycnexy ctasnio cCoxpaHeHMe NpoCcToThl ANA KNMEHTOB-CENNEPOB: A40CTyN K 6a3e ToBapoB, aBTOMaTUYECKOE
obHOBNEHME KapToyek N peKkoMeHaaumnmn. Bcé a1o nogaep>xmanocb HenpepbiBHOM paboton komnaHum c IT-
MHOPACTPYKTYpPOU, UTOObI CUHXPOHN3NPOBATLCA C MapKeTN/iencamu.

MNcTtouHuk: NocTaBLMK cHacTbs
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CYACTbHA

Kenc tpaHcopmaumm IT

OgHnM n3 HoesoBBeaeHUM 2023 roga ctan cepBMc aBTOMaTUUYECKOro co3gaHmA ToBapHbIX kKapToyvek. Cennepbl MOryT B

HECKO/IbKO KNTMKOB BbIrPY3UTb TOBapbl Ha MapkeTnienc 6e3 ncnonb3oBaHuna Excel n pyuHom pabotbl. Takne peLueHms
MUHUMU3NPOBANN BPEMEHHbIE 3aTpaTbl KIMEHTOB.

NMepcnekTuBbl:

CerogHsa «[locTaBLmK cHacTbA» — 3TO MNOAHOLEHHbIN b2b-MapkeTnnenc, o6bveanHarowmm 6onee 500 6peHA0B U
TbiCAUU cennepos. B nnaHax KOMNaHMM — pacLUMpPEHMNE aCCOPTUMEHTA, NOAKAOYEHME HOBbIX MOCTaBLLWKOB U
noctosaHHoe obHoBneHue IT-nnatdopmbl, UTO6bI COOTBETCTBOBATbL TPEOOBAHMAM pbiHKA. IcTOpMa KOMNaHnK

NnokKas3blBaeT, Kak aganrtaumna K UISMeHEHUAM MNMO3BOJIAET pa3BUBATbCA B B2B-ecommerce B YCNoBNAX KOHKYpPEHLUNWN.

MNcTtouHuk: NocTaBLMK cHacTbs
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NOCTABLUHHK
Cxema paboTbl CUALTA
MocTaBWKUK cYacTbA 3apauu cennepa:
npepocrTasnsaeT.

! .4 BbibpaTth TOBap
Tosapsl

— ( YCTaHOBUTL LiEHbI
{ ~/ P

KapTouku

A~
- : El'i MpoasuHyTsL Ha MI
NHTerpauumm
23 o

@ [docrasky

dopMbl COTpyAHUYECTBA

FBS
(aocTaBKa co cknaga

FBO
(aocTtaeka co cknapa

DBS
(nocTaBka HanpaMyo
MapkeTnneunca)

nokynarenio)

npopasua)

MNcTtouHuk: NocTaBLMK cHacTbs
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C yero HayaTb paboTy C A
[ToCcTaBLWLMKOM cYaCTbA

B3auMopeicTeMe C TOBapOM U MapKeTnencom
NPOUCXOAUT Ha Halle oHnanH-nNnatpopMe

(’ g Ana pa6oTsl HeOGXOAMM aKKaYHT Ha MapkeTnneice u NUYHbIK KabuHeT Ha nnatpopme MNMocTasWmKa CYaCTLA.
- OHu cBa3bIBAOTCA MEXAY cOB0M, M Ha MapKeTnnence oToOPaXKalTCA TOBaPHbLIE KapTOYKK, LeHbl, OCTaTKH,

— CPOKW AOCTaBKW.

M UCNONHAGTCA HaMuK: YNAKOBLIBAETCH M AOCTABNAETCA B pacnpenenmuTenbHbii UeHTP MapKeTnneica. B

ﬁ B MOMEHT NOCTYNNEeHUN 3aKa3a OT NOKYNaTens OH aBTOMaTUYECKM «NafaeT» B Hally CUCTEeMY.
I% BONbWKUHCTBE CNYYaes Cennepy He HY)XHO CNeAWTL 3a CTATYCOM 3aKa3a: OH BbiNONHAETCH aBTOMaTUYEcKH,

O6wasn cxema paboThbi

2 , B 0§ -
3akaas JIK 3akaae JIK

Y 0
Ha MapTkeTnneice MocTaBwmKa cyacTbs G 84, oo Hocrema

MNcTtouHuk: NocTaBLMK cHacTbs
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CneuobbeanHeHue KOro-3anap,

Kak nocTaBLUMK cneuoaexabl MpuBen B
Nnopsaa0K HOPMaATUBHO-CMNPAaBOYHYHO

OOKYMeHTaumno n cHnaun nagep>xkm Ha 10%
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[MocTaBLWMK cneuoaexXabl U cpeacTB MHOMBUAYanbHOM 3aWwunTbl «CneuobbeanHeHmne KOro-3anan» nposen MmaclutabHyto
onTuMmM3auuno HopMaTuBHO-cnpaBoyvHou nHpopmaumnm (HCW). B pesynbrate Ob1n AOCTUTHYTHI CrieaytoLlme KNro4veBble
M3MEHEHWA: COKpaLLLeHNe KonyecTBa HOMEHKNATYpPHbIX No3numnii B 2,5 pasa, yMeHbLUEHNE PEKBU3NTHOIO COCTaBa B TpU
pasa, yganeHue HeNCrnonb3yeMbix CNIPaBOYHMKOB U BHEAPEHWE eAMHbIX CTaHOapPTOB.

OTa onTuMmM3aumna npmuBena K ynyylleHuo noKkasaTtesnieun:

* aHanutuka npopaax ctana 6onee TOUHON;

* MoNyyYeHue ynpaBreH4Yeckom OTYETHOCTU YyCKOPMNoch Ha 25%;

* OnepaunoHHbIE N aAMUHUCTPATUBHbIE N3OEPXKKU CHU3UNUCL Ha 10%;

* Tpyao3aTpaTbl B noapasaeneHnax yMeHblumnmcb Ha 15%.

NcTouHuk: CneuobbegmHerHmne KOro-3anap,

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eCommerce: kencbl U TpeHAabl 2025 ﬁB cgeu, 208
“" oObeuHeHue

KpaTKaﬂ cnpaeKka o KoMnaHumm

lpyrnna komnaHul «CrneyobbvegquHeHue KOro-3anaag» pabomaem c 1998 roga, cneyuasau3upyacb Ha KOMI/1€KCHOM
obecneyeHuu npegnpuamud B cgpepe oxpaHbl mpyaa. B cmpykmypy KoMnaHuu BXo4Am 4emabipe npegcmaBumesibCmasa
B Mockse, HoBocubupcke, KpacHogape u bapHayne, a makxe ABe rnpou3BogCcmBeHHbIe rowagku — wBelHad
pabpuka «CrieyobvegquHeHue-Anmaul» U mpukomakHad pabpuka «CreyobveguHeHue-Cubupb». AccopmuMeHm
Bk/1ro4aem 6os1ee 5000 HaumeHoBaHUU, BK/1KOYaA crieyogexay, cneyobyBb U cpegcmBa UHAUBUAYa/lbHOU 3aWjumbal.

Pucku GeCI'IOpFIIJ,O‘-IHbIX AAaHHbIX

HopmMmaTtmeBHO-cnpaBo4vHasa nHpopmMauumsa aBnaetTca ocHoBou AnAa adpekTnBHOro ynpasneHusa. [Npu oTcyTcTBUmU
YHUPUMLMPOBAHHbIX CTAHA4APTOB BO3MOXHbI OLLWMOKK, NpuBogAaLLmMe K nyTaHuue. Hanpumep, MOryT BO3HUKHYTb OLLIMOKK B
ynpasneHnn aBTonapkoM, HenpaBubHOE pacnpegeneHmne 3ag0/KeHHOCTEN NN NCKaXXeHUA B CKNaACKMX OCTaTKax.

Becnopanok B HCU nosbilLaeT pUcK oLLMBOK B OTYETHOCTU, CO34aeT HEraTUBHbIN UMUAXK KOMMaHUK, yBenn4mnBaeT
N30EPXKKN U MOXKET MPUBECTU K LUTPadHbIM caHKUMAM. LleHTpanmM3auusa gaHHbIX M cTaHOapTU3aLma NpoL.eccos
NO3BOMAKOT YBENNUNTb NPOAaXKMN, YIYYLLINUTb OTHOLLEHMA C NapTHEPaMU U YKPENUTb penyTaLmio KOMNaHuu.

NcTouHuk: CneuobbegmHerHmne KOro-3anap,
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n peaAnocbuiKu ontTuMnaummn

MpoekT no onTMMn3aumnm 6bin MHULMMPOBAH B CBA3U C MEpPexo40M PbiHKA Ha PUCK-OPUEHTUPOBAaHHbIM NOAX0M, K
obecneyeHuto CN3. HoBble 3akoHogaTenbHblie TpeboBaHUA, Takme Kak npukasbl MUHTPYOa, BBeaeHHble B 2021 roay, v
ob6a3aTenbHaa MapkupoBKa crneuoaexabl U cneyobyBu B cucteMe «4ecTHbIN 3HaK», noTpeboBann o6HOBIEHUS
aTpubyToOB B CUCTEMAX yyeTa.

KpoMe Toro, B KoMnaHWUM OTCYTCTBOBA/ €4MHbIN NOAX04 K BEAEHUIO AaHHbIX, YTO YBETMUYMBAO Tpyao3aTpaTthl Npu
NOAroToBKe oTYeTHOCTW. [InA peanu3aumm npoekTta 6bin1 BbibpaH nHTerpatop — komnaHus «Mepsbivt 6UT», 061aparoLan
PeneBaHTHbIM OMbITOM N BbICOKMMU PENTUHTaMuM B chepe BHeapeHUA peLlleHnn «1Cx».

NcTouHuk: CneuobbegmHerHmne KOro-3anap,
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Mpouecc onTuMn3aumnmn
Onmumu3zayusd BK/IroYasia cregyroujue waru:

* HopmManusauyma cnpaBoYHMKa HOMeEHKNaTypbl: COKpaLLEHO Konn4vecTBo no3vunm c 43 474 po 17 680, yctpaHeHbl
ayénupyrowime gaHHble.

 CokpalleHune pekBnM3nTHoro coctasa ¢ 316 oo 106 noamumn, nob6asneHo 22 HoBbIX aTpubyTa.
* YnaneHne HeEMCNONb3yEeMbIX BCOMOraTe/ibHbIX CIPaBOYHUKOB.
« BHeapeHne eanHbIX KOPNOPaTUBHbIX CTAHAAPTOB M aBTOMaTU3auma npoueccoB 06paboTkn gaHHbIX.

[na ynpolueHna B3auMoaencTBmMA COTPYAHUKOB Obl/la BHeApeHa cucTeMa «o4HOro oKkHa», rae kaxkabin dunman

aenernposarn npeacrasmutena gnAa npnHATMNA peUJeHMVI.

NcTouHuk: CneuobbegmHerHmne KOro-3anap,
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Pe3yanaTb| M nNnaHbl
Ontnmnzayma HCW nossonmna ynyywmnTb aHanmMTnyeckmne mn yripasaeH4eckme npouecchl. BHe,u,peHme

NHTErpaLnoHHOro peLieHna Ha 6a3e «TOHKOro KnmeHTa» ynpocTuno paboTy ¢ cucteMaMm: COTPYAHUKN NPOAOIKAOT
MCMNOMb30BaTh NMPUBbIYHbIE GOPMbI A1 BBOAA AAHHbIX, YTO MUHUMUINPYET CIOXKHOCTb aganTaLuun.

Ha 6nmxkaniiee byayliee KoMmnaHMAa NaaHMpPYeT pacunputb GyHKLIMOHAN CNPaBOYHUKOB, LLeHTPanmM3oBaTb AaHHbIe NOo
napTHeEpPaM 1 KOHTpareHTaMm, a Takxxe NpoBecTu obyyeHmne CoTpyaHUKOB A/15 NoBbilLeHUA NT-koMneTeHUnn.

TakmM 06pa3oM, NPOEKT CTa Ba)KHbIM LLIArOM K NMOBbILLEHUIO 3P PEKTUBHOCTU U COOTBETCTBUA HOBbIM TpeboBaHNAM
PbIHKA.

NcTouHuk: CneuobbegmHerHmne KOro-3anap,
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11 nornctnyeckunx ueHtpoB n 200+ opuncos
NnpoaaXx co cknagaMu. Kakada onopa Ha

3eM/e HY>KHa g4 ycnexa «obnayHbix» B2B-
npoaax.
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OTtpacnb: Anuctpnbyumns
MpoaykT: undposaa B2B nnatpopma iPRO

KomnaHua 3TM passuBaeT oHnanH-npoaaxu ¢ 2010 roga. Bce atn rogbl undpposoe pasputme naet 6ok o 6ok ¢
reorpadpunyeckomn aKcrnaHcmem KoOMnaHMmM N COBEPLLUEHCTBOBAHMEM CKNaACKOW M TPAHCMOPTHOM NOrNCTUKN. MIMeHHO
peanbHasa puanyeckaa MHbGpacTpykTypa Nno3BoAAET KOMNaHUM MacLuTabmnpoBaTbCA B YCNIOBUAX EXXErOAHOr0 pocTa
OoHNnanH-npopgax 6onee 30%.

NcTtouHuk: OTM
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XpoHonorma

1991 2000 2001

Crapt pabotbl 3TM kak LLUTaT HacumnTbiBan 1000+ Hauanu paboTy pernoHanbHble

LeHTpbl B CeBepo-3anagHoM n

OnNeKTPOTEXHUYECKOTO yenoBek, koMnaHmA pabortana
Ypanbckom ®O

anctpmnbbrotopa B Cl16 y>ke B 9 ropoaax

2002 2004 2005

Mop CI16 6bin 3anyLeH NepBbIn

KomnaHua sBHegpuna UT- NOrNCTUYECKUIN LeHTp Knacca A:
nnowaabro 10 000 kBagpaTHbIX

obopaymBaeMoCcTm n MEeTPOB, C BbICOKMMM
N1aHUPOBaHMIO TOBApPHOIo ctennaxamu, WMS (warehouse

3anaca management system) n Kpocc-
NOKUHIOM

OTKpbIICA NOTUCTUYUECKUI

ueHTp B Camape
peLleHna No pacyeTy

2007 2011 2016

OcHalleHne NormMcTn4eckoro OcHaleHne NormMcTn4eckoro

OcHalueHne NormMcTnYecKoro
ueHTpa B Mockee n KazaHu

ueHTpa B PoctoBe-Ha-[loHy

NcTtouHnk: 3TM
% maxr D
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K 2025 roay OTM pacnonaraet cyMMapHoW cknagckom naowaabio B 230 TbicAY KBaapaTHbIX METPOB U MMeeET

yeTblpexXypoBHEBYI CUCTEMY CKNaa0B:
* OAWH LEeHTpanbHbIN pacnpenennTenbHbIiN cknag
* BOCEMb MaKkpOpernoHanbHbIX CK1aa0B

¢ [ABa pernoHasibHbIX CK/1aga (eu_|,e HECKOJ/1bKO B nnaHax)

6onee 200 Touek Npoaa’k Co CKNaaoM XxpaHeHnA 1 nepepaboTku Ansa nepenayum B 4OCTaBKY U Bblgauun nokynatenam

NcTtouHuk: OTM
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NcTouHuk: OTM
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Takaa cnctemMma nomoraert pa60TaTb c ToBapamun, MMEXOLWLIMMUN Pa3HYHO yXOOAMNMOCTb, MMETb NPOCTPAHCTBO AJ/14 MPOBEPKU

i

rmnoTe3 C HoBbIMKU TOBaApHbIMU TpyrnnamMm 1 6peH,EI,aMVI.

Mepapxuueckasa Mmogenb (LEHTP — MaKpOpPErmoH — permoH — ropop) 6onee BbirogHa, YeM cetb HEOGONbLLNX CKNaaoB —
N ons uMppPoBOW NNoLLaaKkM, U Ana ee KINEHTOB:

* TOBapbl ABMXKYTCS B Npeacka3dyeMoM HanpaBneHWn: oT LeHTpa K nepndepun, nx noTokn KOHCONUANPOBaHbI, 3aTPaThbl
Ha NepeBO3KM BCceraa nof KOHTPONeEM

* yeM BbiLLE ck1ag B nepapxmmn, TeM 6onee rnybokmnii ToBapHbIN 3anac oH UMeeT, HO Ntobon ToBap AoCTyneH 6bICTPO U
6e3 cboeB

* KPYMHbI CKNag no3BoAeT aBToMaTnanpoBaTb 6GU3HEC-MPOLLECCHI N KOHLEHTPUPOBATb KBANUPULIMPOBAHHbIN
nepcoHarn, KoMnnekTauua 3akasoB NpoxoanT 6bIcTpo 1 6e3 oLnbok

* 6onblUMe cknagckue naowann obecneyumsatoT rmbkocTb B paboTe ¢ 3akazaMu: MOXKHO coYeTaTb pasHble Moaenm
OOCTaBKW, MCMNOMb30BaTb KPOCC-AOKUHT, yMeHbLLaTb pa3Mep MUHUMaNbHOM NapTuUn Ana KNnMeHTa, BbINOMHATb
dacoBKy 1 MAapKMPOBKY NMoA HY>XAbl KOHKPETHOro 3aKasa

NcTtouHuk: OTM
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MoMuMo cknagckon nMHppacTpykTypbl 3TM BbicTpamnBaeT 3penblie 6BU3HeC-NPoLECChl B YaCTU TPAHCNOPTHOW JTIOTMCTUKM.
KomnaHua Beget paboty ¢ noMmoLubto TMS (transport management system) v ncnonb3yeTt CTOPOHHUX NEPEBO3YUNKOB,
npuBnexKkaeMbix Ha bonbLumne o6beEMbI B paMKax onpeaeneHHon tepputopun. TMS no3sonsetr MakCcuManbHO
ONTUMU3NPOBaTb MapLUPYThbl, pacnpeaeneHmne 3aka3oB No aBTOMoOOMAAM U BblAepP>KMBATb ABYX4YaCOBOW UHTEPBAr

nonyyeHmAa 3akai3a KJIMeHTOM.

CTOpOHHME NepeBO3UNKM MOMOraroT KoMNaHUM 6e36on1e3HeHHOo MacLiTabupoBaTbcsa N0 06bEMY AOCTABOK C YYETOM
CEe30HHOCTM, Noroabl U AMHaAMMKK cripoca. MNpu aToM Bce aBToMobunun aoctaBkm 3TM 6peHANPYHOTCA COBMECTHO C
BEHA0PAaMU: 3TO U y3HABAEMOCTb, M CHUXKEHME 3aTparT.

MoMMMO cucTeMbl NNaHoOBbLIX MapLwpyToB, OTM ncnonb3yeT NapTHEPCKME A0CTaBKM OT BeAyLLMX NepeBO34YNKOB, a TakXKe
COTPYAHMYAET C CETbIO MYHKTOB Bblga4vmn 3akazos CAIK. 310 no3BonsaeTr co3gaTtb KOMPOPTHbIE YCNOBUA ONA KTMEHTOB
OTM paxke B Tex ropogax, roe y KoMnaHumM HeET TOProBbIX TOUEK U PerynApHOro MapLupyrta gocrtaBku. Ha cerogHa a31o 2700
NMB3, roe BoigatoT 3akasdbl OTM Kak YaCTHbIM, TaK U — UTO PEAKO BCTpevaeTca — ropugnyeckmm nuuam. Ewe ogHa
cocTaBndatoLwas reorpapmyeckom akcnaHcum 3TM — ToproBble NapTHEPbI KOMNAHUW: AUNEPbI U ANCTPUOBLIOTOPLI B chepe

NMH>XXEHEPHbBIX CUCTEM.

NcTtouHuk: OTM
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«CeroaHA, korga OCHOBHbIM KOHKYPEeHMHbIM ripeuMyw,ecmBomM MHOrue cHumarom

KayecmBo YuppoBOro K/iueHMCcKoro oribima, yaobcmao uHmepdgelca u rubkocmsa

oHnalH-npoyeccos, He cmoum 3abbiBamb 0 peasiuax Ha 3em/e. 3anac npo4YHocmu
cknagckol uHppacmpykmypsl U Kysibmypa /10rucmu4eckux rnpoyeccoB — amo me

gpakmopbl, KOmopsble ges1artom nocmasku Mo-HacmoAWweMy HagEXXHbIMU U
6ecriepebolHbIMU. »

AHTOH )Xynes, onepaunoHHbIN gupekTop 39TM

NcTtouHuk: OTM

© 000 «lenTta NHCanT», 2025
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B2B-eCommerce: Kencobl u TpeHabl 2025
il G Mapker

MpoekT ctapTtoBan B 2022 roay. lNnowanka opneHTMpoBaHa Ha ynpoLLLEeHMe NPOLLEeCCOB 3aKynokK Ana KoMnaHum Manoro,
cpenHero un kpynHoro 6usHeca. lNpepnaraet ygobHble MHCTPYMEHTbI Kak A4 nokynatenen, Tak u ansa npoaasLoB,
obecneumBaeT Npo3pavYHOCTb YCNOBMIN COTPYAHNYECTBA U TMBKOCTb B yNpaBleHNM 3aKka3aMu.

®doKyCHble KaTeropum niaoLLanKku:

1. BnekTpoHUKa
PasHoobpa3Hada anekTpoHuka, B TOM ynucne, cMapTPOHbI, MNAaHLLIETbl, KOMMNbIOTEPbI U aKceccyapbl.
aftbhe

2. CTpouTenbHble MaTtepuarnbl U UHCTPYMEHTbI
ToBapbl 4715 PEMOHTA U CTPOUTENLCTBA, BK/IKOUAs UHCTPYMEHTbI, 060pya0BaHME U CTPOUTENbHbIE
MaTepuansl.

3. OpucHasa TexHmnKa n KaHLenapus
MpoaykTbl, HeobXxoaAuMble AnA paboTbl 0PNUCOB: KOMMNbIOTEPDI, MIPUHTEPLI, ByMara u apyrme pacxoaHbie
MaTepuansl.

NcTounHunk: Angekc MapkeTt
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Q70 Mapker |00

(DOKYCHble KaTteropumm nanowagkum:

3 4.Mebenbanaoduca
Tﬁ'\' OduncHasa mebenb, CUCTEMbI XPaHEHWA.

5. X03ANCTBEHHbIE TOBapbI
@ MpoayKTbl ANA Noaaep>XaHMa YMCTOTbl U NopsaKa B opucax Unm Ha NPomn3BOACTBEHHbIX MOLLaAKaX.

6. CneumannsnpoBaHHoe obopynoBaHune
O6opyaoBaHue gna cneyndmryeckmnx oTpacnem, HanpmMep, MeaANLMHCKOE UM NPON3BOACTBEHHOE.

TUNbl KNNEHTOB:
 Masnbit ucpegHul 6usHec: KOMNaHWK, KOTOpbie NULLYT yA0OHbIE peLleHna ANa 3akynok TOBapoB U ycnyr
* KopriopamuBHbIe K/TUEHMbI: KPYMHbIE OPraHn3aumnmn, Hy>kaatoLmeca B ONTOBbIX 3aKynKax n

cneunannanpoBaHHbix ycnosmax. Cpeau nonb3oBaTtenen Mapketa ana busHeca npeobnagaroT MUKPO U Manblie
npeanpuaTna oNnToBoW U PO3HUYHOW TOProBU

NcTounHunk: Angekc MapkeTt

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eCommerce: Kencobl u TpeHabl 2025
il G Mapker

MoTpebHocTuU:

*  OKOHOMUA BPEMEHWU: KTMEHTbI ULLLYT NnaTtdopMy, KoTopas YyNpPoCTUT NPOLLEeCC 3aKynok 1 No3BOAUT BbICTPO
HaxXxo4uTb HY>XKHble TOBapbI.

* CHMKeHMe 3aTpaT: bBU3HECHI 3aUHTEPEeCcOoBaHbl B BbIFrOAHbIX LLEHaX U cheLuanbHbiX MPeanoXXeHUsx 1A onToBbIX
3aKyrok.

 BoamMoxHocTb Bblveta HAOC o 20% ona OCH, sanekTpoHHbIN nin 6yMa>kHbI AOKYMEHTOO60POT ANA pPUANYECKMNX
nnu,

* Bo3MO>XXHOCTb onnaTtbl MO CYETY B TeveHume 3-x AHen. ToBap Ha 3TO BpeMA pe3epBMpPyeTcaA 3a nokyrnaTenemM.

NcTounHunk: Angekc MapkeTt
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NMoBepneHue:

° CpaBHeHue ﬂpeﬂﬂO)KeHUU.' nokynatesnnm akKtTMBHO CpaBHUBAKOT NMpea1o>kKeHnA pa3/IM4HbIX MOCTaBLWNKOB, o6pau_|,as|
BHMMaHMe Ha UeHbl, YC/10BUA O0OCTAaBKUN U OT3bIBbI.

* [louck Hage>kHbIX MocmMaBUWUKOB: BaXXHOCTb penytaumnm n Haae>XHoCTn NpoaasLOB.

® ,aO/'II'OCpO‘—IHbIe OMHOWEHUA C nocmaswjukamu: MHOrme nokynartesinm CtTpeMAaTcAa yCTaHOBUTb 0/ITOCPOYHbIE
OTHOWEHNA C Hage>XHbIMKN NoCTaBLLMKaMWM O/1A obecneyeHns ctabmnbHOCTU MOCTaBOK.

* Komepopm c oHnalH-ni1amepopmamu: 60NbLUMHCTBO NOKynaTesnem 3HakoMbl C UCMOIb30BAHWUEM OH/TANH-
nnatopM An8 CoBepLUEHUA NOKYNOK U oXKnaaroT yaobHoro nHrepdemnc.

NcTounHunk: Angekc MapkeTt
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. MapkeT

Kak caoenaTtb 3aka3 Ha MapkeTte pnsa busHeca:

1. Perucmpayusq: pna Havyana paboTbl HE06X0AMMO 3aperncTpupoBaTbca Ha nnaTpopme. [loctatouHo ykasaTtb MHH
cBoen komnaHum nnu Url.

2. [Mouck moBapoB: Nonb3oBaTenn MoryT UckaTb TOBapbl Mo Kateropuam, puabTpam Unm ¢ NOMOLLLbH MOUCKOBOM
CTPOKMW.

3. I3yyeHue yeHsbi: Ana ropnaonyeckmnx nnL, MoryTt 6biTb AOCTYMNHbI CNeUnanbHble LEeHbl M CKNAKWN. TakoKe nMeeTcs
BO3MO>XHOCTb BbiveTta HIAC gna OCH. Anpgekc MapkeT ana busHeca MoXeT npegnaratb NPOMOKOAbl HA OTAENbHbIE
KaTeropmum ToBapos /1A HOBbIX UK Y>Ke 3apermcTpmpoBaHHbIX KIIMEHTOB.

4. CosgaHue 3aka3a: rnocrne Bbl60pa TOBaApoOB KITMEHT MOXKET CO34aTb 3aKa3, YyKa3aB KO/IMYECTBO N YC/1OBNA OOCTaBKW.

5. Onniama: pocTynHbl pa3nyHbie cnocobbl onaTbl — KapTOW, €CNTN BaXXKHO NONYYNTb Kak MOXKHO BbicTpee, Unm no
cUeTy, KOTOpbI He06X0AMMO onNaTUTb B TeveHne 3-xX AHen. 3aKka3aHHbI TOBap Ha BPpeMs onsiaTbl pe3epBuUpyeTcs 3a
KNTMEHTOM.

6. OpopMsieHUEe BbiYEMA: B 3aBUCUMOCTM OT YCNOBUWM coTpyaHmMdecTBa (ecnu rop.nmnuo pabotaet Ha OCH) moxkeT 6bI1Tb
npeaycmotpeH BoiveT HOC o 20%, aona atoro Heo6xoAMMO NokKynaTb TOBapbl HA KOTOPbIX ECTb MOMETKa O
BO3MO>XHOCTW Bo3BpaTta HAC.

NcTounHunk: Angekc MapkeTt
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. MapkeT

Kak npogaBsatb Ha MapkeTe pna busHeca:

1. Perucmpayus npogasya: npoaasLbl 40/>KHbI 3apernctpmpoBaTtbca Ha nnatdopMe, NpeocrtaBmB MHGOPMaLMLIO O
CBOEW KOMMNaHMK 1 TOBapax.

2. PaamMeweHue moBapoB: NnpoaaBLbl MOryT A406aBnATb CBOM TOBapPbl B KaTanor, ykasbiBas LEeHbl, ONUCaHUA U
doTorpadpuun.

3. YenoBus compyaHu4decmsa: NpoaasLbl A0/KHbl 03HAKOMUTLCA C YCNOBUAMU paboTbl Ha nnaTtpopmMe, BKItoYas
KOMWCCUOHHble cbopbl 1 NpaBMia BO3BpaTa TOBapOB.

4. YnpaBneHue 3aka3aMu: NPoAaBLibl MOy4YaroT AOCTYN K UHCTPYMEHTaM A/1A ynpaB/ieHna 3aka3daMun, oTC/exXnBaHmus
cTaTyca nocTaBoOK M B3aUMOAENCTBUA C KNMEHTaMu.

5. lpoagBu>keHue: NpoaasLbl UMEOT BO3MOXXHOCTb NPOABUXXEHNA CBOMX TOBAPOB C MOMOLLLbHO BHYTPEHHUX
MHCTPYMEHTOB B KabunHeTte (6yCTUHIN) unnu MegunHOW peknaMbl Ha CepBUCe, a TakkKe NpUHMMaTb ydacTue BO
BHYTPEHHUX aKkuuax cepBuca. Hanpumep, 6ectcennepsbl: npogasew aenaet ckmuaky oo 30% Ha cBou ToBapbl U nonagaer
Ha OTAENbHbIV NEHAUHT C akuuen, Kotopasa NnoaceBevmnBaeT BHYTPU CepBUCA.

NcTounHunk: Angekc MapkeTt
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. MapkeT

OTnnuuma:
1. YchoBua coTpyaHuuecTBa c npogaBL,aMu:

*  AHpekc Mapkem: npoaasLbl MOTyT pa3Mell,aTb CBOM TOBapbl Ha natdopMe ¢ onpeaeneHHbIMMN YCNoBUAMMU,
BK/1HOMaA KOMUCCUOHHbIe cbopbl. na pernctpaunm npoaasL,a HeobxoanmMbl 6a30Bble AaHHbIE 0 KOMAAHUN U
ToBapax

* AHpaekc Mapkem ana busHeca: npeanaraet 6onee rubkme ycnosma ansa 6usHeca, Bk/1tovaa BOSMOXXHOCTb
WHOVBUAYaANbHbIX LLEHOBbIX MPEAN0oXXeHUM 1 crieumanbHbIX YCI0BUIM A0CTaBKU. [na perucTpauunu npoaasL,a
TpebyeTca 6onee aetanbHas MHbopMaLMAa 0 KOMMaHUN, BKAKOYAas OPUANYECKNI cTaTyC, AOKYMEHTbI,
noATBep>KaatoLLme permcTpaunto 6musHeca, a Takxke BO3MOXKHbIE INLEH3UN UM cepTUdUKaThbl.

2. Onnara:

AHpgekc MapKem: MO>KET MHTEerpmnpoBaTtbCA C pa3/IM4YHbIMK NMNnaTe>XHbIMKN CUCTEMAMUN N TOTUCTUYECKUMU CepBNCaMU
AanA y,EI,O6CTBa KOHEUYHbIX NO/Ib30BaTeneun.

* AHpgekc Mapkem ana busHeca: BkntoyaeT B ceba onnaTty no KapTe, a Tak>Ke Mo CYETY KOTOPbIM MOXXHO OnAaTTb B
TeueHue 3-x gHen. Ha BpeMA onnatbl TOBap pe3epBupyeTca 3a nokynaTteneM. Takke npeacrtaBneH NnpMBbIYHbINA 14
rop.nua Tmn gokyMeHtoobopota (340 / 6yMaxkHbIN)

NcTounHunk: Angekc MapkeTt
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PesynbtaTthl:

-317.. °50..

G Mapker

B 8
pa3

Bbipoc accopTUMEHT nnouiagku
oTHocuTtesnbHo 2022

Bbipocno konnyecTteBo NpogasL,oB
oTHOCUTenbHO 2022

Bbipocno KonnyecTtBo Nokynateneun
OoTHOCUTEeNnbHO 2022

CpenHunin yek Ha MapkeTe ana 6usHeca Bbllle YeM Ha B2C- mapkeTnnence, B cpeagHeM, B 5,5 pasa.

CeroaHa MapkeT ans 6u3Heca He NPOCTO N/oLLlaaKa Ans8 KoprnopaTuBHbIX 3aKYyMNOK, a NoMHOLEHHbIM B2B-MapkeTtnnenic

C HOBATOpPCKNMU MPOEKTAaMN AN Sq)d)eKTMBHbIMVI MHCTPYMEHTaAMWN O1A NapTHEPOB.

NcTounHunk: Angekc MapkeTt

© 000 «lenTta NHCanT», 2025
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Fnls 07> Mapker

Hanpumep, B 2024 roay Ha nnouwiaake Mapketa gna 6usHeca 3anyctunca npoekt "Ontom us Kutaa", roe ropnanyeckume
nnua n Ul Moryt 3akasatb ToBapbl U3 Kutaa Hanpamyro, Npu 9TOM BCHO IOFTMCTUKY, OpOopMIeEHNE AOKYMEHTOB,
NMPOXoXXAeHWe TaMO>XKHU U NMPoBePKK nnoLaaka 6epet Ha cebs - K KNMEHTY ¢ "AocTaBkowu A0 ABepun" npuesxxaer
BblOpaHHbIN TOBAp CO BCEMU HEOOXOAMMbBIMUN A0KYMEHTaMM.

Tak>ke nnaoLlanka ctana nepBon Ha pbiHke B2B-MapkeTtnnericos, rae noasunuck nonmcol JMC. KpoMe Toro, B NpoLU/ioM
roay AHaekc MapkeTt ana 6u3Heca NpeaocTaBui KOMMNaHMAM BO3MOXXHOCTb NOKyNnaTb o6opyaoBaHMe B IUINHT.

O 6y,u,yu_w|x npoekKTax npaBnjibHee roBOpnTb, Korga oHm cayy4yatbcAa, CHUTAET KOMaHAa AHpekc, Ho, B nto6oM cnydyae, 310
pacwumnpeHmne acCoptMMeHTa n ripmeneyeHme HOBOW ayanTopumn.

NcTounHunk: Angekc MapkeTt
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B 3akntoueHme eLlé pa3 0603HauMM KroUeBbIe TPEHAbI, onpeaenatowme passmtme B2B-pbiHKa.

[naBHblE N3 HUX — 3TO UMD pPOBU3aLMA NPOLLECCOB 3aKynoK 1 Npogax, ycuneHune perynmpyroLien GyHKLMM rocygapcrea m
nuterpayma B2B-eCommerce c B2C-npaktukamu. [lencteme atux tpeHaos popmupyet 6yayuiee B2B-pbiHKa: 3TO pbIHOK,
CTPEMALLMNCA K BICOKOW CTEMNEHWN aBTOMaTM3aunm, Npo3pavyHoOCT U KIMEHTOOPUEHTUPOBAHHOCTU, rae umdposble
nnatdopMbl CTAHOBATCA OCHOBOW A4 9O PEKTUBHOIO B3anMo4enNCTBMA Mexxay bnsHecaMun. PbIHOK xapaKkTepuayeTtca
pa3Hoobpa3neM y4aCTHUMKOB — OT KPYMHbIX Kopnopaumnimn ¢ co6CTBEHHbIMU 9KOCUCTEMaMM 4,0 Masioro n cpegHero
Ou3Heca, akTUBHO BHEAPAOLWEro UMPpPOoBbIE PeLLEHNA. DTO ANHAMUYUYHBIA N KOHKYPEHTHbIN CETMEHT, B KOTOPOM
MHHOBaLMM N afanTauma K perynatopHbiM TpeboBaHMAM UTpatoT KHOYEBYHO PO/b.

3apo>kagatoLmecs HOBble TpeHabl B 6yayLLLeM N3MEHAT PbIHOK B CTOPOHY eLLé 6onbLUen MHTerpaunum MHTENNEKTYanbHbIX
TEXHONOrMNn, pacumpeHusa pyHkLUMoHana nnatbopM 1 ycuneHus nepcoHanmsaumm, caenan ero ewlé 6onee rubkum,
MacLuTabupyeMbiM 1 OPUEHTUPOBAHHBIM Ha A0/ITOCPOYHbIE NAapTHEPCKME oTHOLEeHUA. Cpean 3HaYMMbIX HOBbIX TPEH,0B,
KoTopble 6yayT onpenenatb naHawadT pbiHKa B 6yayLieM, ocobo BblAENAOTCA:

* aBTOMaTM3MpPOBaAHHaA aHaNUTMUKa ANA MPUHATMA 3aKYNOYHbIX PeLLeHN;

* BHeapeHue rmbpuaHbix Moaenen 3akyrnok, 06 beanHAILLMX MapKeTN/IeNCbl U TEHAEPHbIE NNOLaaKN;
*  MynbTUPOPMAaTHOCTb NPOAaK C pa3BUTUEM MODOUNBbHBIX MPUTOXXEHNIN U OHNANH-CEPBUCOB;

*  UWHTEerpauus pUHaHCOBbLIX MHCTPYMEHTOB, TaKMX Kak GakKTOPUHT N KpeanToBaHue;

* ycuneHme BHmMMaHuMA K KVI6ep663OI'IaCHOCTI/I " 3allnTe AaHHbIX.
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B npouecce noarotoBKkn nmccnegoBaHmMA Mbl Tak>xe Bblae/mN/InN TpeHAdbl, KOTOPbIE B/TMAKOT HE HA BECb PbIHOK, a Ha €ro
oTAae/ibHble CErMeHTbl, OAHAKO 3TO B/IMAHNE KpaVIHe Ba>XHO A/19 KOMMaHUn U OTpacneM, KOTOpPblE€ OKa3blBaroTCA

3aTPOHYTbIMW. B uncne oTpacnepbiX TPEHAOB Mbl BUAWM CegyroLmne:

* pasBuUTUE cneumann3npoBaHHbIXx B2B-MapkeTnnencoB 1 SKOCUCTEM B K/THOUEBLIX MHAYCTPUAX;
* yCWNEHMEe Ponum nocTaBLLUKOB IT-peleHnn N MHTerpaTopoB C OTPac/IEBON SKCMNEPTUIOWN;

* 0nopa Ha pa3BUTyro PU3NYECKYH NOTNCTUYECKYHO UHPPACTPYKTYPY;

* pa3BUTUE MApPKETUHIOBbIX CEPBUCOB 1 NPOrpamMm noAanbHOCTU BHYTpU B2B-nnatdopm.

TakuM o6pa3oM, coBpeMeHHbIN B2B-pblHOK B Poccumn — 970 crioxkHasi, MHOrorpaHHas akocucTtema, roe 6asoBble TpeHabl
obecneunBatoT cTabunbHOCTb U pa3BUTUE, 3apoxkaatolineca MHHoBauMu GopMupytoT Byaylee, a oTpac/ieBble
0COH6EHHOCTM CO34at0T YHMKAIbHbIE BO3MOXHOCTU W BbI30BbI /11 y4aCTHMUKOB PbIHKA.

MO>XHO OTMETUTb, YTO pblHOK B2B-eCommerce B Poccumn HaxogmnTcA Ha aTane akTUBHOMo pocTa 1 TpaHchopmMaumn.
[MepcnekTnBbl pa3BMUTUA PblHKa BbIrNAA4AT MHOroobewarowmmm. Oxxmngaetca ganbHenwiee BHegpPeHNE UHTENNEKTYaNbHbIX
TEXHOMOIMMN, YTO MO3BONNT KOMNAHMAM NpuHMUMaTb 601ee 060CHOBaHHbIE PELLEHUA M ONTUMU3NPOBATb 3aKyNKW.
PacwmnpeHune ¢pyHkumoHana nnatpopm, passmtme MobunbHbIX MPUNOXKEHUN N UHTErpaunsa pUHaHCOBbLIX CEPBUCOB

co3nanytT 6onee rmbkyto n ynobHyro cpeny ana busHeca.

% maxr D


https://fact.digital/services/b2b-systems/?utm_source=datainsight&utm_medium=research

B2B-eCommerce: kencbl U TpeHAabl 2025

Pe3oMe

232

Passutme B2B-eCommerce conpoBoXgaetca n pagom TpyaHocten. Cpeam HUX — HeobxoaAmMMOCTb agantaumm K MOCTOAHHO
MEeHALMMCA PErynaTopHbIM TpeboBaHUAM, CMTOXKHOCTM MHTErpaumm HOBbIX LMPPOBbLIX PELLEHUNI C CYLLLECTBYHOLLUMU
KopnopaTUBHbIMK CUCTEMAMMU, a Takoke Bapbepbl A1 Manoro n cpegHero 6M3Heca, CBA3aHHbIE C JOCTYNOM K TEXHO/OTUAM U
duHaHcupoBaHuto. KpoMe Toro, Bbicokasi KOHKYPEHLUMA 1 6bICTpoe M3MeHeHe NoTpebnTenbCknx oXknaaHmnim TpebyroT oT

KOMMaHMM NOCTOAHHOro o6HOBMEHMNA cTPaTENM M MHBECTULLMA B MHHOBALUN.

Ycnex Ha pbiHKe ByaeT 3aBMCETb OT CNOCOOHOCTU YHaCTHUKOB 3P PEKTUBHO UCMONb30BaTb LUNPOBLIE MHCTPYMEHTHI,
afanTUMpoBaTbCA K PerynaTopHbIM U3MEHEHUAM N CTPOWUTb A0NTOCPOYHbIE NAaPTHEPCKME OTHOLLEHMA. VIHHOBaLUK U
oTpacneBble 0coH6eHHOCTU ByayT GopMMPOBaATb YHUKAbHbIE BO3MOXXHOCTU, a Tak)Ke NpeabaABIATb HOBble TpeboBaHMA K
6M3Hecy, YTO AenaeT 3TOT CErMEHT OHUM U3 K/THOUEBbIX APanBepoB LNUGPOBON SKOHOMUKKM CTPaHbI.
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Peknama

% mAKT

«PaKT» - HaAe)XXHbIU
Be6-uHTerpatop E-commerce
pellieHnu

S
'%._(?b

3a 12 neT paboTbl peanusoBanu 6onee 30 Asnsgemca ogHUM U3 Beayuimnx B Poccum
KpyrHbiXx B2B E-commerce npoeKToB. 3HaeMm, MHTErpaTopoB enterprise-rnpoeKTos,

KaK MaclTabupoBaTb U pa3BMBaTb NopTan crneumanmsnpyolmnxcs Ha aBToMaTmsaumm
rnocne 3anycka, o6ecneymnsasa nepesog 00 90% B2B-ouctpubyunm: ot MVP 0o nofTHOLEHHbIX
B2B-K1MEeHTOB B OHNaWH. 3KOoCUCTEM

MpoeKTupyeMm, CTPOUM, pa3BuBaeM rmbkue
UM pPOBbIE SKOCUCTEMbI TOYHO B CPOK

sale@fact.digital fact.digital +7 495134 25 25 Y3HaTb 60onblue
Peknama. Peknamopatens OOO LT “©AKT”
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Hawu ycnyru BKOYaloT:

a PazpaboTky 1 3anyck B2B-nopTtanos

Q Co3paHune NUYHbIX KABUHETOB AN KIIMEHTOB U MEHEeKepPoB

Q BHegpeHue MHTepHeT-MarasmHoOB U KOPNopaTUBHbIX CAaTOB

a MHTerpauuio OMS- u PIM-cmuctemM gna ynpasneHus

Q 3aKasaMum M gaHHbIMU

a BusHec-KoHcanTuHr B chepe B2B-Ttoprosnu
sale@fact.digital fact.digital +7 495134 25 25

Peknama. Peknamogatens OOO UNT “©AKT”

Peknama

JocTnxxeHus:

N2 1B Poccum

Mo Yncny peannsoBaHHbIX B2B E-commerce pelwieHunin

5 net cpeaHee BpeMs

pa3BuTua B2B E-commerce pelleHuUii 18 HalluxX KNIMeHToB

Bbonee 100 000 xknueHTOB

exxxegqHeBHO coBepLlaloT ONTOBbIE 3aKa3bl Yepe3 Halln cepBUCHI

Y3HaTb 60onbLue
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Peknama

\J MaKcMapT

MapKeTnneﬁc 6bICprIX 3aKYnokK

AO "B2B Tpena", 6pena Makcmapt, Undposas nnatdopma
ObICTPbIX 3aKynok «MakcmapT» — onepauMoHHas KOMMNaHUs,
peanusoBaBsLUas eanHoe KoOMMIeKkCcHoe umdpoBoe peLleHne no
aBTOMaTM3aLmMm 3aKyrno4yHOro npotecca, Bkrovarowiee B cebs
KpynHenwuin B Poccun B2B-mapketnnenc, SRM+ cucremy
yrnpasneHus B3auMOOTHOLLEHUSIMU C MOCTaBLUMKaMU U €ANHYIO
NOMMCTUYECKYIO CUCTEMY.

KOoHTaKkThbI
support@maksmart.ru

+7 800 500 81 06

INornctnyeckasa H@pacCTpykTypa MapKeTnnenca HacumTbiBaeT 22 +7 495 129 44 43

pacrnpenenuTenbHblX LeHTpa no Bcen tepputopumn PO. Ha
nrowanke npucyTcTeyoT cBbiwe 3 400 nocTaBLLMKOB C 2 MJTH
YHUKAIbHbIX TOBAPHbIX NO3ULMN C KOSTMYECTBOM MPeasioKeHumn
6onee 20 MIH, a Takke LUMPOKNN HAbOp TOBAPHbLIX KaTeropum,
npesbiwarwmn 3 000 nosnumun.
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Peknama

KOMMNJIEKCHbIN heaepanbHbIN
NOCTaBLUMK INIEKTPOTEXHUKN U
WHXXeHEepPHbIX CUCTEM

Bxoant B 200 KpynHenwmnx komnaHmn Poccnn. 3TM — 310 11 nornctmyeckux
LeHTpoB Knacca A, 6onee 200 Touek npogax, passurasa TpaHcnopTHada
NH(PaCTPYKTypa U aCCOPTUMEHT 13 1+ MIH HanMeHoBaHWn 060pyaOBaHUS.
KomnaHus nmeet cunbHble NPOEKTHbIE KOMMNETEHUMM 1 0becnevnBaeT
mMaTepuanamm n obopynoBaHMEM KIHOYEBbIE CTPOSLLMECS OObEKTbI CTPaHbI:
rpakgaHckue, NPOMbILLMIEHHbIE U MHAPACTPYKTYPHbIE.

KOoHTaKTbI
etm@etm.ru

Lindoposas nnatgopma iPRO, koTopyto paspaboTtana n passMBaeT KOMNaHUA —etm-ru

OTM, aBngaetcs Hamboree NonynsapHON Ha pPbIHKE NHXEHEPHbIX CUCTEM, +7 800 775 17 71
eto nonb3ytotcsa bonee 60 Toicay npeanpuaTu B Poccun. OHa no3sonser
onTuMM3npoBaTtb nogbop, cornacoBaHne 1 3aka3 0bopygoBaHNSA, a TaKkke

YCKOPUTb NPOEKTUPOBaHME U OCMeYmBaHue. IMeeT rotoBble MHTerpaumm
c KNC, CAIP n cmeTtHbim M0O. Y3HaTbL Oonblue

Ewe oanH npoaykt 3TM — SRM peweHnune iPRO OneTeam ans paboTsl
c nocTasLwmkamm. ObecneymBaeT BbICTPYIO KBanndukaumo n oHOOPANHT,
nepesoanTt Ao 90% B3anmoaencTeus B Lndposomn hopmar.
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